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Accessories, Equipment Big Show Features 





SEIBERLING NEW 
PRESIDENT OF 
RUBBER ASSN 


Elected at Annual Meet- 
ing; 750 Hear Litch- 
field at Banquet 





EW YORK, Jan. 1.—F.| 
A. Seiberling, president | 
of the Seiberling Rubber 
Company of Akron, was 
elected president of the Rub- 
ber Association of America 


a the annual meeting of the 
“ors on. at os satel 










,» Jr., Kelly-Springfield 
Company, N. Y., first vice- 
SS A. BB. Newhall, Hood 
Rubber Company, Watertown, 
Mass., second vice-president; W. 
0. Cutter, United Rubber Com- 
pany, treasurer, and E. M. Bo- 
gardus, Fisk Rubber Company, 
assistant treasurer (re-elected). 
A. L, Viles was re-elected general 
: manager of the organization. 
| The following were elected? mem- 
bers of the board of directors for 
a term of three years: G. B. Dry- 
den, president of the Dryden Rub- 
ber Company; E. B. Germain, presi- 


(Continued on Page 12) 








Tomorrow 


N Wednesday’s issue of 
Automotive Daily 
News will appear a new 
detailed 1929 table of 
electrical equipment on 
current American passen- 
ger car models. 
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View of Equipment Section at N. Y. Show 


; 
Y 
; 
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45 COUNTRIES AT 


Large Number of Detail 


N.A.C.C. MEETING Improvements Disclosed 


Car Sales Problems in| 


All Parts of World 
Discussed 


New York, Jan. 7.—The East 
met the West today at the head- 
quarters of the National Auto- 
mobile Chamber of Commerce, 
when, as part of the meetings be- 
ing held in connection with the 
National Automobile Show, the 


/ chamber celebrated International 


Day. 
There were 150 delegates, a record 


; number, from 45 different countries. | 
| Although 
| 


the languages 


Continued on L page 22) 








Olds Announces Price 


Cut on 6-Cylinder Line 


New York, Jan. 7.—Coincident- ; 
ally with the opening of the auto- | 
mobile show here, Olds Motor 
Works announced a sweeping re- 


duction in its six-cylinder line. | 
The new prices are as follows, | 
compared with the old:— } 

| 


Old New 

e Prices. Prices. 
OEP GEOR 6.cccscss $925 $875 
ORE 25 875 
BOTS COMBS ...ccccnns 995 945 
Sport phaeton .. 995 945 
Sport roadster ........ 995 945 
4 door sedan ........ 1,025 975 
SS a 1,085 1,035 





Oldsmobile has just enjoyed by 
long odds.the best year in its long 
history, which dates back to the | 
very beginning of the incustry. Dur- 
ing 1928 Olds produced 84,000 vehicle | 









units, which compares with 54,000 in | 


1927. Schedules for 1929 call for an 


| output of 125,000 to 130,000 vehicles. | 
| This increased schedule is made pos- 


sible by far-reaching expansion at 


| the Lansing plant. During this past 


year 615,950 square feet have been 


| added to the floor space at the plant, | 
}and a further addition of five acres 
has been made to the ground hold- |} 


ings. The total manufacturing space 


is now 2,012,042 square feet, and the | 
seventy- 


plant plot now contains 


| nine acres. 


In addition to the new floor space 


| mentioned above, a great quantity of 


new labor and time saving machin- 
ery of almost every sort has been 
added to the plant equipment. 

The new buildings have increased 
productive space for the manufac- 


(Continued on Page 22) 
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_ By Study of Show Cars 


By J. EDWARD SCHIPPER 
EW YORK, Jan. 7.—A little touch here by the body | 
designer and another little improvement there by the! 
|chassis engineer mark the visible difference between the | 
lear of 1928 and that of its successor. 
This year there are an unusual: - — ‘ . | 
}mnumber of such detail improve-., : ’ : } 
|ments. We have spoken of the/|&meering progress. Taken in the | 
| broad trends toward higher com-| #88regate they measure a step of | 
progress in appearance as well as in 


| pression, greater horse power, more 
| wheel base, etc., and these smaller | Performance, comfort and economy. 
| As we came upon many of these 


| changes are like the ripples on the 

surface of these broad waves of en- | during a stroll through the show 
| just before the doors were thrown 
A. SEIBERLING, who was q 
-| e elected president of the |) 





| 
| 
(Continued on page 14) i 


Rubber Association of America 
yesterday. 





New York, Jan. 7.—A total of 
43,365 persons thronged the 
ground floor of the Hotel Astor 
up to midnight Monday to view 
another new show in the heart of 
Broadway—a special exhibition of 
General Motors cars, which is sup- 
plementing, in a convenient | 
grouping, the regular displays of | 
General Motors units atthe Grand | 
Central Palace. | 
Thousands saw, for the first time, | 
| the line of cars with which Chev-| 
| rolet is entering the six- -cylinder | 
field. They also hadopportunity to! 
examine the brand new and larger | 
Pontiac Six and the new 1929 Olds- | 
| mobile models—the first public in- 
| troduction of the latest models of | 
these two cars, save for the display 
on Saturday at the National Auto- 
| mobile Show. The recently intro-| 


| 














and more comprehensive. 
accessory section alone there are 122 
|companies exhibiting hundreds of 
|new and attractive items, many of 
which 
| purely accessories since they are, in 
| reality, 
|mobile operation. 





| RECORD DISPLAYS 


DRAW THOUSANDS, 
MANY NEW ITEMS 


179 Companies Repre- 
sented at New York; 
Improved Methods 


By WILLIAM C. CALLAHAN 
EW YORK, Jan. 7.—One 
of the outstanding fea- 
tures of the twenty-ninth an- 
nual automobile show, which 


« is holding forth at the Gran@ 


Central Palace, is the fact 


that the shop equipment and 


accessories exhibits are re- 


ceiving equal attention from 


visitors as that paid to the 


gorgeous array of motor cars 
that are being 


shown for 
1929. 


The exhibit itself is much larger 
In the 


can scarcely be classed as 
necessary to efficient auto- 


Shop equipment manufacturers to 


the number of fifty-seven are also 
|showing their latest wares, which 


(Continued on Page 32) 








Phone Numbers and 
Addresses of A.D.N. 


The business and advertising 
offices of Automotive Daily News 
are at the Graybar Building 
(Telephone Lexington 6388) ; edi- 
torial offices, 2350 Hudson St. 
(Telephone Canal 1000), and shaw 
headquarters, Rooms 835-7, Hotel 
Commodore. 








a. Mm. 
will be concluded Friday at mid- 
duced Buicks, Oakland All-Ameri-| night. 


| 43,365 See General M otors 
| Hotel Exhibit First Day 


; can Sixes and the Cadillac and La 
| Salle cars, with their wide variety 
|of Fisher bodies 
| distinctive lines complete the offer- 

ings of General Motors in the me- 
| dium and high-priced field. 


and individually 


To prove that beauty is more 
than skin-deep is the purpose of 
the Fisher body exhibit, showing 
cut-away bodies to reveal the 
sturdiness and mechanical crafts- 
manship that gives these bodies 
their durability. The beauty of 
interior and exterior fittings in a 
wide variety of graceful style is 
evident in the Ternstedt display. 
General Motors trucks, Chevrolet 
trucks and commercial cars, a 
Yellow cab and a dozen models of 
Frigidaire complete the display. 
The showing, which opens at 10 
and closes at midnight, daily, 


Admission is freé, 





+ 
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J .N. Willys Says Battle of Beauty 
Faces Automotive Industry This Year 


New York, Jan. 7.—John N. Wil- 
lys characterized the present era 
in the automotive business as a 
“battle of beauty” when he spoke 
today in the Hotel Biltmore at the 
annual luncheon which he, as 
president of Willys-Overland, Inc., 
gives for metropolitan newspaper 
representatives. 

“This is going to be a merchan- 
dising year in the motor trade,” he 
said, “and the prizes are going to 
the companies which prove them- 
selves to be the best merchants. 
is highly probable that 5,000,000 new 
cars will be made and sold between 
now and next New Year's Day. If 
this figure is reached, it will be a 
new high record for the industry. 

“Looking backward with you 
newspaper men, many of whom 

have been close to the industry al- 


most as long as_ there has 
been a motor industry, I might 
recall at least half a dozen 


times when it seemed as if the limit 





| 


j 
| 


It | 


Each time, the resourcefulness of 
the automobile trade developed some 
new means of extending the size of 
the market. As a result of this re- 
sourcefulness and enterprise, the 
limit as.to the market for motor 


| cars is still far distant; how far no 


man can predict. 
“Now we are in the midst of a 


“To find a wide market, a car must 
be mechanically sound, but that is 
not enough. It must be beautiful. 
It must be proportioned and colored 
by an artist. I think every one 
agrees that the new models dis- 
played at the automobile show this 





| ‘battle of beauty’,” said Mr. Willys. | 


FOUR WILLYS-OVERLAND 
SALES CHIEFS PROMOTED, 
New York, Jan. "7.—Announce- | 

ment of the transfer and promotion | 


'of four Willys-Overland sales execu- 


tives was made today by Colin | 
Campbell, vice-president in charge 
of sales, from the company’s —_ 
quarters at the Roosevelt Hotel. The 
appointments were effective January 
1, and all four of the men have 
already assumed their new duties. 
Nelson A. Beardsley, formerly 
Eastern regional manager, has been | 
called to Toledo to take charge of 
Willys-Knight sales. Claude H. Pax- | 


| ton succeeds Mr. Beardsley as East- 


/ern regional manager. C. J. Camp- 
| bell takes 


year are far more pleasing, far more | 


soul-satisfying from an_ artistic 
viewpoint, than ever before. 
beauty note is dominant, and beauty 
is doing its share to make people 
want new automobiles.” 

George M. Graham, assistant to 
Mr. Willys, was another speaker on 
the program. Ward Canaday, of 
the United States Advertising 
Agency, presided. 


The | 


Mr Paxton’s place at 
Chicago as zone manager and in| 
turn is succeeded as zone manager 
at Omaha by E. O. Wing. Mr. Wing 
was formerly one of the assistants 
to Mr. Campbell at Toledo. 


Company's Whippets and Willys- 
Knights will be stepped up to 1,500 
cars daily from the present figure 
of 1,200, according to Mr. Willys. 


|The company now has a payroll of 


approximately 25,000 and this force, 
Mr. Willys stated, will be enlarged 
by 10,000 within the next thirty 
days. 





of expansion had been reached. Production of Willys-Overland 





The New Chevrolet 
is New Departure-equipped 


OMPETITION has passed 


from a price basis to one 


exclusively | 


of value—attained by making 


ment, fight friction and elimi- 


the highest quality with ever 


increasing economy of produc- 


tion. 
car is built up from its 
bearings, Chevrolet 
has retained in 1929 
its “full-jeweled,” all- 
New Departure 


equipment. 


And as the very life of a 








nate bearing adjustments 





| 
| 


Thirteen of these high-grade’ 


ball bearings protect align-| 





in 


the chassis from stem to stern. 


New Departures 


in any mechanism 
represent the very 
highest in quality 
and a better value 


regardless of price. 


THE NEW DEPARTURE MANUFACTURING COMPANY, Bristol, Connecticut 


Detroit 


NEW DEPARTURE... 


San Francisco 


Chicago 


BALL BEARINGS 


|is comprehensive and impressive. 


| story in connection with it. 


Hotel Exhibits 


+ * 


Entertainment 


* 


The Flu 


* 





Walter Boynton—at New York 





OTICEABLE at this year’s show is the growing number 
of individual exhibits, in addition to that held at the 
Palace, where public interest centers. The Ford Company, 
as usual, has an extensive show of its own, featuring the new 
de luxe bodies, and the General Motors show at the Astor 
Chrysler and the divi- 
sions of the corporation are showing at the Pennsylvania. 
Packard has an extensive exhibit at the Roosevelt, and there 
is not a lobby in the hotel district that is without its display 
of cars. 
> 


* * 


This year the emphasis is evidently being placed on 
the advantage of making it easy for the public to see cars. 
Bringing the product to the consumer, without asking the 
prospect to do more than travel a few hundred feet from 
wherever he happens to find himself, is one of the 
features of this year’s selling campaign. 

* 


* x 


pee, its showing at the Roosevelt, Packard has a 


special exhibit at the New York branch, and there is a 
One of the features of the show 
is Miss America VII., which, powered with a Packard engine 
that was recovered from deep water after its overboard 
plunge in the initial trials, made power-boat history last 





season. © > 
mit handling a craft of that beam. 

When the matter of getting the 
big boat int : = So the door was done away with. 





undertaken, it was found that the 


| After the door itself was success- 
doorway was too narrow to per- 


(Continued on Page 4) 
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of the leading automotive manu 
facturers and suppliers of 
automotive equipment and 
trim are operating under 
UNITED CHROMIUM 
licenses . . . a franchise 
which assures a uni- 
formly successful 
application of 
chromium plate 
—and a co- 
Operating 
service of 
real value 











UNITED CHROMIUM 


INCORPORATED 


51 East 42nd St., New York City 
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What is Real Pro gress + 






A statement of General Motors’ policy 
by Alfred P. Sloan, ]r., President 


"Tuis week the public is visiting the Automobile 
Show to see new models 


Suppose you could drop a curtain over the 1929 
Show and raise it immediately upon the show of 
last year. How vividly the progressive. changes 
would then appear! 


Go back ten years, or five years, or even three, 
and the contrasts are amazing. So fast have the 
improvements followed one another that every 
year has offered you more for your automobile 
dollar—in performance, in comfort, in safety, in 
beauty and in style. Never was that fact quite so 
impressive as in the cars now on display. 


This is real progress, and inevitably General 
Motors has been a leader in it. You cannot have 
hundreds of engineers, in one organization, think- 
ing and working day and night, without knowing 
more about making automobiles than was known 
the year before. You cannot have great Research 
Laboratories, the Proving Ground and the un- 
matched resources and skill of Fisher Body with- 
out developing constantly better processes and 


GENERAL MOTORS 


new ideas. The patronage of the public makes 
possible all this machinery of betterment; so the 
public is entitled to each improvement as promptly 
as it has been proved. 


In_this way came the self-starter, the closed 
body, durable Duco finish, four wheel brakes. By 
the same process one of the remarkable feats in 
industrial history has just been effected: Chevrolet 
has been transformed into a six-cylinder car within 
the price range of the four — almost overnight. 
Similarly, the new brakes and transmissions of 
Cadillac and LaSalle are a fundamental improve- 
ment; while the new models of Buick, Oldsmobile, 
Oakland and Pontiac all represent values that 
could not have -been oftered before. 


Such progress, born of the inherent ambition 
of an organization of active minds to do better 
and to give more, is of benefit to all. It offers you 
more for your money with each succeeding year. 
It gives you more value for your present car when 


you trade it in. This is real progress. 


This ts our policy. 


Cop rfloagp 


ALFRED P, SLOAN, Ju., President 


“A car for every purse and purpose” 


CHEVROLET + PONTIAC + OLDSMOBILE +» OAKLAND » BUICK + LaSALLE + CADILLAC ¢ A// with Body by Fisher 


GENERAI. MOTORS TRUCKS «+ YELLOW CABS AND COACHES 


FRIGIDAIRE—The Automatic Refrigerator « 


DELCO-LIGHT Power Plants 


Ip Water Systems 


GMAC Plan of Credit Purchase 


SEE THE SPECIAL EXHIBIT OF GENERAL MOTORS PRODUCTS AT THE HOTEL ASTOR—JANUARY 7rtu TO titn INCLUSIVP 
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“Of, By and For the Entire Automotive Industry” 
Published Every Day Except Saturday and Sunday by 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION, 
350 Hudson St., New York, N. Y¥ 


LOOKS OVER N. Y. EXHIBIT || 


New York. Jan. 7.—Their object 


| the acquisition of ideas to incorpor- | 
| ate into the Washington Automobile | 


D. J. Elder, President; George M. Slocum, Vice-President; Alexander Johnston, Secretary. | Show, members of the show commit- | 





post office at 
1879. 


Entered as second-class matter August 27, 1925. at the 
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What the Shows Really Mean to Us 


N the automotive industry we have come to accept the 
national automobile shows at New York and Chicago 
somewhat as a matter of course and, perhaps, with a little 
boredom. Annually we leave our offices or shops and travel 
East or West to attend the shows; we look over the new 
lines, meet old friends, watch the crowds increase year by 
year and few of us stop to analyze the real meaning of the 
shows and what they mean to the industry of which we are 
a part. ae | 
As a matter of fact, these great annual exhibitions | 
are one of the great motivating forces behind the automo- | 
tive industry. How much they have contributed to the 
phenomenal growth of the business we can never accu- 
rately estimate. 

For two weeks at the beginning of the automotive sales | 
year, these great national exhibitions focus the atten- | 
tion of the entire country on the new productions of 
the industry. News from the national shows is carried by | 
papers all over the country. People who have merely had a) 
shadowy idea of getting a new car are suddenly brought face 
to face with what they may have in the way of a new vehicle. 
During this crucial week in New York and the other in Chi- 
cago, practically every one in the country, who has a direct 
purchasing interest in the products of the automotive in- 
dustry, has impressed upon him the attractiveness and 
value of the new vehicles. 

There is not another industry in the country which 
would not give its eyeteeth to be in our position, with the 
whole country directing its attention to our product for the 
space of more than a week. Even the radio industry, which 
has a product with a general appeal approximating that of 
our own business, has nothing to compare with our national 
shows in compelling the attention of the whole country for 
seven days. 

It is well for us to remember how great an advantage 
traditional national show period. 
anything to interfere with the full 
of our great national exhibitions. 


| 


we enjoy in this now 
We must never allow 
functioning efficiency 


Making Sure 

EW people, even those connected with the automotive 
industry, realize just how far our American car manu- 
facturers go in the matter of testing materials and con- 
structions. Behind the cars which we buy, there are elabo- 
rate organizations, whose operations never appear, and yet 
whose work makes the vehicles the speedy, durable, well- 
performed transportation units that they are. We refer to! 
the laboratories maintained by all the manufacturers for! 
testing materials and parts, and the test departments that 
try out designs and constructions. The average man realizes 
nothing of the work of these departments behind the cars. 
and yet it is their painstaking effort that has lifted the life 
of Americans cars from two, to three, to four, five and more 

years of efficient service. 

As an example of how far this care in testing goes. it 
is interesting to note that General Motors at its great prov- 
ing ground, about forty miles from Detroit, had 180-test 
drivers cover about 8,500,000 miles in vehicles of all its 
makes and models. Analyzing the work of these test drivers 
we find that each one of them drove approximately 50,000 
miles, which is twice the circumference of the earth at the 
equator. Each driver turns in a carefully itemized report 
on the behavior of his vehicle at varying speeds. By study- | 
ing these charts, the engineers are able to judge just how 
every unit of a given model is holding up under fire and 
make the proper changes where weakness is indicated. 

The testing departments get little glory, but the 
motoring public of the world owes them in a real debt. 


| 


tee of the Washington Automotive 
Trade Association are attending the 
National Motor Car display here. 
Headed by Rudolph Jose, chair- | 
man of the show committee, the | 
group is studying the general plan’ 
and detailed arrangements of the | 
show. “We are determined” said Mr. | 
Jose “that the 1929 Washington au- | 
tomobile show be the most compre- 
hensive. The most interesting and | 
the most carefully arranged of any 
exhibition in the history of these 
motor car displays.” The Washing- 
ton show dates are January 26 to 
February 2. Members of the show 
committee, in addition to Mr. Jose 
include J. E. Dugan, Raphael 
Semmes and Frank B. Stewart. 


SPARKS 


(Continued from Page 2) 








fully negotiated, it was found that 
the boat was too long to make the 
turn, and there was more trouble. 
It was something like the experi- 
ence of Robinson Crusoe, who, it 
may be remembered, had just a 
little trouble in getting his boat 
where he wanted it to be. 
“Another notable feature of this 
year’s show is that the dealers are 
being entertained, rather than edu- 
cated, as a general policy. The 
entertainments are in the nature of 
post-graduate tea parties, for al- 
moste,hout exception the educa- 
tional” process has already been 
thoroughly carried out in a series of 
dealer meetings, begun early last | 
fall, at which the dealer groups 
were loaded to the guards with in- 
formation and inspiration by crews 
of factory officials. The detail of 
educating the dealer has been more 
thoroughly in evidence this year | 
than was ever previously the case. 
Sales executives have gone the limit | 
in making it easy for their salesmen | 
to know all about the cars they | 
were to handle, and to know, too, | 
what the factory expects of them 
and how the co-operative effort will 
be handled. 


* * 


j 
| 
} 


* > * 


Prevalence of the flu is respon- 
sible for the absence of some 
familiar figures at the show, and 
the present convalescence of a 
number of men is keeping them 
away. Harry Olmstead of Pack- 
ard is among those absent. E. Y. 
Watson, veteran  avtomobile 
writer, Detroit, is seriously ill with 
pneumonia. Rex Glasson of Dodge 
Brothers is still recovering from | 
an attack of the same malady. | 


Frank Farnsworth, who used to be 
in charge at Detroit for J. Walter 
Thompson and more recently has 








CALENDAR OF COMING EVENTS | 





| will 





Manual Adjustment 





LINIK= 
AUTOMOTIVE 
SILENT CHAIN 


(WITH AUTOMATIC ADJUSTMENT) 


—14 marine motors and 


LiINK-BELT COMPANY 
INDIANAPOLIS 


JANUARY | 

G- $—Birntngnam, Ala, Automobile show. |; 
7-12—Camden, N. J. Automobile show. | 
8-12—Philadelphia. American Welding S@- 
| 

' 


ciety, meeting, Bellevue-Stratford 
Hotel 
9-12—Orange, N. J. First Annual Auto- | 


mobile Show of Orange and Maple- 
wood at Hotel Suburban. 


10—New York city. Society of Engi- 
neers, annual dinner at Hotel Wal- | 
dorf-Astoria, 
11-20-—_Amsterdam, Holland. Automobile | 
show. 
12-19—Schenectady, N.Y. Automobile show. 


12-19—Buffale, N. ¥. Automobile show. 
12-19—Newark, N. J. Automobile show. 
12-19—Philadelphia. Automobile show. 
12-19—Milwaukee, Wis. Automobile show 
13-19—Cincinnati, O. Automobile show 
14-18—I4s Angeles, Cal. American Society 
for Stee Treating semi-annual 
meeting 
14-18—Los Angetes, Cal. Western States 
Metal and Machinery Exposition 
14-19—Springfield. 0. Automobile show 
14-19—Atlanta, Ga. Automobile show 
14-19—Cleveland, 0. American Roadbuild 
ere Association Tax convention 
and show 
14-19—Nasbville, Tenn. Automobile show 
15—Cleveland. 0. Equipment for Motor 


Trucks, In nrembers and visitors 
meeting 
15-18—Detroit, Mich. Society of Autom< 


tive Engineers. annual meeting | 
21—Montreal, Canada. National Motor 

Show of Bastern Canada 
-26—Albany, N. ¥. Automobile 

Association. automobile sh« 


Dealers 
w 


19-26—Brooklyn. Automobile show 
at Twenty-third Regiment Armory 

19-26 — Pittsburgh. Pa. Automobile Dealers 
Associatior passenger car, ¢ 
sory an shop equipment show 

19-26—Detroit, Mich. Detroit Automobile 
Dealers Association Show at Cor 
vention Hall 

19-26—Baltimore,. Md. Automobile show 
th Regiment Armory 

19-26—Laouisville, Ky. Automobile show at 
Ariror 

20-26—Columbus, 0. Automobile show 

21-26—Wilmington. Del. Automobile show 

21-26—Scranten. Pa. Automobile show 


21-26—Kochester. N. ¥ Twenty-first An 


nua Automobile Show at Edgerton 
Park 

21-Feb. 2—Atlantie City. N. J. Automobile 
show at Million Dellar Pier 

23—Detroit. Mich. Auto Trade Associa 

tion Ninth Annual Convention at 
Book-Cadillac Hotel 

23-26—Batavia. N. ¥. Automobile Dealers 
Association Show 

23-Feb. 6—Catro. Egypt. Second Interna- 


Automobile Show 

21-25—Greensbero, N. C. Nocth Calolina 
Automobile Trade Association, an- 
nual convention. 

24-26—Ravenna, 0. Portage County Auto- 
mobile Show. 

26-Feb. 2—Allentown, Pa. Automobile show. | 

26-Feb. 2—Chicago. Automobile Salon at 
Drake Hotel. | 

26-Feb. 2—Chicaco. 

26-Feb. 2—VYork, Pa. 
mobile Show 

26-Feb. 2—Cleveland. 0. 

26-Feb. 2—Washingten. 
show 


tional 


x A. c € 
York County 


Show 
Auto- 


Autonrobile show 
D, CC. Automobile 


headed his own agency in New 
York, is just now recovering from 
a serious illness that has given his 
friends great concern. 


. > 


And, on the subject of illness, 
Harry Kline, Continental Motors, 
| has had an official bulletin issued 


that his annual attack of tonsilitis 
be held on schedule time, at 
Chicago. Mr. Kline, an old student 
of medicine, adds the philosophical 
reflection that as the years go by 
difficult deglutition means less and 
less to him. 

For many years. Ex-Gov. Alvan 
T. Fuller of Massachusetts, Packard 


distributor for New England, has 





The New Stutz “Blackhawk” 
Adopts as Standard Equipment 





i) 
> 








26-Feb. t—ran Francisco, Cal. 


28-29-—Chicago. 


show 
30-Feb. 16—Rome, Italy. 


ELT 


Automobile 
show. 

National Automobile Deal- 
Association Convention at Pal- 
House. 


ers’ 


mer 


28-Feb. 2—Elmira, N. ¥Y. Automobile Mer- 


chants’ Association, annual show. 


| 28-Feb. 2—Portland, Me. Automobile show 


at Exposition Building. 


28-Feb. 3—Cumberland, Md. Automobile 
show at State Armory. 
29-Feb. 2—Lancaster, Pa, Automobile 


International 


Salon 
FEBRUARY 
2- 9—Hamlin, Minn, Northwest Automo- 
bile Show. 


2- 9—Harrisbure, Pa. 
Automobile Show. 
2- 9—Minneapolis, Minn. 
mobile Show at 
2-10—Seattle, Wash. 


Nineteenth Annual 


Northern Auto- 
Livestock Pavilion, 
Automobile show 


4- 6—St. Petersburg, Fla. Automobile 
show 

4- 9—-Toledo, 0. Annual automobile show. 

4- 9—Ottawa. Canada, Motor Show at 
Coliseun 

4- 9—Syracuse, N. Y. Automobile show. 

4- 9—St. Lovie. Mo. Automobile show 

4- 9—Grand Rapids, Mich, Automobile 
show 

4- 9—Wichita, Kan. Automobile Dealers’ 
Association Show 

5- 9—Deoria. Ul. Automobile show 

7-10—Rockford, I. Twentieth Annual 
Motor Car Show 

9-16—Kansas City, Mo. Automobile show 


at American Royal Building 


9-16—Loew Angeles, Cal. Automobile Salon 
at Hote Biltmore 

11-16—Binghamton, N.Y, Automobile show, 
Stat 


State Armory 
-16—Denver 






il Cel. Automobile show at 
Auditoriur 

13-16—Mankate. Mion. Automobile show. 

13-18—Denver, Col. Automobile show 

16-23—Hartford. Conn. Automobile show. 

i¢ Providence, R. I. Automobile show. 

16-23—Trenton. N. J. Fourteenth Annual 
Automobile Show, 

18-23—Dex Moines, la. Automobile show 

18-23—timaha, Neb. Autonrobile show 

18-23—Memphis, Tenn. Automobile show. 

18-23—Chattanooga, Tenn, Annual avute 
mobile show 

21-23—Holyeke, Mase. Automobile show 

22-Mar. 3—Copenhagen, Denmark. Autome 
bile exhibition of passenger cars 

23-Mar. 2—San Francisco, Cal. Automo- 
bile Salon at Palace Hotel 

25-Mar. 2—Indianapolis, ind. Automobile 
Trade Association, annual autome- 
bile show 

25-Mar. 2—Springfield, Mase, Automobile 
show 

27-Mar. 2—Sioux City.la, Automobile show. 

MARCH 
2- 9—Boston, Mass. Automobile show. 


2-10—Les Angeles, Cal. 
automobile show. 

3-13—Leipzig, Germany. Automobile fair. 

5-10—Sprinefield, Il. Automobile Dealers’ 
Association, Eleventh Annual Auto 
mobile Show. 

9-17—Copenhagen, Denmark. Trucks. mo- 
toreycles, etc., shows at Forum. 

15-29—Geneva, Switzerland. Automobile 
show 


Sixteenth Annual 


been an active and interested par- 
ticipator in the show doings. This 
year, he writes that he will not be 
on hand, owing to a European trip. 
It is understood by his friends that 
Italy will not be on his itinerary. 

> > =. 


H. W. Peters. who makes his bow 
at the show as vice-president of 
distribution for Packard, is an old- 
time tennis player. When he was 
an undergraduate at Cornell, he 
traveled in the fastest company on 
the campus courts, and until very 


recently, at any rate. was one of 
the most enthusiastic amateurs in 
the Detroit district, where tennis 


players are 
mistake. 


tennis players, and no 








One of the 50 auto models—25 auto motors—34 trucks 
10 buses using Link-Belt 








DETROIT 


Automatic Adjustment 
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O 
a certain few dealers... 


- - who successfully sell moderate- 
priced automobiles in weil-to-do 
moderate-sized communities: 


Here is a cordial invitation to consider the 
business strategy of adding the new Pierce- 
Arrow Straight Eight to your line. 

There are certain elements necessary 
to the success of such a move, however, 
which must be regarded. 


Your present business must be on a 


profitable basis—with an established reputa- 
tion for fair dealing. Otherwise, any added 
line must fail! 

But with the assets of ordinary good 
business, together with any good car in the 
lower-price group, Pierce-Arrow makes 


a rare dual offering. 





P! ERCE-ARROW attracts the finest 

patronage in each community al- 
ways. It brings a logically desirable 
business to whatever establishment is 
identifred with the name. 

Naturally, it is not a volume line. 
It involves no great investment. But 
there are enough potential Pierce- 
Arrow sales in every community to 
make the franchise an enviable one. 


This franchise can never be a ga- 





rage side-line. It has nothing in com- 


mon with untried, weak or un- 
successful ventures in automobile 
selling. | 

We want to hear frotm the kind oi 
men directly addressed by the headline 
of this advertisement. Conimunications 
will otherwise be unprofitable. 

Address Mr. George E. Willis, 


Vice-president, Pierce-Arrow Motor 


Car Company, Buffalo, New York. 
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Alfred Reeves Sees Bright 1929 Sales Outlook 


OFFERS POINTERS 
TO JOBBER TRADE 


General Manager of 
N. A. C. C. Reviews 
The Industry 


By ALFRED REEVES 
General Manager National Autemo- 
bile Chamber of Commerce. 


W* used to hear a lot of 


talk about the satura- 


tion point. That idea is now 
thoroughly exploded. Today 
the special writers like to 
dwell on “the battle of the 
viants.”’ 

That is only a half truth. Of 


course there is competition in the 
automobile business. Since the 
industry is so much in the public 
eve, this competition is exag- 
gerated. It is no greater, how- 
ever, than we find in textiles or 
other merchandise in industries 
net of a monopolistic nature. 

expect to see competition 
either more or less strenuous in the 
coming year than in past years. An 
automobile merchant has always 
had to be capable to keep his place 
in the sun, but the fact that thou- 
sands have done so for many years 
indicates that a great mas: ~* ‘eal- 
ers know how to sell their produ: *« 
to the public. The 


I do not 


range of cars appealing to a di- 
versity of tastes. 

There will always be a market for 
the car of limited production as well 
as for the big fellows, because there 
is always a class of buyers who want 
the exclusive product, the product 
not owned by their neighbors. The 
fact that every town which has a 
department store can also support 
a small store caterimg to a limited 
patronage is another aspect of the 
market for small production goods. 

Multiple Sales Per Family 

In the early days the automobile 
merchant considered himself lucky 
if he could get the patronage of the 


market is so; 
vast that there is room for a wide} 











Alfred Reeves Says: 


1929. 


Never 





Alfred Reeves 


When the 





Dealers will have better merchandise than ever before. 
Low prices of product promise multiple sales per family. 


Big registrations create important service 
business. 

Improved repair methods stabilize service 
business. 


Condition is similar to that in other industries. 
Conditions for the dealer will be excellent in 


The most important cause contributing to suc- 
cess is the new merchandise. 
before 
been offered at such reasonable prices. 
Atiractive new merchandise is half the battle 
in the used car problem. 
customer wants the new product 
intensely he is likely to take a more sensible view 
with respect to 


have such excellent machines 


his used automobile. 








in town. Ultimately 
we came to the idea of one car per 
family. Today every adult is a} 
prospect. I know a family in a} 
community of 1,000 population 
where two new cars have been 
bought this year and where the 
son and. daughter each has 4n 
order in for a new automobile. This 
family has moderate means. The 
father is a farmer, the mother takes 
in summer boarders, the daughter 
teaches and the son works in a 
store. Each individual in the fam- 
ily needs his own motor transporta- 
tion. Due to the low prices of au- 
tomobiles, these individuals can af- 
ford a car. The case is typical of | 


few rich men 


hundreds of thousands of American | 


families. 
24,500,000 Registration 
The ‘mammoth registration of 
motor vehic'es in this country, now 


close to the iwenty-five million 
mark, is one of the’great dealer | 
opportunities. 


Every one of those cars is a pros- 
pect for gas, oil, and occasional 
service work. 

The improved service equipment 
is lowering the dealers’ cost in that 
department of his business, and | 
making it easier for him to figure 
reasonable prices which will yield 
a profit. 

I would call special attention of 
all dealers to the shop equipment 
sections of the Automobile Shows 
in New York and Chicago. 


| 


'and the dealer have had 


I do not hold thatthe retail auto- 
mobile business is going to be a 
lazy man’s job in 1929. It never 
has been. Both the manufacturer 
to ‘keep 
pace with modern methods, have 
had to be alert, and have had to 
watch their cost figures so that 
they could continue to serve the 
customer at low cost and yet make 


a profit. 
With the advantages of better 
merchandise and wider markets 


however, the competent retailer may 
look forward to an excellent busi- 
ness outlook during the coming 
twelve months. 


Opportunities for Future Business 


The business of. motor transpor- 
| tation, however, goes far beyond the | 
| mere job of selling the rolling stock | 
There must be highways on which 
te mcve the vehicles. There must 
be proper legislative consideration 
which will enable the owners of cars 
to operate under reasonable regula- 
tions. 

By and large the motor vehicle 


has received very fair treatment in | 
| these respects, thanks to dealer in- 


terest, the manufacturers and the 
automobile users themselves. But 
this is a situation in which the mo- 
toring public needs to be ever vigil- | 
ant. In the matter of regulation, 
for example, certain parts of other | 
transportation groups would like to 
and the motor bus regulated out of 





AMERICAN 


& BLA SCHUM. 
OGM ER sk 8UP TRIN TER DER? 


Rabway, 


Gentlemen: 


the White Co., 


Diamond T Motor Cer Co., 
and Ward Motor Venicle Co., 


RAILWAY EXPRESS COMPANY 


Unpcomroe.sTrE) 
OFFICE OF GENERAL SUPERINTENDENT 
MOTOR VEHICLE EQUIPMENT 
25% EAST 42nn STREET 
NEW YORK 


Ohaseie Lubricating Co., 


New Jereey. 


that 





We are sending you today an order for material to be 
ueec in equipping 36 more trucke witb the Myers Magazine Oiling System. 


Please make prompt shipment so that our chassis 
rebuilding scbedule may be maintained. 


A recent review of our lubrication schedule by the writer 
revealed the fact that we have been using Myers Magazine Oiling System 
for four years curing which time it has proven very satisfactory. 


A great number of trucks we operate are not placed in - 
the gera-e at night wnich means tnat our lubrication echedule ie a 
aifficult one to maintain and in this particular case the Myers 
Magezine Oiling System is exceptionally that ttle 


Will you pleese advise what progress you are making with 
Mack and Walker Vehicle Co. 

is, could we obtain the built in 
systems and small Magazine epplication if we so specified on the 





EEL-E 1-54-H 


Novenber 19, 1928. 











purcoases of new trucke. This, I assure you, will be decidedly 
advantageous. 
Yours, truly; 
This is quite a letter to get in the world — dozens of big Edward E. La Schum has a world- 


from the head of the largest 
organization of motor vehicles 


fleets from coast to coast and 


from Canada to the Gulf. 


wide reputation as a skillful op- 
erator and a cautious speaker. 





| 
' existence, or at least throttled down | in the endeavor to build more roads 


| to much less than its present use- 
| fulness. 

| It is necessary to have regulations 
with respect to rules of the road, 
| size, weight and such matters, but 
| the business side of the motor ve- 
hicle does not need restriction. The 
advantage of the motor truck and 
the motor car lies particularly in 
the fact that it can move on dif- 
ferent routes and at whatever times 
suit the customer. Accordingly, at- 
tempts to fix such routes at times 
of operation would be an economic 
mistake. 


The motor industry is strongly 
against attempts to regulate the 
business of trucking and believes 
that any attempt to regulate the 


bus business should be very care- 
fully considered and should be very 
limited in its scope. These are is- 
sues which will be present in 1929 
and in these issues the dealer can 
raise an influential voice. 

Industry’s Aid in Better Traffic 


Nearly everywhere we find that 
the retail end of the business, as 
well as the manufacturing end, is 


taking a very live interest in those 
traffic regulations which are for the 
public good. The National Confer- 
ence on Street and Highway Safety 
which was called by Secretary 
Hoover included in its representa- 
tives leading dealers from various 
parts of the country. This confer- 
ence has now evolved the Model 
Municipal Traffic Ordinance and 
the Uniform Motor Vehicle Code. 
| The first named is for cities and the 
} second for states. There are more 
than forty state legislatures meeting 
in 1929, and dealers can greatly help 
| the uniformity of traffic if they will 


|give serious consideration to the | 


measures mentioned. 


Streets and Highways 

| In the matter of encouraging bet- 
ter street facilities and a continua- 
| tion of our rural highway program, 
the motor industry has a large re- 
sponsibility. The ultimate answer 
to better safety on city streets will 
be found in providing facilities 
which are adapted to the motor age. 
Most of our present streets were laid 
out by persons who could not have 
dreamed that motor travel would 
reach the extent that it has today. 
We are going to come increasingly 
| to grade separations at busy inter- 
| Secting highways, such as are now in 
| existence in Chicago, Detroit, Pitts- 
| burgh and New York. We shall see 
|More developments such as that in 
| Los Angeles, where a street was cut 
| directly through a hill, thus elimin- 
| ating a bad bottleneck. 

_ Public oificials have been leaders 
in the rurai highway program, 
recognizing that such means of 
communication are essensial to the 
welfare of the country. The in- 
dustry owes it to such forward- 
looking men to applaud their far- 
sightedness and work with them 





Pressed Steel Tire Covers add to 
the beauty of 1929 Hupmobile. 


See both these ultra-modern prod- 


in the Hupmobile booth at 
the Automobile Show 


FEDERAL PRESSED STEEL COMPANY 
450 E. Ohio Street 
CHKICAGO 
torv Mily 


ucts 





/Company is 


'to meet the demand. 

In conclusion, I would urge that 
we be not led astray, in our eager- 
ness for facilities, by those who ad- 
vocate privately operated toll bridges 
and toll roads. If there*must be a 
toll, the project should be state op- 
erated, financed and_ controlled, 
with the pridge or other project re- 
turning to the free use of the public 
at the earliest possible date. Most 
economists agree that the tol lroad 
is not desirable or necessary under 
any circumstances. Where conges- 
tion has grown so thick that an 
added highway is necessary, that 
condition is in itself an indication 
that an additional road is essential 
to the community and should be 
built by the public authorities for 
the free use of the community. 

The advance in thought along 
these lines Guring the past year or 
two gives great promise of accom- 
plishment in the immediate future. 


Wilson Appointed 
Belting Sales Head 
Of Russell Mfg. Co. 


Middletown, Conn., Jan. 
According te an announcement 
made here today by W. T. Palmer, 
manager of the Russell Manu- 
facturing Company, J. M. Wilson, 
formerly assistant division man- 
ager of the company’s branch 
at Atlanta, has been appointed 
belting sales manager of the re- 
placements department. Mr. Wil- 
son will have his headquarters in 
this city. 

Following his work at Atlanta 
Mr. Wilson was active ‘in sales 
management for the company at 
New York being subsequently pro- 
moted to his present post at the 
company’s heme office. His pro- 
motion is one of several made re- 
cently to fill executive positions 
made necessary by the expansion 
of Rusco business. 

In addition to the Atlanta and 
other division branches in the 
United States the Russell Manu- 
facturing Company will operate a 
Canadian branch factory as soon 
as construction work on the Do- 
minion plant is completed. Ap- 
proximately 1,500 men and women 
are employed in the Middletown 
plant at the present time, some 
departments working twenty-four 
hours a day. 


EQUIPMENT CO. TO BUY 
LINE IN CALIFORNIA 


Toronto, Jan. 7.—Service Stations 
Equipment Company, Ltd., Toronto, 
is negotiating to take over a simi- 
lar line of business operating in 
California, according to H. W. 
Knight, vice-president. Mr. Knight 
will leave shortly for California to 
look over the property. 

The report that Service Stations 
Equipment Company had acquired 
the plant of the Imperial Radiator 
not correct. This 


| property was acquired privately by 





Mr. Knight and A. L. Ellsworth. 











Bearings. 








HE advent of the Automobile Shows 
again emphasizes the fact that an 
overwhelming majority of modern cars 
are equipped with Hyatt Quiet Roller 





QUIET ROLLER BEARINGS 
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“Ton 
6 cylinder 
4 wheel Brakes 
$4200 


chassis 


Models 
%4 Ton 
6 Cylinder . . . $895 Chassis 
i fon ar 
6 Cylinder . . . $995 Chassis 
114 Ton “ 
4o0r6 Cylinder . $1295 Chassis 
» Ton - 
40r6 Cylinder . $1645 Chassis 
2 Ton 
4o0r6 Cylinder . $1975 Chassis 
WormaAxle . . $2095 Chassis 
Ton 
6 Cylinder . . . $2690 Chassis 
Ton 


6Cylinder . $3490 Chassis 


' on 
6 Cylinder . . . $4200 Chassis 
All prices f.o.b. Buffale 





Sold and serviced by American LaFrance 
Branches in Boston, New York, Phila- 


delphia, Baltimore, Pittsburgh, Chicago, 


Newark, Paterson, Easton, Elmira, Utica. 


By Wichita Falls Motor Co. Branches in 
Dallas, Houston, San Antonio, Wichita 
Falls, Tulsa and Oklahoma City. 


By Stewart Distributors and 
Dealers elsewhere 


eo 
Stewart Headquarters during 

New York Show, Commodore 

Hotel, Rooms 1447-1449. 


IT Ton 
6 cylinder 
4 wheel Brakes 


S995 


chassis 
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builder of trucks. 
low price competition—yet 
priced. A small factory profit per truck explains 
Stewart’s moderate prices and quality. 

Stewart owners do not figure depreciation on a 
They know by experience that 
the average life of a Stewart is 5 years or more. 
There are thousands of 4, 6, 8, 10 and even 12 
year old Stewarts in service in more than 600 
American cities and 56 foreign countries. ‘ 

The 1929 Stewarts are here. 
more rugged, more beautiful—the greatest Stewarts 
of them all—more value than ever. 

Factory facilities have been enlarged to care 
for a greater production and more dealers. Grow 
Write or wire for details of Stewart’s 


2 or 3 year basis. 


with Stewart. 
liberal franchise. 











1926 sales—41% ahead of 1925 
1927 sales—45 % ahead of 1926 


1928 sales—53% ahead of 1927 


oe 


BUFFALO, N. Y. 


Stewart sales are growing. . There are many 


” Stewart has been for 16 years exclusively a 
Stewarts are not built to meet 


they’re not high 


Powerful, finer, 


STEWART MOTOR CORPORATION 


Export Branch: 1 BROADWAY (Dept. 17) NEW YORK CITY, U.S. A. 
Cable Address, Stewartruk New York, Code Bentley 








8 


AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY 8, 1929 








—-- | 














Graham-Paige Engineers 
Discuss 4-Speed Car 


New York, Jan. 7.—Automobiles 
capable of maintaining high road 
speed at low engine speed, com- 
bined with rapid pick-up and hill- 
climbing ability, have long been 
an ideal of engineers. These two 
performance characteristics, how- 


| imized, and there is not the roar- 
mission. ling or the vibration of engine and 

With the improved four-speed |drive shaft that results from ex- 
drive, a new range of car perform- | cessive engine speeds on low geared 
ance is obtained. | cars. 

Third speed has the increased | The Graham-Paige four-speed 
pulling power ordinarily obtained| transmission is controlled exactly 
by the use of second; yet this third| as is the usual three-speed trans- 
gear is capable of driving the car| mission. This desirable feature is 
at fifty miles an hour, and does so possible because the lowest gear of 
| sent a compromise. without the usual gear noises. the four speeds is used only for 

The Graham-Paige has tried to | In direct drive, with a rear axle | extremely hard puils in mud or 
| solve the problem by using a high-| ratio of 3.64 to 1, engine speed is| sand, or for starting on grades of 
| geared rear axle, effecting low en-|25 per cent. lower than in cars of| extraordinary steepness, and the 
|gine speed at high road speeds in| average gear ratio. At sixty miles| other three speeds are engaged by 


speeds” of the Graham-Paige trans- 


As a result, cars have been built 
with rear axle ratios that repre- 


ever, are directly opposed, for a 
high gear ratio is necessary to 
hold down the engine speed, and 
a low gear ratio is required for 
good pick-up and hill 





direct drive, with an internal-gear | an hour, the engine of the Graham-| the standard shift as used in all 
|third speed that provides brilliant | Paige revolves no faster than in a| three speed cars. 

| acceleration and hill-climbing abil- | three-speed car at forty-five miles 
itv. with the silence of direct drive. | an hour. 
These two gears are the “two highengine speed, engine noise is min- 


‘driver will delay 


climbing. 
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Expert Service 
and 
Genuine Parts 


All Over the World 
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N Tien-tsin on the banks { 

Horse Road in Accra on nN 
at Adelgatan 5, Malmo, amo 
of the Midnight Sun—let car 


will, they’ll find a North East 
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tion close by, with Genuine P. 
vised service. AN 
The car receives the credit. Its ow 











all through the United States end’ 
Mexico and Central America the ye 
is known everywhere. Got service 
That’s the kind of car to own.” 

























































Bulletin 1041, Official Directory of Auth 
North East Service Stations; also parts-lists uns 
_ instruction sheets are available upon request) 














Most hills are taken by the Gra- 
At this comparatively low | ham-Paige in fourth gear, but no 
shifting to third 














NoratH East Evectraic Ca, 









































whenever it is advisable, as he can 
have no uncertainty about making 
the shift positively and silently. 
Changing from fourth to third, in 
fact, does not require any study; 
any one can do it on the first at- 
tempt even at very fast road speed. 
This ease of changing gears permits 
a driver to take full advantage of a 
run for a steep hill and continue 
in high; if a shift is seen to be ad- 
visable, he need not wait until the 
car has slowed down, but can shift 
readily at 45 miles per hour or faster 
and then accelerate. 

The superior efficiency of the in- 
ternal gearing enables it to deliver 
98 per cent. of the power to the drive 
shaft, as against only 75 to 85 per 
cent. with external spur gearing. 
Drivers who have felt the heat from 
a@ spur-gear transmission after a 
long climb in second gear realize that 
much power is wasted in the gears. 
The quiet operation of the third- 
speed internal gear drive is a direct 
index of its efficiency. 


Drivers habitually impose undue 
loads on their cars in high gear to 
avoid a climb in intermediate, be- 
cause of its noise. With the quiet 
third gear of the Graham-Paige, 
they will no longer have any rea- 
son for remaining in high when a 
change would be advantageous. 
Third speed, being capable of driv- 
ing the car 50 miles an hour on 
the level, will take it up steep hills 
faster than high gear, and with- 
out either overloading the engine 
or racing it too fast. 


Economy in operation, not only in 
fuel and oil consumption, but in 
general maintenance and increased 
resale value, is an important ad- 
vantage of the four-speed transmis- 
sion. 

It is an easily demonstrated fact 
that, mile for mile, the car with the 
four speeds and high-gear axle is 
bound to use less gasoline and lubri- 
cating oil, and to deteriorate less 
rapidly, for the simple reason that 
its engine, transmission, and drive 
shaft make 25 per cent. fewer revo- 
lutions than those parts do in the 
three-speed car of average gear 
ratio. Actually, the saving in wear 
is much greater than 25 per cent. 
because an engine that runs 
at low speeds remains in better con- 
dition than one that must be run at 
excessive > speeds for fast travel. 


heipatal Highways 
' Aid Trade, Says Rice 


By H. H. RICE 


Assistant to President of General 
Motors 


7 great increase in improved 
highways all over the world can- 
not be overlooked in predicting the 
business for 1929 
and future years. 
Everywhere the 
people are “road- 
minded,” and they 
are beginning in 
other countries to 
catch the thought 
accepted here 
years ago, that 
good roads are a 
primary invest- 
vestment and that 
they pay for 
themselves. 

Cuba’s new highway, expected to 
be finished in 1930, is the longest 
single stretch of road over placed 
under construction. The new high- 
ways in Mexico and other Latin 
American countries are becoming 
facts instead of projected drawings, 
and the demand for increased facili- 
ties in the United States is always 
far ahead of construction, which 
continues at a rapid rate. 

Therefore the increase in the .de- 
mand for automobiles from this 
source will continue in 1929. 

Of course, the greatest influence 
on the automobile business will be 
the condition of general business. 
As to that, others will doubtless 
|comment at length. My own opin- 
| ion is that our increasing prosperity 
has been due primarily to the in- 
creased average production of the 
individual on farm and in factory. 
I believe that we have not by any 





H. H. Rice 





means reached the end of this in- 
crease. 











ROCHESTER N. Y., U.S.A. 
North East Service Inc. North East Electric Company 
Rochester, N. Y., U.S.A. of Canada, Ltd., Toronto 
Societe Anonyme Francaise North East Electric Co., Led. 
North East, Paris, France London, England 















Pressed Steel Tire, Covers add to 
the beauty of 1929 Hupmobile 
See both these ultra-modern prod 
in the Hupmobile booth 
the Automobile Show 
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Lower prices... as well 


as some other ood news 


If you like to make money — by saving it—get around to 
the Reo salesrooms before the crowd. You'll find 3 things 


you never saw before. 


]_ A reduction in price of the 1929 Reo Flying Cloud the Master 
which in the two years it has been on the road has established 
its reputation for balanced craftsmanship, sound engineering, 


speed and all-round performance. 


A brand-new car—Reo Flying Cloud the Mate—a smaller edition 
of the big car, but with all the qualities kept intact on which Reo 


Flying Cloud made its reputation. 


The Mate, of course, has an attractive price list of its own. And 
this—along with the reduction in price on the Master—brings Reo 


ownership within reach of everybody. 


When you’ve ordered your own new car—pass this infor- 


mation on. You'll enjoy feeling generous—as well as affluent. 


REO MOTOR CAR COMPANY + LANSING, MICHIGAN 


G-0-0O0-D 
&@ message in the International Flag Code— 


Reo Flying Cloud signals motor car buyers 


REO 


LYING CLOUD 


THE MASTER THE MATE 


un the manner of the great clipper ship. 
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Oakland-Pontiac 
Dealer Banquet 
Successful Event 








New York, Jan. 7.—From the 
standpoints of attendance and 
percentage of dealer representa- 
tion, the banquet given for Oak- 
land-Pontiac dealers at the Hotel 
Pennsylvania this evening was one 
of the most successful in the com- 
pany’s long history. 

There were about 1,000 present 
and the men represented fifteen out 

of the twenty-four national dis- 
ttricts into which the Oakland- 
Pontiac sales territory is divided. 

A. R. Glancy, president and gen- 
eral manager of the Oakland Motor 
Car Company, was the only speaker. 


He made a brief address of wel- 
come, but his introduction was 
unique and dramatic. The guests 


assembled at the tables and just be- 
fore Mr. Glancy rose to bid them 
welcome all the lights in the ban- 
quet hall were extinguished, leaving 
only a small spot light on the chief 
executive, and one on the Oakland 
and the Pontiac cars that flanked 
the speaker's table. 

In the period from December 10 
to December 22 every Oakland and 
Pontiac dealer was visited by one of 
three groups of factory officials and 
made acquainted with the com- 
pany’s plans for 1929. Therefore, 
Monday evening’s banquet was not 
a business affair in any sense. The 
men were there to have a good time 
and to forget the automobile busi- | 
ness for a few hours, and elaborate 











preparations had been made to see 
that they enjoyed themselves. 

A completely equipped stage, with 
curtains, scenery and lighting ef- 
fect, occupied one entire end of the 
big hall, and on this a diversified 
program of entertainment was pre- 
sented. 


| CHICAGO A, T. A. GROUP 


CHARTERS SPECIAL CARS 





FOR TRIP TO N. Y. SHOW 


Chicago, Jan. 7.—Two special cars 


on the Twentieth Century Limited | 


were chartered by the Chicago 
Automobile Trade Association 
transport a delegation of 
tradesmen to the 

J. R. Histed, president of the 
trade body, arranged a program of 
entertainment for the delegat‘on 
aboard train. Reservations were 
made by many of the dealers at the 
Commodore Hotel. 

Among those who were booked to 
make the trip are Charles E. Gam- 
bill, Hupmobile; R. G. Tiffany, Cad- 


to | 
local | 
New York show. | 


illac; Thomas J. Hay, Chandler; M. | 


J. Lanahan, Dodge Brothers; Harry | 


P. Branstetter, Kissel; W. J. Boone, 
Stutz; Harry T. Hollingshead, Nash; 
F. A. Petrie, Chrysler; W. C. Auble, 
Peerless; W. E. Butler, Reo; H. A. 
Wehmeier, Oakland - Pontiac; 
George H. Bird, Graham-Paige, and 
Henry R. Levy, Studebaker-Erskine. 


GLASSCOCK CONVALESCING 


Spartansburg, S. C., Jan. 7—J. M.| 


Glasscock, general manager of the 
Century 
bile distributor, is confined to his 
home on Pine Street, following an 
operation a few days ago. 
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“We Don't 


Have a Timing Drive” 


Twat is what engineers and 


service men of the 
timing gears tell us 
drive is standing up, 


| 
| 
| 
| 


Know We 


| 


cars using Formica 
about the way this 


Besides that, the drive is as silent as any in 
use anywhere; it remains positive and does 
not stretch or change for the life of the 
car—hence, requires no adjustment. 

It has only two moving parts. 


Motor Company, Hupmo- | 








Let Fermica engineers tell you the story. 


The Formica Insulation Company 
4616 Spring Grove Avenue 
Cincinnati, Ohio 


Introducing President Glancy of Oakland! 




























































MR. GLANCY faced the glare of spotlights when he arose to address the big gathering of Oakland- 
Pontiac dealers at the Hotel Pennsylvania last night. A spotlight was also trained on the new Oakland 
and Pontiac cars that flanked the speaker’s table. 
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*1045 


Coupe $1045; Sedan 81145; Touring 91045; 
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REDUCED PRICES 
On Model **56” 
COACH $945; COUPE $995; ROAD- 
STER $945; TOURING $945; 
SEDAN $1045. 








THE MOST BEAUTI FUL,LARGEST, 
PEOST POWERFUL KNIGHT-ENGINED CARS 


EVER OFFERED AT 


The first showing of the new Willys- 
Knight Six reveals a car which, for 
smartness of line and harmony of color, 
can be compared only with the most 
expensive custom-built automobiles. A 
close inspection reveals perfection of 
detail in every appointment. 


Bat gratified as you will be with your 
first view of the new style Willys-Knight 
‘Six, your deepest appreciation will come 
only after years of service—after you 
have long enjoyed the velvet smoothness, 
silent power, rugged stamina, sustained 
high speed, flashing activity, marked 


WILLYS-OVERLAND.INC., Toledo, Ohio 


SUCH LOW PRICES! 


economy and increasing efficiency of the 
patented Willys-Knight double sleeve- 
valve engine. 


The new style Willys-Knight Six is the 
triumph of fifteen years’ progress—a 
big, beautiful and powerful car, priced 
so low as to be available to the thousands 
who have always wanied a Knight- 
motored car but until now have been 
restrained by the higher cost of its supe- 
rior power plant. 


See the new style Willys-Knight Sixes at 
Grand Central Palace, Space A-8, main 
floor, or at the dealers listed. 







“Finger-Tip Centrel”’ 


A single button, located in the 
conter of the stecring whe-l, con- 
trols all functions of starting the 
moter, operating the lights and 
sounding the horn. Illustration 
aboveshows button being turned 
for lighting. 




















You can keep your 
foot always on the 


brake when starting 
or re-starting on a 
hill—an obvious safe- 


jor im portance. 


Convenience 


Illuctration above 
shows ten pulled 
te start moter. 
more troublesome 
foot fumbling for « 
starting bautten lo- 
eated om the toc- 
boerd. Mlustration at 
left shows Sueten 
pressed down 

te sound herm. 


ty advantage of ma 
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Headliners at Big Rubber Association Banquet 

























Wa. ¥. PFEIFFER 
MILLER “RUBBER @ 
CHAIRMAN 

“BANQUET 
Committee 


“FA, PEIBERLING 


~ SCIBERLING 
KUBBER @.. 









GO™ 


WVECER and Fi ELD? PRES. 


ROUGHT BACK OLD-TIMES 


PW. LITCHFIELD 





Vb: 





G mee 





——— 


U.L MCLAREN 4 
“Ree, ATAX 
, RUBBER Co 








Y MARTINELLI 
“DISTRIBUTES 
SOME GOLDEN 








Cuae B. FEGAR 
PRES. U.S RUBBER @. 








RETIRING PRESIDENT P. W. LITCHFIELD tried to look serious, 


ie 





Dayton Solid-Tire-Type Heavy-Duty 
Steel Truck Wheel 


Dayton Light 
Pneumatic Steel 
Wheel for light 
trucks and buses 


Dayton Dual 

Pneumatic Steel 

\, Wheel for trucks 
and buses 


Dayton Steel Wheels 


jor time- saving, money-saving performance 


DAYTON STEEL WHEELS not only do their full part 

in keeping your trucks and buses running under all conditions 

with never a wheel failure of any kind, but they also lower 

operating costs by saving more time, giving safe, efficient 
braking and phenomenal tire mileage. 


Specify Dayton Steel Wheels and get all the Dayton 

superiorities of Tire Economy, Safety, Efficient Braking, 

Coolness, Time-Saving Accessibility, Super-Strength, Light- 
ness, Durability and Attractive Appearance. 





See our Special Exhibit at the Hotel Commodore, 
New York City, during the New York 
Automobile Show, Jan. 7 to Jan. 11 


DAYTON STEEL FOUNDRY COMPANY 
Dayton, Ohio 


Dayton 


The Mark of a Good Whee! 





but couldn't, when the inimitable Weber and Fields combination let 
loose their barrage at the banquet at the Commodore last night. The 
good-fellowship was contagious and marked this annual event as 
one to be long rememsbered. 


I, 
|R. H. Goebel, C. W. Halligan, Earl 
Langstroth and A. C. Grimley were 
elected assistant secretaries. 


Seiberling Head 
| Of Rubber Ass'n) oft Sree se 


| jack entertainment arranged for 
| the annual banquet of the organi-- 
zation in the main ball room of 
the Hotel Commodore. 
were laid for 750. 

The sole serious note of the eve- 


| (Continued from Page One) 


| dent of the Dunlop Tire and Rubber 
|Corporation; A. B. Newhall, vice- 
| president of the Hood Rubber Com- | 
}pany; William O’Neil, president, | ning was introduced by P. W. Litch- 
|General Tire and Rubber Company; | field, the retiring president, who 
J. D. Tew, president of the B. F.| wished luck to his successor and 
|Goodrich Company. E. S. Boyer,| bade all welcome. 
|president of the American Hard | The program was in charge of 
Rubber Company, was elected to the George MacFarlane, old-time en- 
board for a two-year term, and C./ tertainer, and music was furnished 
D. Garretson, president of the Elec-| by the Temple Orchestra. The 
|tric Hese and Rubber Company, was/| opening number was given by the 
'elected for a one-year term. | Albertina Rasch dancers, who were 
A. D. Kunze was elected secretary, | followed by Daisy, Jean and Vernon 
and Charles Neave, George Flint,! Trio, 
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LYNITE 
PERFORMANCE 


Greater Speed—more pull- 
ing power... Quicker 
acceleration... Less wear 
on cylinders and bearings. 


“« 





“ 


Vibration reduced toa 
minimum ... Less weight 


“a 


—greater fuel economy 
... Cooler motor—with 
less carbon 


r r ’ 













gh heat con- 
portant to 
ion motors 
majority 


Light weight and 
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COMMERCIAL FORM. 























AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY 8, 1929 


What 
Do You Want? 


Wholesale territory? 

No committments? 

Not forced to trade? 

More territory? 

Lenient factory policy? 
Higher class of customers? 
Biggest Six under $1000? 
Straight 8 for less than Sixes? 
Distinctive merchandise? 


Long wheelbase? 


Not asked to sell more cars than 
your market will absorb? 


Run your own business? 























STRAIGHT 


SIX 
< EIGHT 
STRAIGHT é 
ances ihn oe onl $ 719 5 


Successor to 115 that was oversold all last year 


ANIBNIRN 


POWERED BY LYCOMING 


AUBURN AUTOMOBILE COMPANY + AUBURN, INDIANA 














Airmail postage has been reduced to § cents for the first ounce and 10 cents for each additional ounce. Use Airmail daily for quicker communication. The development of Aviation is vital to American progress. 
6-80 Sedan $1095; 6-80 Sport Sedan $995; 6-80 Cabriolet $1095; 6-80 Victoria $1095; 8-90 Sedan $1495; 8-90 Sport Sedan $1395; 8-90 Speedster $1495; 
8-90 Phaeton-Sedan $1695; 8-90 Cabriolet $1495; 8-90 Victoria $1495; 8-90 7-Passenger Sedan $1595; 120 Sedan $1895; 120 Sport Sedan $1795; 


120 Speedster $1895; 120 Phaeton-‘Sedan $2095; 120 Cabriolet $1895; 120 Victoria $1895. Prices F.O.B. Auburn or Connersville, Indiana. Equipment other than standard extra 
ome 
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Many Improvements Noted In 1929 Cars Over 1928 


Stripped Chassis 
Draw the Crowds; 
Seek Information 


(Continued from Page One) 
open to the public and while there 
was still chance to be near enough 
to the cars to make some nota- 
tions, we wondered why many of 
them had not been thought of, or 
at least done before. For instance, 
take the pressed steel spare tire 
covers on the Hupp. Here is a 
spare tire cover that will always 
keep its shape. It furnishes 
cover that can be locked, it is neat 
and there is no s e tire cover 
of the cloth or imitation leather 
variety necessary. 


Looking over the stripped chassis | pontiac. 





|of the 


ik 
manner in which the shutters on the 
new Oakland radiator are parted 
in the middle. Looking at the front 
of the coupe, which was shown 
| finished in a beautiful shade of blue, | 
a very striking effect is given by 
| these radiator shutters which slant, 
| diagonally downward on each side | 
radiator from the center. 


| The bizarre effect of these shutters 


does not offer the only example of 


| where familiar things appear in an | 


| unfamiliar light. 


On the new Reo 


j lines as shown on the floor of the 


Palace there are some models that 


| have the hood louvers arranged in | 
| a formation that gives a sort of wing 


| curved to give a wing outline. 


effect, 
upper 


the center lines through the 
and lower louvers being 


From an ornamental standpoint 
there have been few stripped chassis 
= any show in the past that can 

compare with this year’s exhibit of 
Finished in mother of 


of the Hudson it is possible to un-| pearl with gold parts it is really an 


derstand the care that has been 
given in the engineering department 
to the vaporization of the fuel. Heat 
from the exhaust is applied to the 
intake riser from the point where 
it leaves the carburetor to where it 
enters the intake manifold. The 
Hudson show chassis is cleverly cut 
away to show how this is worked 
out, and any one can see at a 
glance that this improved carbure- 
tion is one of the points responsible 
for the increased speed and gener- 
ally better operation of this car. 
On the Nash chassis which was 
also exhibited in stripped form the 
improvement in the preheating sys- 
tem was quite evident. In this case 
the exhaust manifold is carried for- 
ward to the front of the engine and 
then bent down and back to carry 
the heat away from the body as is 
frequently done, but in this case 
the exhaust heat to the carburetor 
is brought back through a horizontal 


pipe from the point where the ex- | 


haust manifold bends around at the 
front of the engine. The heat out- 
let from the carburetor is brought 
back to the exhaust through an- 
other horizontal pipe below the heat 
intake. Another point of interest 
on the Nash chassis is the installa- | 
tion of the cable and pulley arrange- | 
ment for the application of the! 
ample and efficient hand brake 
which acts on the transmission. 
The black and nickel Packard 

eight chassis is very interesting as 
an illustration of how clean it is 
possible to keep even a large and 
powerful unit by good design. The 
brake installation is worthy of de- 
tailed study by any engineer. The 
installation of the centralized lu- 
bricating system on the Stutz 
Black Hawk chassis is also very 
nicely handled as can be seen 
from the stripped chassis in black. 


One of the highlights of the show crowds. 
standpoint is the influence on the prospect lists gath- | 


from a novelty 





unusual piece of work and, as would 
be expected, created a considerable 
amount of attention and interest. 
From a technical standpoint the 
chassis was very interesting, as it 
afforded an opportunity to study the 
unusual brake installation on this 
car. The brakes are applied by a 
steel wire cable. The brakes are of 
the mechanical type and the wire 
cable is concealed in a flexible cover 
which the lecturer in charge of the 
exhibit characterized as vertebrae. 
The purpose of this installation is 
to keep the length of the cable from 
being materially affected by the rise 
and fall of the chassis due to spring 
action. 


The continued if not increasing 
interest of the general public in 
the technical improvements of the 
cars was very much in evidence at 
this show. Those who had lec- 
turers at their booths found that 
they had plenty of questions to 
answer, and generally these ques- 
tions indicated a rather advanced 
knowledge of automotive con- 
struction. Of course, here and 
there, the inevitable fool question 
would creep in and we listened for 
a while to an amusing discourse 
between an impatient lecturer and 
a rather pig-headed man, who 
confessed to being a plumber with 
a thirst—for information. 

As we passed the dark blue and 
nickel stripped chassis that was 
provided at the Oldsmobile booth 


the lecturer was giving a very good | 
| talk on the merits of the four-bear- 
| ing crank shaft, which is used in 


YOU ARE 
INVITED 


PHPPPPP PAP PAAPP OPAPP OPPS OCEAN 


that motor. 

An observation that seems to be 
true every year is that almost in- 
variably the booths that had a 
stripped chassis or a cut-away mo- 
tor to exhibit gathered the greatest 
This is bound to have an 








le ee Le 
WHILE you arein New ay 
_ ~ 
we suggest that you sp a few 
OO eter i 
. 4° 7 
hours inspecting one of the new 
so Oo 
1 {* . f] . 
sot e 4 ~~ oO 2a lAnra ~lnawm ~ ~ 
est and finest airpiane plants in 
j Te, MER we! L as 
the country—a piant devoted ex- 
clusively to the manutacture ol 
ik. | 
~~ 5 ae } 
airplanes which dealers sell. Tele- | 


ne Le ongacre 1892 and ask for 
Mr. Mill er. He will gladly arrange 
for you and your party to visit the 
Fairchild factory and airport at 

Farmingdale, Long Island. | 
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Rockis of Show Week 


TODAY 


TUESDAY, JANUARY 8 
International Day 


A. M.—Motor truck committee meeting, National Automobile 
Chamber of Commerce headquarters. 

A. M.—Packard meeting, Roosevelt Hotel. 

A. M.—A. A. A. safety committee meeting, Waldorf-Astoria Hotel. 


Noon—Auburn dealer luncheon, Commodore Hotel. 


P. M.—De Soto dealer luncheon, Commodore Hotel. 
P. M.—Auburn dealer luncheon, Commodore Hotel. 
P. M.—Graham-Paige dealer luncheon, Biltmore Hotel. 
P. M.—Hupp dealer luncheon, Commodore Hotel. 
P. M.—National Association of Automobile Show and Association 
Managers luncheon, Park Central Hotel. 
P. M—Locomobile dealer meeting, Commodore Hotel. 
P. M.—National Automobile Chamber of Commerce banquet, 
Commodore Hotel. 
WEDNESDAY, JANUARY 9 
Army and Navy Day 
A. M.—N, A. C. A. directors meeting, N. A. C. C. headquarters 


A. M.—Automobile Electric Association meeting, Astor Hotel. 

Noon—Franklin dealer luncheon, Commodore Hotel. 

Noon—Nash dealer luncheon, Pennsylvania Hotel. 

. M.—Chrysler and Plymouth luncheon, Commodore Hotel. 

M.—Jordan dealer luncheon, Commodore Hotel. 

M.—Warren-Nash Motors luncheon, Pennsylvania Hotel. 

M.—Hupp dealer luncheon, Commodore Hotel. 

M.—Gardner luncheon, Belmont Hotel. 

M.—Franklin dealer luncheon, Commodore Hotel. 

M.—Locomobile dealer meeting, Commodore Hotel. 

M.—Contact meeting, service committee with National 
Standard Parts Association, N. A. C. C. headquarters. 

M.—Peerless Motor dinner, Commodore Hotel. 

M.—Reo Motor dinner, Astor Hotel. 

M.—Motor and Equipment Association dinner, 
Hotel. 


eee wee enw ee 


Commodore 


THURSDAY, JANUARY 10 

Aviation and Engineers’ Day 
M.—Durant dealer meeting and luncheon, Roosevelt Hotel. 
M.—Marmon dealer meeting and luncheon, Commodore Hotel. 
. M.—Hupp dealer luncheon, Commodore Hotel. 
M.—Locomobile dealer meeting, Commodore Hotel. 
M.—Society of Automotive Engineers dinner, 

Astoria Hotel. 
M.—Overseas Automotive Club dinner, Astor Hotel. 
M.—Willys-Overland dinner, Commodore Hotel. 
FRIDAY, JANUARY 11 
Theatrical Day 
- M.—Chevrolet meeting, Mecca Temple. 
M.—Locomeobile dealer meeting, Commodore Hotel. 

M.—Chevrolet banquet, Commodore Hotel. 

SATURDAY, JANUARY 12 

Closing and Municipal Day 
M.—National conference on street and highway safety, execu- 

tive committee meeting, N. A. C. C. headquarters. 

-—Locomobile dealer meeting, Commodore Hotel. 
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ered by the salesmen at the show| 
and on the number of sales closed. | 
There were a few sales closed the| 
first day of the show and investi- | 
gation tended to show that these 
| were to prospects that had been! 
lined up in advance. 


Pressed Steel Tire Covers add to 
the beauty of 1929 Hupmobile 
See both these ultra- modern prod 
ticts in the 


the Automobile Show. 


FEDERAL PRESSED STEEL COMPANY 
450. E. Ohio Street 
CHICAGO 


GOODRICH BALLOON TIRE 


Amarillo, Tex., Jan. 7—A Good- 


——— | wheel and dropped 1,800 feet from 
| an airplane, was the means selected | 
| by Cal Farley, Goodrich dealer here, 
of drawing attention to the sturdy 
construction of the tire. 

Before a large crowd at a local 
flying field, the wheel assembly and 
tire were dropped. The wooden 
wheel was shattered and the rim 
bent double—but the casing stood 
the test. 


Hupmobile hooth at 


Pietary.:  MilWwuuke 


|}as Germantown dealer. 





400 Engineers at 
SALE. Show. Dinner 


| New York, Jan. 7.—More than 
| four hundred engineers and their 
guests were present at the annual 
show dinner of the Metropolitan 
Section of the Society of Automo- 
tive Engineers in the Hotel Com- 
| modore tonight. 
| Discussions of the trend in pas- 
senger cars from the engineering 
| viewpoint were the feature of the 
dinner and the meeting of the sec- 
|tion, which followed at which Sid- 
;ney R. Dresser, chairman, presided. 
Entertainment was furnished by 
the Happiness Boys of radio fame. 
Trends in engine design were dis- 
cussed by Harry L. Horning, presi- 
|dent of the Waukesha Motor Com- 
|}pany, and past president of the S. 
A. E. Mr. Horning based his re- 
marks on the up-to-date engine as 
typified at the New York show. 
Francis D. Willoughby, president 
of the Willoughby Company, re- 
viewed the past year’s body design 
trend and outlined what he believed 
would be the developments of the 
new year in this direction. 
| Chassis design was the topic of 
Austin M. Wolf, consulting en- 
;gineer, who discucssed past, present 
and future developments. 
What the consuming public thinks 
of cars designed by the automotive 
engineers was the topic of J. H. 
Hunt, chief engineer of the Chevro- 
j let Motor Company, and past presi- 
| dent of the S. A. E. Mr. Hunt, in 
| adidtion to having some fun at the 
lexpense of the engineers, provided 
; some valuable information as to the 
| actual reaction of laymen motorists 
| to various car styles. 
CHICAGO BUYERS LIKE 
NEW HUDSON-ESSEX CARS 
Chicago, Jan. 7—Walter Evans, 
|general manager of the Hudson 
|Motor Company of Illinois, dis- 
|tributor of Hudson-Essex cars, re- 
| ports that mew records were 
|achieved in the sale at an intro- 
| duction of new models with the first 
;showing of the offerings of the 
| Hudson Motor Car Company. Every 
dealer in the Chicago district re- 
|ported a big demand for the new 
| cars. 


| 


STEWART, SCULLY CO. 
PLANS NEW BUILDING 
Montreal, Jan. 7—Stewart, Scully 
|Company, Ltd., has announced @ 
| $200,000 first mortgage, twenty-year 
|bond issue for a new automobile 


DROPPED FROM PLANE ‘station on the southeast corner of 


isales and showroom and service 
|Bay and St. Alban’s_ Streets, 
|Toronto. A four-story building is 


| being erected there, making an im- 


'rich balloon casing, placed on a posing addition to Toronto’s grow- 


| ing automobile row. 


ACADEMY MOTOR SALES 
REPRESENTS STUDEBAKER 
Philadelphia, Jan. 7—The Stude- 
baker Sales Company of Philadel- 
phia, distributor of Studebaker and 
Erskine cars, have appointed the 
Academy Motor Sales and Service, 
Inc., 125 West Chelton Ave., Ger- 
mantown. E. M. Levering, president, 
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“TIME TESTED 
FOR PROFIT” 


ALL 


HE SHOW HAS ALWAYS 
afforded us an appreciated 
opportunity to talk transporta- 
tion with the men who are selling 


So, this year, we have again 
established our headquarters at 
the Commodore Hotel—Rooms 


743-745. Drop in. 
FEDERAL MOTOR TRUCK CO. 


TRUCKS 


SIZES—FOURS & SIXES 


in its various 
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Pulcher Predicts 


Speed With Style Changes 
In the 1929 Truck Industry 


PULCHER 


By MARTIN L. 


AUTOMOTIVE DAILY NEWS, TUESDAY, sinesinasntind 8, 1929 


| Greater 


President Federal Motor Truck Company 


HEN all is said and done, and the bluster 
have cleared about this cry 


ptic 


and bombast | 
thing that they call 





Tense books ¢ that threatened the nl 
| nual dividend. 
Every one hollered loud and long | 


| that the thing was all wrong, but | 
}no one did anything about it, for | 
the simple reason that they could | 
not. The customer had been trained | 
to buy trucks like they bought 
horses before the Civil War, and 
they just would not be shaken from 
the idea that selling the old vehicle 
to the truck merchant wasn't in the 
same class as putting over a wind- 
broken horse on the other fellow. 
This went on until finally the cus- 


| years, 











tions. 


They found that the much | 
| celebrated long life in a truck was 


a large percentage of the day, yet 
ithe ultimate consumer must be 


really an expense instead of an econ-| served to suit his convenience. Even 


omy, since a long-lived truck, like 
a woman’s hat, became obsolete be- 
fore it wore out. It also came to 
light that when the mileage life of a 
truck was used up in two to three 
it was cheaper than to pay 
overhead on obsolescence for ten 
additional years. They found, too, 
that it costs more to have a truck 
doing irregular deliveries than to 
keep it moving al]! the time. 

The above illustration is only a 
crude explanation of the effects of 


the bodies of trucks have been ad- 
vanced in speed characteristics to 
care for quick loading and dis- 
charging. There was nothing about 
the old-fashioned models that met 
the demands of the occasion, for the 
demands themselves were different 
and had to be met differently. 
From all of this came the tend- 
encies of design in the present mo- 
tor trucks. Lighter weight in some 
places, greater mass in the spots 


the motor truck industry, there isn’t much to tell, except! tomer came out of his trance and ; , which absorb the most strain. Stud- 

that 1928 has probably been the most crucial year the fruck | realized there was something about al a a pore pm ong "The ies of the geometry of the steering 

business has ev zone th +} The str: oe  aemae a truck which went further than ins one = wee Gee need § wheel and the relative alignment 

Jusiness Nas ever gone irougn. e strange part of the the vehicle itself. and that in a ood | Motivating cause was e nee Or of tires. Four wheel brakes for 
g 


whole circumstance is that it has all been done so quickly and 
involved 
in the work are not entirely aware that an almost complete 
revolution has taken place, both in manufacturing and mer- 


painstakingly that even the men 


chandising motor trucks. a 
jana t 


most intimately 


ime payments, 


until the period 


many instances he not only paid for 
a new truck, but he also paid. for 
the old truck he was trading in. 
The first faint break came about 
in 1927 and it made definite demon- 
stration in 1928. Along with the 
customer the truck industry began 


speed to meet the sudden change 
of business from mass to hand-to- 
mouth buying and the necessity for 


| smaller and more frequent delivery 


meant re-engineering 
The old methods and 
By speed in a 


drops. This 
the truck. 
ideas were useless. 


stopping in short radius and giving 
safety in traffic. The solid tire and 
the governed speed have almost seen 
their day. The demand is for air 
and more air, speed and more speed. 
Every specification of the truck is 
now first cousin to speed. 


The truck industry = started : . : 4 k t ant tl il d . : 
: - finally arrived when a large part of | to see that speed in business meant truck was not meant the mile spee During 1929 the tendency will 
a — a Be ro to cr the assets were represented by a pile | speed in transportation. That great | alone, but the get-away and the be to still greater speed. This 

os eliminated the | of obsolete models and some paper heavy units built for poor roads pick-up and the braking ability to. may express itself in somewhas 


horse as a competitive factor it (5, ,, 
found itself face to face with the 
competition of its own business. | — 
This was a hard problem because 
in the preceding years, from ex- 
periment, certain standards and 
practices had been set up which 
no one wanted to break down, in- 
asmuch as no one knew whether 
they were right or wrong, and be- 








the salesman 


ncertain vintage. 


kept turning 


Meanwhile, | 
in ex- 


with a speed of eight or ten miles 
per hour would not meet the condi- 


care for them. Traffic had speeded 


up tremendously, stop-lights took up 


(Continued on Page 25) 
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A. A. A. Contest Bo 
Specifications 


New York, Jan. 7.—Revision of 
specifications for racing cars will 
be considered at the annual meet- 
ing of the contest board of the 
American Automobile Association 
at the Waldorf-Astoria tomorrow. 
Capt. E. E. Rickenbacker, chair- 

ynan of the board, today said the 
meeting promises to be one of the 
most far-reaching in the history of 
track and speedway. He said the 
board realized that racing will 
have more appeal if cars are some- 
what along the lines of those with 
which the public is most familar. 

At the same time it is indicated 
that the return of the two-seated 
car with a mechanic accompanying 
the driver in events on track and 
speedway is also probable. ‘Rules 
governing record tests, foreign re- 
lations and numerous other mat- 
ters of interest to racing are sched- 
uled for attention at the meeting 


AMERICAN PASSENGER CAR ENGINES 


ard Meets Today; 


for Racing Cars Up) 


|elimination of curb gasoline pumps | 


Capt. Rickenbacker today declared 
that the move to deal with a more 
“normal” type of racing car, grow- 
ing interest of manufacturers in 
racing, and development of a field 
of brilliant young drivers, indicates 
that the ensuing year will be impor- 
tant in the annals of track and 
speedway. 


NEW ZEALAND FIRM WANTS 
TO HANDLE U. S. ACCESSORIES 
Washington, Jan. 7.—The Welling- 

ton (N. Z.) office of the Department 

of Commerce has a “prospect” lined 
up for American equipment lines 
such as gaskets, bearings and auto- 
mobile servicing appliances 

Any American manufacturer de- 
siring to obtain a representative in 

New Zealand should communicate 

with the automotive division of the 

department at Washington for de- 
tails 


| SEE ELIMINATION OF | 


CURB PUMP IN DULUTH) 


Duluth, Minn., Jan, 7.—Complete | 


depriving many tire dealers of 
added profits is forecast as the re- 
Sult of a ruling handed down by | 
the office of the Minnesota state 
attorney in St. Paul, which has de- 
clared that the city has no power 
to license curb gasoline pumps 


within the limit of the surface of 
city streets. 

As a result of this ruling 100 
gasoline pumps in operation 


throughout the city of Duluth will 
be removed on the expiration of 
their annual license. The pumps 
added a yearly revenue of $2,000 to 
the city’s treasury chest 


VANADIUM CORPORATION 
NOW IN NEW LOCATION 
Detroit, Jan. 7—The Vanadium 
Corporation of America announces 
the removal of the company’s offices 
from 1355 Book Building to 2440 
Book Tower. 
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BRIGGS MFG. OCCUPIES 
PART OF FORD PLANT 

Special from A, D. N. Detroit Bureau 
Detroit, Jan. 7.—Briggs Manufac- 
turing Company is moving into 4| 
substantial portion of the Ford Mo-| 
tor Company plant in Highland 
Park. The whole of the group of 
buildings to the rear of that front- 


Sis . 
|ing on Woodward Avenue is to be 


occupied, which gives the company 


one of the largest body plants in| 
the world. 
Briggs production plans call for| 


turning out 9,000 complete automo-| 
bile bodies a day. 
rangements can be completed and 
equipment installed. The company 
will manufacture a high percentage 
of bodies for Ford, with substantial 


orders already on hand from Chrys- 
ler, Hudson-Essex and Graham- 


Paige 


as soon as ar-| 




















FOR 
INDIVIDUAL 
NEEDS 


With its vast resources, 
skilled engineers, mod- 
ern and spacious plants 
— Continental Motors 
Corporation enjoys a 
strategic position in 
producing gasoline 
motors for individual 
needs. No’ matter 
what the wants of 
the manufacturer— 
whether automobile, 
truck, bus, aeroplane, 
marine, agricultural or 
industrial engines — 
Continental engineers 
will design a motor 
exactly fitted to the 
work intended — effi- 
cient and economical. 


CONTINENTAL MOTORS 
CORPORATION 


Offices: Detcoit, Michigan, U.S.A, 
Factories: Detcoit and Muskegon 


The Largest Exclusive Motor 
Manufacturer in the World 





a [ontinental 


Motors 
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Dealers 
Lh: German 


speaking from The Commodore 


HANGES in our industry come with 
amazing rapidity. 
Each year finds one or two automobile 
companies offering an outstanding op- 
portunity for profit to dealers. 
A year ago, when the present — 
ment took charge of Peerless, we 
termined that our Company would be 
outstanding in 1929. 


From the start we realized that our 
success would hinge on the prosperity 
of our dealers. 

We were convinced that our dealers 
must make money. 

That we must build new lines so well, 
that Peerless values as used cars would 
be exceptionally high. 

We decided our selling organizations 
should be relieved of excessive ser- 
vice expense. 

With these plans determined, we rolled 
up our sleeves and went to work. 


Assured Success For 
Peerless Dealers 

A heavy inventory, running into mil- 
lions of dollars, was cleared. The fac- 
tory was enlarged and revamped for 
the most modern type of straightline 
production. Our force in the field was 
increased and strengthened. Several 
new lines of cars were designed and 
built, each outstanding in beauty, 
masterful in performance and of truly 
amazing value. 

No one dreamed that it could be done 
80 quickly. It wasn’t easy. It took cour- 


age—and money. It meant a solid year 
of hard work without profit to Potten. 


But the result is worth it! 


Advanced New Models 
for Peerless 

To look at the new Peerless models 
at Grand Central Palace is to know 
that 1929 will be the greatest year in 
this Company’s history. 
These new cars literally mean a Peer- 
less for every purse. They mean that 
Peerless dealers are facing a year of 
genuine profit. 
We have determined that the dealers 
price must be fair and the consumers 
price must be fair. 
The value of the new Six-61 is so appar- 
eutand our policy so definite, that we do 
neofneed tocrowd ourdealers for orders. 


But, most important of all, we are 
announcing several new lines of cars 
... the Six-6], Fee peng at its low 
price, the greatest car value on the 
market today... the Straight 
Eight-125 ... ‘by far, the finest car 
Peerless has ever produced ... and 
our 1929 Six-81, that was announced 
in the fall has been made even betier 
looking, better performing, better 
value. ‘These ears with the Six-91 


offer a most complete line. 


You Will Be Interested 
in The New Picture 


We believe that every individual whose 
business is in the sale of automobiles, 











will be vitally interested in the new 
Peerless picture. We have operated for 
twenty-eight years without any com- 
bine or without relinquishing our 
ideals, and our intention is to con- 
tinue on this basis. 


But visit the Peerless exhibit on the 
second floor of the Automobile Show. 
Look over the Peerless models 
shown there. 


Then, talk over the proposition with 
one of these Peerless executives who 
are at our headquarters in the Com- 
modore Hotel. 


R. N. MOSHER. ..... General Sales Manager 


hee Pe we bag ses sa Sales Manager 
PAPE S860 nes ke Oe Sales Manager 
FRED SLACK ...... Vice-President in Charge 


of Engineering 
. Special Representative 


RALPH A. O'REILLY . . 


WALTER ZIMMERMAN..... Export Manager 
C. M. ZIMMERMAN . Manager N, Y, City Branch 
R. B. THORNTON. . . . Manager Phila. Branch 
eM > es Regional Manager 
We Ge BMAVEB . ccecass Distribution Manager 
2s. . eee Advertising Council 
Dae EE 5s oa os wn Ga Advertising Council 


Let these men tell you in detail about 
Peerless plans. Discuss with them the 
possibilities for profit offered by the 
Peerless franchise. 


Then you will have a really compre- 
hensive grasp on the situation. 


Then you will be ina position to make 
a really sound decision. 


PEERLESS MOTOR CAR CORPORATION 
Cleveland. Ghio 


The Big 
Roomy Six-61 
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Announcing : 


MOTORS 


PUBLIC SERVICE | 











A great group of cars covering all markets, all issuing 

from the same personal source, and all built in one great 

group of factories , 

CHRYSLER 75”) . CHRYSLER IMPERIAL . CHRYSLER “65” 
DODGE BROTHERS SENIOR . DODGE BROTHERS SIX 

DE SOTO SIX . PLYMOUTH 
DODGE BROTHERS TRUCKS, MOTOR COACHES and BUSES 
FARGO TRUCKS and COMMERCIAL CARS 





- 2 J 

HE great group of manufacturing thought—to benefit the buyer by a uniform basic 
properties under our personal direc- quality and an enviable standard of value in every 
tion is hereafter to be known as price field. 

Chrysler Motors. In the precise form in which it is operated, Chrys- 
We feel that the one and only jus- ler Motors represents a new economic force in the 
tification for a grouping of motor industry because, while preserving a complete sep- 
car properties is to render a better arate identity in the products and their distribu- 
public service. tion, it welds together the advantages resulting from 


the common policy of engineering, purchasing, manu- 


Chrysler Motors is already accomplishing mutual ; : 
: facturing and financing under one personal head. 


efficiency and savings which are giving new benefits 


to the buyer of individual and commercial transpor- Thus, a quality manufacturing ideal is made prac- 
tation in quality, service and economy. ‘That is its tical for the first time in the history of the motor 
sole purpose. car industry. 

All of the products of Chrysler Motors are manu- Thus, a series of gigantic operations is made abso- 
factured in one great group of plants and therein, lutely one—in research and engineering skill, in 
we believe, rest the economic possibilities for over- buying, in basic materials, in mutual processes and 
head reduction, conservation of facilities and the practices, in time- and money-saving machinery. 


application to all units of a common policy of engi- 


. ; ‘ ‘ A great group of cars; all branches on the same 
neering, purchasing and quality manufacturing. 


tree and all growing out of the Chrysler root prin- 


Chrysler Motors’ manufacturing facilities and finan- ciple of standardized quality, originated and first 
cial resources are so vast and its combined distrib- applied by Chrysler—a principle which inevitably 
uting outlets so numerous that every price class in lifts both quality and value—each car contributing 
every country in the world is supplied with a and sharing the manufacturing efficiencies of all 
Chrysler Motors product—and each the finest in the rest. 

its class. Chrysler Motors is the practical culmination of a 
Each of these products partakes of the advantages long-cherished ambition which operates as an abso- 
accruing to all the others, the cardinal principle of lute guarantee of umapproached value to every 


the grouping of these properties being the one motorist who buys a Chrysler-built product. 
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GABRIEL HAS BUILT A NEW AND SUPREMELY 
SEE IT DEMONSTRATED AT THE 





HERE is a hydraulic shock absorber that cushions 
both the downthrust and the upthrust of the springs 
. .. that takes up every inequality in the road with 
a smooth, firm resistance exactly graduated to the 
severity of the shock. 

Gabriel Triple-Hydraulics are silent, sturdy, mag- 
nificently built .. . forever sealed against leakage . . . 


adjustable to any size of car, any type of road or the 


individual preference of any owner. They will give 
uninterrupted service under all possible conditions, 
There is nothing to get out of order... nothing to 
wear out, within the lifetime of the car. 

A shock absorber for the modern automobile . . « 
compact, good-looking, built of the finest steels that 
can be had for the purpose and chromium-plated 


+ +. a permanent addition to the beauty of any car, 
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GABRIEL 





TRIPLE 
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HYDRAULIC 





SHOCK ABSORBERS 





ONE HUNDRED DOLLARS 





THE SET OF FOUR 











INSTALLED 





INE HYDRAULIC SHOCK ABSORBER 
EW YORK SHOW, SPACE C=36 





At every driving speed from five miles an hour 

seventy-five . . . and over every type of road 
urface from concrete to corduroy .. . Gabriel 
riple-Hydraulics offer a perfection of riding com- 
ort never before achieved. Be sure you see them 
isplayed and demonstrated at the New York Auto- 
iobile Show, Space C-36. GABRIEL, 1407 East 
Oth Street, Cleveland, Ohio. 
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vere many, there was good will and; obtaining an automobile on credit. 


‘ood fellowship aplenty, as artificial | 
®Oundary lines were forgotten and | 
the delegates immersed themselves | 
in the common problems of bring-| 
ing about greater sales of automo- 
biles with its consequent greater 
profits. 

Alvan Macauley, president of the) 
chamber and of the Packard Motor 
Car Company, sounded the keynote | 
for the meeting when he welcomed | 
the delegates and pointed out to| 
them that only by co-operation and | 
@ get-together spirit can the maxi-| 
mum number of cars be sold. He 
Said that the prosperity of the indus- | 
try was dependent on conditions that | 
existed in all parts of the world. 

In order to obtain maximum 
sales, it is necessary to have good 
roads everywhere in the world, it 
is necessary to have cheap and 
easy transportation, cheap gasoline 

These are 





rld Sales Problems 
N. A. C. C. Session Topic 


(Continued from Page One) 


will also be 


who want to see plants. 

The bulk of the delegates com- 
| prise deaiers of American make cars 
|in European and Latin countries. 
They are here primarily to see the) 
show and to confer on methods of| 
promoting transportation and keep- | 
ing its cost as low as possible, of} 
keeping taxes down, and of remov- 
|ing as many restrictions as possi- | 
ble which prevent the free 
automobiles from one country 





arranged for visitors! 


Olds Announces 
Price Cut on Its 
6-Cylinder Line 


(Continued from Page 1) 
ture of Oldsmobile engines, axles, 
During the afternoon a buffet! open car bodies, sheet metal work 


luncheon was arranged so as to per- | SS ae eS. Son Se See 0 


mit delegates to become acquainted 
with one another. 


| the facilities of the enameling, en- 
- “, gineering and research, tool design | 
Visits to Detroit | and shipping departments. | 


—S 





Two of the additions are two- 
| story brick and steel structures, 130 | many of the parts making up an 
feet wide and 400 feet deep. One: Oldsmobile engine are put under 
will be used for tool design and| intense heat to increase their ten- 
kindred departments. The other | sile strength. 
will house open body manufacture 
|and export shipments. These two|in the 100x186-foot addition to the 
combined have a total floor area of | sheet metal department. 
| 249,600 square feet. The completion) be used for stamping and forming 
of the latter will bring the removal| from heavy sheet steel Oldsmobile 
flow of| of export shipments from the new) fenders, dust aprons, hoods and 
to| warehouse and shipping docks which | other metal parts. 
were completed early in 1928. This| 


building contains 202,000 square feet 
of floor area, all of which will be 
required this year for domestic 
shipments. 

The new enameling building 
with 9,000 square feet of space, 
will increase the productive ca- 
pacity of that department by 70 
per cent. This has been equipped 
with the newest type ovens and 
conveyors for the progressive 
system of enameling and baking. 
More than 10,000 square feet of 

floor space has been added to the 
heat-treating department by an- 
other of the new buildings. Here 


Giant presses are being installed 


These will 


An assembly line and machinery 


motor plant completed last year. 
This has 90,000 square feet of floor 


area. It is expected that this plant 
will be in operation early this 
spring. 


The remaining building is de- 
voted to research and laboratory 
work, There are several other 
and smaller additions which also 
play their part in enlarging Olds- 
mobile manufacturing facilities. 
During the peak business season 
last year Oldsmobile productive 
equipment was taxed to its capacity 
in an effort to meet the demands. 
These new buildings and machines 
have permitted a material enlarge- 

ment of the 1929 Oldsmobile produc- 
tion schedule. 


TAYLOR-BUICK COMPANY 
CHARTERED IN RALEIGH 
Raleigh, N. C., Jan. 7—The Taylor- 
Buick Company has been chartered 
here with an authorized capital of 
$50,000. Incorporators are James H. 
Pou, Jr., Jack Hoover and Hubert 
Ss. Gill. 











pre-requisite elements, he pointed 
out. If all countries had ideal con- 
ditions, then the number of auto- 
mobiles sold would be maximum, 
and each manufacturer would sell 
more than otherwise. | 
H. L. Wynegar, president of the | 
Commercial Credit Company, in an | 
address entitled “Time to Pay for 
the Motor Car,” discussed payment | 
habits as they existed in Europe. | 
Credit companies, he said, were now | 
more liberal in advancing money for | 
foreign car trade. Europeans, he 
Said, were in the habit of purchasing 
automobiles and then taking a long 
time to pay for it, regarding it as a 
insult if a dealer rushed 

them in their payments. 


He emphasized the fact that it is! 


not discourteous to ask one-third 
down on the purchase of a car and 
insist that the rest be paid in a year, 
divided in monthly payments. 
An ideal solution of the prob- 
lem, he pointed out, would be to 


have all the dealers of a country | 


get together and decided among 
themselves on what terms autos 
will be sold. In this uniformity, 
there would be no chance of giv- 
ing offense. 7 
Calling attention to the fact that 


the problem of the used car in Eu- | 


rope is not so important and irritat- 
ing as it is in America, C. A. Vane, 
general manager National Automo- 
bile Dealers Association, advised 
delegates that selling a used car for 


less than the dealer paid for it was | 


poor business. In America, he said, 
business was increased by the yearly 


change in style, but that made the | 
problem of the old car more diffi- | 


cult of solution. In Europe, the per- 
son used the car until it became a 
piece of worked-out junk, practically 
worthless. 

Herbert Buckman, general man- 
ager Cleveland Automobile Deal- 
ers and Mannofacturers Associa- 
tion, in an address on “Dealer 
Teamwork Pays,” outlined some 
of the ways in which such an as- | 
sociation can help the retailer of 
automobiles. He told of automo- 
bile shows run by the association, | 
of its committee on street traffic, | 
of its used car appraisal bureau, 
which also serves to market the 


automobile, of its credit depart- | 7 mobile 88 | 


ment, which prevents crooks from | 
, ; 


Community Motors 
Opens New Branch 


Chicago, Jan. 7. — Community | 
Motors, Inc., Oakland-Pontiac dis- | 
tributor, will dedicate a new branch 
at 4949 West Madison St. this week. | 
The new building, occupying a 


plot | 























175x175 and containing a total of | Peerless 6-81 


47,000 square feet, represents a total 
investment, including the ground, of 
$400,000. 

Fourteen new cars may be dis- 
played at one time. Space is also 


provided for the display of sixty | Strns-Knt 6-80 
used cars, in which the branch will | Strns-Knt 8-90 


dea! extensively. 

The company is the exclusive rep- 
resentative for Oakland and Pontiac 
cars in Cook county, with distribu- 
tion going forward from headquar- 
ters at 235 East 33d St. and also 
from six branches in the city. 

E. D. Kuhn, formerly retail sales 
manager for the company in Cook 
county, is in charge of the new 
branch as manager. Officers of 


Community Motors, Inc., include G. 
L. Knoedler, president; H. A. Weh- 
meier, 
manager, 
treasurer. 


vice-president and general 
and N. A. Hendrickson, 
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Moon 6-72 \Ch’n No 4619) 1% | 70 | 400 | — — | No No | Lan 010 a Ve Tee | 37 8x | 1%x1% 
Moon 8-86 Ch’n No 4619} —— | 1% | 75 | 400 | — — | No No | Lan .010 | — Re te os 25% 9%, | 2%x1 t's 
eo oe el ee ie fel et —{|No No! RF 004 | Own CI!7;—/St | 32% | 8% Vex te 
Nash Speci 6 | None —/|——-!— |—-/|— |- C|No NO! No 0066 | Own Sst’ 7) —|!St 39 9 4X1 56 
ees. a ee a) eT C|No No} Own 003 | Own St/7|—| St 44%, 10 | 24x1% 
| Oaki'd All-Am.) — — | — |—|--— |—- —|— at a Le meer | onl ae, | ee — : 
Oldsmobile = | M&W 45H | 28% | 1% | 57 | 500 | — C|No No! No 004 |Mor&Wh Sti 4 | — | St 304 9 | 1%x1% 
Pac’rd 626-633 | — — | {— j—{|— | — i on Yes | — ye Pn eee 10% 2iyxhss 
Pac’rd 640-645 | — —|—}— |---|} —- J} —|— Yes | — iit ey Ree —— | 10% | 24x14 
Peerless 61 | Chain H | — {}— | — —_ ow | — ides ad ' roe cae —=— tee sk | 8A; | 
| Morse 58H | —— | 1% | 82 | .400 | — —|No No! Yes — |Mor stj7|—| Sst so ome 
| Peerless 6-91 |— 49H | ——-|— | | — | — —|— —|— - |— —|7|/—|S& —— {10 | 1%x233 
Plymouth |— = [ff | | —{— —|— , eres - aoe eek oe ee ee 
Pontiac . —|— | mI —-!|— |— —|— a (ee io a a See 2s I . 
| Reo Master |! Morse H\|— {— |— — {|j— “ae | — No | Lan = Mor eifiai St eae co Lars 
| Reo Mate | LB H|—-/;— |/-—-j- /— —j|— No | Lan aw te — | tia a eS 
Morse 49 A | 42 1% {112 | 375 | — —|% No | No 002 Mor Siti —| & | —— | i 24exl% 
Morse 645 A; 2742 | 1% | 55 | 500 - — 'No- Yes |! No .005 Mor ae1di—i es | 48 12 | 2%x15% 
| Studebak. Dic.| M 206 H | 3542 | 1% | 71 | 500 | — — {No No | Yes .002 Own St | 4!— | St | 363,10 {2 xl% 
| Studeb. Com. 6 M 206 H | 35% | 1% | 71 | 500 | — — | No No | Lan .002 Own st{|4};—!| Sst | 363 ;10 |2 xl% 
| Studeb. Com. 8) — —|——|— |—-| — Own C/!No — | Lan 002 | Own St | 9|— {| St [—ume | @ | Sieee 
| Studeb. Presi. | — —|—/s— |—|— |Own C/No_ Noj Lan 002 | Own St 5;—]St | 40 94, | 24x1% 
Statz |LB-St 366T A} 48 1% |128 | 375 | — —!No NojNo | .004 | LB St'9|—| Al | 36 9% | 2%x1% 
Stutz BI’k H. 6) LB 366TA | 33% | 1% | 90: 375! LB — | No No | No | 004 | LB st |7|—|S8t | 36 9% | 2%x1% 
Stutz B’k H. 8}LB 827026H! 305; | 1% | 76 .400/ LB — | 2/!Yes | .006 | LB st|5/|—| St {42 {| 9% | 24x % 
ee ie si it itifi= sit ae iSsiF sh j= 
aa ae ee ee l- s =|1— | — J - —|7/—|——- | ——| 9% | 1%xly 
Willys-K’t 70B — PE pre a ee eee eas ee ae, tet | fee mi etwl | (10, | 2 xlf, 
c—c CAMSHANT DRIVE __ adjustable. St.—Steel. Wh—Whitney Man- Parts Company. Lan—Lanchester. LB— CONNECTING BOD 
PR nm: amshaft. Cen— Continental Motors ufacturing Company. Link-Belt. L¥C—Lycoming Manufacturing _ ime ap 
rporation. Diam—Diamond Motor Parts ° aati Company. Mer—Morse. RF—Rubber fric- Al—Aluminum. Dur—Duralium. FM— 
Company. GE—General Electric _ Com- CRANKSHAFT tion. St-—-Steel. Wh—Whitney Manufac- Fahrig metal. Lyn—Lynite. 
pany. H—Manual. LB—Link-belt. N—Not Cl—Cast iron. Diam—Dianrond Motor turing Company. 
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Dougherty Optimistic 
Over Matket in S. A. 


By G. A. DOUGHERTY 


Advertising Manager of Shuler Axle 
Company 


i attees 2 the closing year’s 
activities and hazarding a pre- 
diction for the coming year, we are 
inclined to feel very optimistic re- 
garding general business conditions 
and the automotive industry in 
particular. The axle field is natur- 








Pressed Steel Tire Covers add to 
the heauty of 1929 
See both these ultra-inodern prod 
the Hupmobile booth at 
Automobile Show 
PRESSED SIEEL COMPANY 
450 E. Ohio Street 
CFRICAGO 


Hupmobile 


ucts tn 


the 
FEDERAL 








ally dependent upon conditions in 
the automotive industry, but we feel 
that after all the accomplishments 
of 1928 the new year will hold a 
greater field than that which here- 


tofore prevailed, due to the fact 


that there is another outlook that 


will eventually rebound to the truck | 


industry in particular and that is 


PACKARD MOTOR CORP. 
HOST TO 550 DEALERS 
AT HOTEL ROOSEVELT 


New York. Jan. 7.—The Packard 





O’Keefe acting as master of cere- 
monies. There was a regular Ned 
Weyburn show, with the McCarty 
sisters and the Happiness 
among the headliners. 

R. E. Chamberlain, the Packard 


Motor Car Company gave the first|sales manager, acted as toastmaster 
and introduced Dr. John L, Davis | 


the transportation and sales pros- | Party of the kind this evening in 


pects from our South American 


| 
| 


the Roosevelt when 550 dealers in 


neighbors. A feeling of mutual aid|the New York zone were guests. 
and co-operation is being cemented | 
more firmly each day and we feel| with plans for 1929 began last Oc- | 
very confident that 1929 will see a|tober when factory officials made | 
greater demand for our trucks and|their swing around the country, | 
other motor transport equipment) talking to important dealer groups. 


from this section. 
Judging from the various con- 


tracts pending and placed through- 
out our own country for railroad 
equipment, 
public utilities and other branches 
of major industry, a condition that;/an actuality 
bespeaks for greater activity is not!trucks and motorized 
only forecast, but assured and, of 
course, 


building construction, 


this 











| 


| 


| 
| 


| 


naturally resolves into! transport equipment. 


Acquainting of the dealers generally 


Tonight’s gathering was one of 
pure entertainment. There were no 
official speeches of any kind, but 
instead there was an offering of 
varied vaudeville, with Walter 
the of 
units 


use 


as the speaker of the evening. Dr. 


Boys 


|Davis is a philosophical humorist, | 


} 
} 
| 


who already had the degrees of A. 
B., B. D. and D. D. Why he skipped 

e C. D. is not known, since his 
talk entitled him to it, and to any 


| 


other testimonials from institutions | 


of learning. ' 
It was a pleasant evening, wit 
business cares in the discara. The 


Packard New York branch came in| 


h | 


| 


for a special message of congratula- | 


tion, having established a new high 


record for sales in the metropolitan | 


motor | territory. Daily luncheon gatherings | 
for|for dealers are being held at the 


i 


tractors, trailers and other motor | Packard headquarters at the Roose- | 


\ 


velt. 


























AMERICAN PASSENGER CAR ENGINES 


_PISTON RINGS 


Section 4. PISTONS 
ay | | | 2 —a ‘ “ay -y J 7 ! a ak = | 
| r I\Selé 2\s . Clearance as 2 ‘ 
k s i¥ igs a | | is | a hs 
j | . | i } E | ’ 
Meet | ig | 4 le -legiEsif i weil zit! |é iso] Fe is 
as i | ee > & & } a ig 
> x isSsis oe; § | sa i | . > ae s {etl 
8 (8 |e Sclsgize 2) 8] S jails lek /8 | ss El 
ss js leSifeissiS |e) |i |EEIEE| Se E 
_S2 |B 18 lee lob iteie | 31S | Fla iS6lasi sz is 
Auburn 6-80 |Bohn Al| 12 | 3% | 143 | 42 |N | 010 | 007 | 007 | — | .0015| Yes 140 | PC 3k. 
Auburn 8-90 Bohn Al/ 12 | 3% | 133 #8 | N 010 | .007 | .007 — | 0015 | Yes | .140 | PC 3|2 
Auburn 120 Bohn Al/ 17 | 338 | 2% | 1% /|N 028 | .016 | .040 — | 002 Yes | .140 | PC 4/3 
Buick 116 Own CI| — | 394 | 248 /1% |— | — — —_— | —{! 002 | Yes! 180 | — 312 
Buick 121-129 |Own CI|— | 4&& | 23} | 1.25) — — =e — | — | 0025 | Yes | .156 | — : : 
Cadillac 341B _Own CI|— |— — |— — —_ as foam * as) om Pp as iil 
Chand. Roy. 85, —- cIj— |— ~~ — — | 014; — | — | — | .003 — | 140 |— 3|2 
Chand. Big Six — cIj— {|— |— -= — | 015 ji — — | 0035 | — 140 | — 3|2 
dier 65 -— cCIj— Ss | — |— | — — | 011; — | — — | 0025 |— | 140 | — 3/2 
Chand. 1 CI| 010 0025 140 | 32 
Chand. Roy. 75, — ;}— $j}— |— J — J — |S — . — | 0025 | — _ 2 
Chevrolet Own CI/| 34 | 344/1%/14%/1N 011 | .011 | .011 — | .004 Yes | .150 | Var : : 
Chrysler Im. 80) Bohn Al| 25 | 4% /— | — uae ake an nite aii ta ia : 
Chrysler 75 Bohn Al| — — |— |J— - | 0015} — — am | ox am. | om fo gj. 
Chrysler 65 Bohn Al|— |— |— |— | — | 0015) — — oe — |-—I!- tr 
Davis 99 Bohn Al| 13% | 3% | — » | N _ — — —|— ome 156 | Con 4 3 
De Soto Bohn Al| 13 {| 334!|— |— — | .0015; — — — | .002 —_— | — | — 3/2 
Dodge 6 Bohn Al| 17 348 | 213 | 142 | N 027 | .017 | .017 045) .0027 | Yes | .167 PRC 4/3 
Dodge Senior | Bohn Al! — —_ — — — ~— om oma ink cok an ae Pes —|- 
iontat 4 Bohn Al/ 16 | 4 133 | 1% | N .021 | .019 | .019 054 .002 | Yes’ 148 Con 3 : 
Durant 60 Bohn Al| — | 3y6 | 2 14 N .023 015 | .015 015 .002 Yes | .140 | Con 4/3 
Elear 75 Bohn Lyn! 13 | 3% | 148 2 |— .013 010 | .010 — | 0015 | Yes | .127 |PC 3 | 2 
Elcar 95 Bohn Lyn! 13 3% | 143 $3 .013 | .010 | .010 — | 0015 | Yes | .127 | PC 3 2 
Elear 96 Bohn Lyn! 13 3% | 143 $3 - 013 | .010 | .010 — | 0015 | Yes | .127 | PC 3/2 
Elcar 120 Bohn Al! 18 34% | 2y5 | 14, 025 | Opt.| Opt. Opt.| .0015 | Yes | .128 Lyc-PC 4 | 2 
Erskine 6 Stu-C CI/| 15% | 3 1% 1% N 014 | .005 | .002 002 .002 No | .138 Stu-Con 3) 2 
Essex Super 6 Own Al| 8 3 1-18] 134 | 1% {| N .085 | .085 | .007 N | .002 Yes | .217 | Pre 3 1 
Ford A Al Lyn| — — |- — a ; a a ; wiles 312 
Franklin — —|— -- -— — . ~ “ — re ‘ u 
Gardner 120 Lyc CI! 16 3% | 143 | 1 N 016 | 012 | .012 012) .003 Yes ] 146 PC 4 2 
Gardner 125 Bohn Al! 23 3%, | 113 | 14% | N 016 | .012 | .O1 012 .002 No 146 « 3 2 
Gardner 130 Bohn Al! 24 3} 2;' 1; N -- — . 002 No 146 PC 3 2 
Grah’m-Pg 612) Bohn Al! 13% | 34 2.74; | le&e - 024 .014 014 .050' .002 Yes | .1545| - 3/j;2 
Grah’m-Pg 615; Bohn Al| 16% | 33% | 244 lis 024 .014 | 614 .050 .002 Yes 154 3 2 
Grah’m-Pg 621 Bohn Al! 2133 | 4.2 2} Lys 030 | .016 | .016 050! .003 Yes | .172 3 2 
Grah’m-Pg 827! Bohn Al! 18 343 | 2y% _ 030 | .017 | .017 045) .003 Yes - 3 ‘ 
pine sheaths 837; Bohn Al! 18 3} 24 030 | .017 | .017 .045' .003 | Yes 149 3 2 
Hudson Sup. 6 Own Al 19 435 21-14 1s N - — one > 002 Yes 156 PRC : 1 
Hupmobile A — CI| — -—— — - . ii is a ma 32 
Hupmobile M | — CI| — —_ . si | a pain -: ;: ‘a ‘: 312 
Jordan _ —|— — _ - -- — — 
Jordan — —|— — - - - = = 5 ~ — |— 
Kissel 673 Lyn —| 12% | 3% | — N 015 | 010 , .010 010, .002 | Yes 125 PC 4|2 
Kissel 8-95 Lyn —! 12% | 3% 015 | .010 | .010 010 .002 Yes | .125 | PC 4 2 
Kissel 8-126 Bohn Alj| 17% | — | — a - | 017 | .017 | .010 005; .004 | Yes | — PC 4/2 
La Salle Own NI! 23! 322 | 181 | 1% (52-3) 013 | .006 || — _ 003 Yes | .130 | PC zig 
Lincoln Lyn —!— — — — — _ — ana ma A cae — cme ~e = hs 
Locomobile 88! Lyc Al! — 318 | 27: |1& | N | .0365) .017 | .017 | .050) .0025 | Yes | .140 | PC 4 3 
Marmon 68 Al Per! 93-5/ 3% | 143 13 - | 015 | .010 | .040 ts | .0025:| Yes | .113 pe 3 2 
Marmon 78 Al Per| 91-5| 3% | 143 | 13 —- | 015 | .010 | .040 1 | 0025 | Yes | .113 PC-McQ 3 2 
Moon 6-72 Bohn Al/| 17 | 342 |2.312!' 1%. | N .024 | .014 | .014 .050} .002 Yes | .160 Con 4/|3 
Moon 8-80 Bohn Al! 13 354 | 2% | 13 N 022 | .014 | .014 .045| .003 | Yes 154° Con 4 3 
Nash Stand. 6; Bohn Al| 15 38; | 2% | 14, i 024 | .014 | .014 .050; .0005 | Yes | .1575;PC-Bu 4 | 2 
Nash Spec’l 6 | Bohn Al! 16% | 3% | 2% | 14% 027 | .017 | .017 | .017| .002 | Yes | .156 PC-Bu 4|3 
Nash Adv. 6 Bohn Al| 1856 | 44; | 24% | 1's - | 030 | .020 | .020 | .020' .002 | Yes | 140 PC-Bu 4 | 2 
Oakl’d All-Am.| — = pa eas aa wee aes pa bias Mii suc ae ~ ws Pe 
Oldsmobile Own Al| 24 % | 23; | 1% - | 022 | .022 | .022 022 a Yes | .156 | PC : : 
Pack’d 626-633 | — a , a a i“ a ae cas Poms se ‘ 
Pack’d 640-645 | — Alj— |— 215 | — — — - - — | 0015 | — — : ;: 
Peerless 61 Bohn Al! — a ee ie oe sale ory ee x en ae 3 
Peerless 6-81 Bohn Al! — 348 | 24% 11% - .003 | .003 | .003 010) .002 | Yes | — - 4 
Peerless 6-91 Bohn Al! — 3% | 1% | 13 N 024  .015 | .015 .040' .001 Yes - : 2 
lymouth — Al| — — — | — 003 | — — — | .001 — — - 
ser — st! — basen — |— come = —_ me ets | = — sone om : 
Reo Master AA Al| — — _ 1% - = — if] - : : 
Reo Mate Bohn Al} — — — oe — — ‘ ae ae res — - , 
- 6-80! Bohn Al| 2454 | 4% | 27; | 1% | x «| 027 | 017 | .017 | .053) .002 | Yes | .138 [PRC-Q 4 | 3 
Strns-Knt n | ¥ ‘ : 
Strns-Knt 8-90 DP CI| — 4,,|/2%!1%!N 015 | .015 | .015 .015) .003 Yes 143 OP-PC 4/3 
Stude. Dic. Own CI} 31 3% | 243 13 | N ! 012 | 012 | .012 | .001! .003 | Yes | .132 | Opt 5 | 4 
Stude. Com. 6 Own CI| — 3% | — | — 012 | .012 | .012 003! .003 Yes | .132 | Opt o 4 
Stude. Com. 8 | Bohn Al} 14 3% | 2 lis | N | .020 | .012 | .012 | .040; .0015 | Yes | .131 PC-Opt 4 3 
Stude. Pres. Bohn Al! 20 4% | 243/14 |N | 028 | 014 | 014 | .048 .0015 | Yes | .143 [PC-Opt 4 | 3 
Stutz Bohn Al! 20 413 | 273 1/1%/|N .010 | .0075; .0075 |.0075| .0015 | Yes | .156 | PC 4/3 
Stutz BI’k H. 6 Bohn Aji! 2 447 122; |1%;|N .010 0075! .0075 |.0075| .0015 | Yes | .1562| PC 4/13 
Stutz BI’k H. 8 Bohn Al! — 3% |2%/]1%!N .012 | .010 | .008 016) .002 | Yes ' .1562 PC : : 
Whippet 4 Bohn Al| — — |j— Jj— — - — — —|— |— — --- 
Whippet 6 {Bohn Al] — |— |— |— - -— oa — ed oon - i~- : 2 | 
Willys-K’t 70B| Bohn Al|— |— |— |— -- — _— — j|—fe ~ ett fone: 25 
PISTONS - I yooming Manufa gi Compeny. os n— pany Con—-Continental Lig rs Corpor: 
AA—Aluminum Company of Anmrerica —, Stee  ctudebabor. Bontes € Bey 7 are A pg ME one aoe OP_on o Ph “A 
. Fe gy meee ee ne one PISTON RINGS ; n noe Opt— Optional, PC Perfe ct 
De Luxe Products Corporation. LYC— Bu—Burd High Compression Ring Com- Circle Company. P—Piston, PRC Piston 
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Piston Pins 
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%i|1)%/|3| 008; P % | 243 
%11)|%/3).006|/ P| % | 243 | 
Wy 1 ‘ 4 012 ||P | % | 21% 
%|1 fs | 3 | 010 | P Ym | 234 
%|1 fs |3 | 010 | P 13 | Say 
eat ee ae Eee eee 
%i/1l|)/%/-| — |—| 43 | 243 
%i/1)a&i/-| — |—] 1% | 3% 
1% 1 3 a eta mit 25% 
%i/1/%/-|— |—| % | 2% 
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—“11/|%{14/00/)R/1 3% 
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rasee Sra ee: Fae 
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BERNE ISIS CRO 
Ring Compan) Q Quality Piston Ring 
Comp: Stu-Con— Studebaker-Continer 
_ PISTON PIN 
R—Rod F—Floating P—Piston 


! 
| 
| 
| 


One of the 


SMALLEST 


items on the 


AUTOMOBILE 


and newest thing at the 


SHOW 





Above is the 


NEW 


LOCKWASHER TYPE 
CROWNER 


and below is the 


TURNOVER TYPE 





The reason behind the in- 
creasing popularity of this 
new method of 


SEALING 
VENEERING 
ORNAMENTING 
COVERING or 
CONCEALING 


screw heads, bolt heads and 
nuts is that the Public De- 
mands elimination of me- 
chanical appearance. 


THE 
CROWNER 


has contributed to that end 
in exactly forty-six well- 
known products to date, in- 
creasing almost daily. 


SERVICE 
CONTROL 


is made easier by their use. 
If your interest is in this di- 
rection you owe it to your 
product to call it to the 
attention of its designer. 


YYNER 


COMPANY 
233 Broadway, 
N. Y. City 


Wy. 
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Also See 
THE NEw DODGE SENIOR 


The new Dodge Senior is the larg- 
est, the handsomest and the finest 
of all Dodge Brothers cars. Chrysler 
inspired, it combines latest custom 
style and big-car roominess and 
read-case, with Dodge Brothers 
traditional quality. 





WALTER P. 


CHRYSLER 








PRESENTS 





THE NEW 


DODGE 


BROTHERS SIX 


WHEN FIRST you see the New 
Dodge Brothers Six you are sure 
to exclaim: 


“What a Beauty! What NEW 
Style ! What a value !’’ 


And when first you ride init, and 
driveit, you will feel an equal thrill 
from its spirited performance. 


For not only has Chrysler artis- 
try here fashioned fresh triumphs 
in alluring lines and curves, but 
Chrysler engineering has devel- 
oped for this new Dodge Brothers 
Six notable advances that insure a 
measure and quality of perform- 
ance never before known ia a car 


so moderately priced. 


The exclusive Mono-piece Body 
is an outstanding achievement. 
Its single-piece construction and 
inflexible 


chassis produce unparalleled rid- 


unification with the 


ing steadiness. There are no joints 
to squeak. Tens of thousands of 


miles of hardest usage leave this 


Dodge Brothers Six body as tight, 
as firm and as silent as when new. 


The power-plant of the new 
Dodge Brothers Six is a masterful 
engine with a 7-bearing crank- 
shaft. It is a model of accessibility. 


The transmission gears are of 
new wide-face design. The rear 
axle has double thrust-absorbing 
roller-bearings. The brakes are 
4-wheel Chrysler weatherproof 
hydraulics. There are Lovejoy 
hydraulic shock absorbers all 


around. The tires are 5.50 oversize. 


The new Dodge Brothers Six is a 
car that will take any pace you ask 
it for, and hold it indefinitely — 
with fatigueless ease for driver and 
passengers, and with luxurious 


comfort and safety. 


Seize the very first opportunity 
to see this new Dodge Brothers Six 
and learn for yourself why every- 
one is saying that it is the great- 
est Dodge triumph of all. 


See new Dodge Brothers Cars at Auto Show 


BISHOP, McCORMICK & BISHOP 


BRONX 
2442 Grand Concourse 


~ NEW YORK 
Broadway and 57th St. 





BROOKLYN 


NEWARK ... HILLAS MOTOR CAR COMPANY, . , . 39 SUSSEX AVENUE 


1221 Bedford Avenue 


JAMAICA 






139-25 Hillside Avenue 














Davis Sees Bright 
Outlook for Parts 


By C. H. DAVIS 
Secretary, National Automotive 
Parts Association 


general note of optimism for 

1929, sounded by the vehicle 
manufacturers, is echoed heartily 
by the replace- 
ment parts divi- 
sion of the indus- 


Pulcher Predicts 
Style Change to | 
Increase Speed 


(Continued from Page 16) 
lighter vehicles. 
load capacity is yet to be deter- 


standardized before ‘he class 
can be done on lighter FY and 

Probably the most . 

change will come portation 


through style. 


+ = 


user’s 
Here again 


However, pay- 


still 


This element so 
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long important in the other types 
utilities has 
silently creep into the motor truck 
consciousness and desire. 
the 
dominated. Although the manu- 
facturer has from the beginning 
pleaded the cause of the truck’s 
advertising value and the need 
for style in trucks, the customer 
insisted upon placing it in 
of horse drawn deliv- 

rear-door 
The dignity of motor truck trans- 
is beginning to dawn. 
They are now commencing to seck 


just begun to the truck as 


customer has 


the driver. 


E sibility is too great 
activities. 


hands of untrained men. 
pace with the needs of distribution, 
the driver must not only understand 
the technical side of the vehicle, he 


929 


lines of 


but since the 


to place in the 
To keep 


the 


the same claborate settings for | must 
in other 
automotive merchandise. 
Another thing which will appear 
in 1929 is education and control of 
He did a fair job as an 
| unskilled laborer during the day of 
slow moving vehicles 
truck is approaching the speed of 
the passenger car to keep in line 
with the traffic pace, the respon- 


economies 


units. 
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with 


past. The 


comfort ahead 


= _ — — — =] 
also know the or 
of his job. He 

have the qualities of a salesman 
well as a good driver. 

Everything points 

creased business 
dustry during 
position is strong and steady. 
sclence of pre 
moving 
toward replacement of out-of-date 
The trade-in has sought its 
proper level so that profits wil] not 
be jeopardized as has been true in 


1929. 


must 


to much in- 
in the truck in- 
The financial 
Ob- 
sent equipment is 
remarkable celerity 


‘re is nothing but 





try. 

General pros- 
perity alone is a 
guaranty of an- 
other flood of 
new cars and 


trucks next year. 
This influx, perse, 
insures a greater 
potential demand 
for replacement 
2nd renewal parts 
That is sequential. 
the parts business. therefore 
potentiality, but distribution. 

Availability is a prime requisite in 
parts distribution. ‘Because of the! 
increased number of distributing | 
outlets secured during the past year, | 
we look to. another record-breaking | 
year in 1929 on our products. 

The past twelve months witnessed 
an increase of more than 21 per 
cent. in our net sales. So hopeful 
are indications for 1929 that our 
manufacturers are looking forward 
to a similar gain as a minimum ob- 
jective next year. 





C. H. Davis 
The problem of 


| 
| 


Macauley Says Cars 
Produce Prosperity 


By ALVAN MACAULEY 
President Packard Motor Car 
Company 
OM the automotive viewpoint, 
the year 1929 is opening most 


auspiciously. The whole world is 
engaged in readjusting itself as 
rapidly as_ time 
and finances al- 


low, to automotive 
t r an s portation. 
And the world is 
buying motor cars 
as rapidly as the 
readjustment pro- | 
ceeds. 

A motor car is 
the one thing in| 
all the world every | 








ga EB one in the world 

_. Gesires to own;:| 

Alvan Macauley ong if they have 
one, they want another } 
America has learned that the! 


motor car is not only the most de- | 
sirable form of transportation, but 


that also it is a creator of pros- 
perity and wealth. For _ several | 
decades it was regarded even here! 
as a consumer of wealth and the 
enemy of savings accounts. Its true| 
place as a producer is now gener- 
ally recognized in America. 

In Europe. Asia, Africa and the 


farthest points of the world, wher- 
ever there are roads. people are 
rapidly coming to regard the motor 
car as much more than a mere 
Juxury, and this accounts for the 
tremendous export markets that are 
opening up. 

The best minds predict that 1929 | 


will be America’s most prosperous 
year. The motor car industry will 
enjoy its full share of that pros- 


perity, and to this wil] be added an 
export volume greater than ever be- 
fore known. 


SECURITY SALES LED | 
U. S. IN HOUDE SALES | 


Houston, Tex., Jan. 7‘U. T. P. S.).| 
—J. M. Ravenna, president of the 
Security Sales Company of Houston, | 
has been informed by the Houde | 
Engineering Corporation of Buffalo, 
N. Y., that his district has led the 
United States in sales of Houdaille 
shock absorbers for the year. 

Mr. Ravenna was called to the 
factory. where he and five other 
distributors discussed with officials 
new sales and service plans for 1929. 
Mr. Ravenna announces that he 
learned at the home office that 
three additional lines of popular 
price automobiles will be equipped 
with Houdaille shock absorbers. 


CHICAGO LUMBER MARKET 





BOOKING HEAVY ORDERS 
Chicago, Jan. 7—The Chicago 
wholesale lumber market reports | 


heavier orders going to Wisconsin, | 
Michigan and Minnesota sawmills | 
from the automobile body plants for 
early 1929 shipment. The demand | 


from the body plants is for the 6-4! 


is not | : 


STUDEBAKER. 
for 1929 


everythin 


Ynew beauty 


has 











vYhew comfort 
/V lower prices 
Y¥ and ALL the records 


Ball bearing shackles 
Houdaille and Lovejoy 
hydraulic shock absorbers 
Safety steel steering wheel 
Longer. lower bodies 
Double drop frame 

Wider doors 


Wider rear seat 


EIGHTS @ Commander 


Adjustable front seat 
Non-shatterable windshield 
Dual carburetion 

Treadle type accelerator 


Adjustable pedals 
Adjustable steering wheel 


Chromium plating 


Spring covers 


SIXES - 


With Studebaker’s new four line franchise 


you can profit from every prospect. 


Write 


—or wire—for all the facts right now! 


THE 


Department 88 


STUDEBAKER CORPORATION 


South Bend, Indiana 


OF 








g! 


wa\ 





Automatic choke control ‘a 
Non-glare rear view mirror 
Tandem windshield cleaners 
Smart new Broughams and 
convertible Cabriolets 
Commander 
Dictator 
Ershine 
any . 
AMERICA 
con 








and thicker birch and hard maple | 
in the No. 1 and better grades. 
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r took on the Jackson line, which| BORG-WARNER TO OFFER 
A D A Members Told Olds Dealer Has was built in Jackson, Mich., and he NEW STOCK TO MEMBERS 
° e ° . S + R or d also ——— yy and a. Chicago, Jan. 7.—Borg-Warner 
: cars, but the Oldsmobile is th€/ Corporation stockholders will be 
To Analyze Prospects ervice “ ec only one of the companies which | offered stock subscription rights in 
pa es. he has represented that is still in| connection with the purchase of the 
es @ i Aiea tire a ee Rochester, N. xe Jan. 7.—George | business. He took the franchise Long Manufacturing Company of 





New York, Jan. 7.—‘“Take your | 


showroom into the automobile ex- 
hibition,” advised M. D. Graham, | 
merchandising representative of | 


Association at the annual meet- | C, Coddington of Charlotte, N. C., a} 
Buick distributor. 


ing of the association yesterday at 
the Hotel Commodore. 

Admitting that at least 80 per| 
cent. of the persons attending the 
automobile show came there out of 
curiosity and regarded it as a social | 
obligation, nevertheless, he said, =i 
intelligent effort ought to be made | 
to pick out prospective customers 
and try to sell them. “The auto-| 
mobile show,” he contended, “should 
not be the place to arouse interest 
in your product, but should produce 
results—in sales and profit.” | 

The psychological aspect of sell-| 
ing, he said, has been neglected and 
he urged “an approach with a psy- 
chological sales presentation and 
automatic close.” In developing 
this approach, he said that before 
the salesman ever tries to sell a} 
prospective customer an automobile 
he should ;ump him dry, getting as 
much information out of him as 
possible. Preferably, this should be 
done with pencil and blank sheet. 

With the filled out sheet in front 
of him, the salesman should stress 
those points in the machine which 
the customer wants. 

“Hitherto,” he declared, “our 
sales talk has been largely acci- 
dental. It is ridiculous to take the 
same sales approach to such differ- | 
ing persons as Roosevelt, Wilson and | 
Taft. These men would demand 
different things from their automo- 
bile. How is the salesman to know 
the type with whom he is dealing 
unless he makes an effort to learn 
as much about the customer as 
possible?” 

Day Baker of Boston, chairman 
of the legislative committee of 
the Boston Automobile Associa- 
tion, advised dealers to oppose 
compulsory automobile insurance. 
“After two years of experience 
with it in Massachusetts,” he said, 
“we found that it was burden- 
some and a nuisance. The auto- | 
mobile owners disliked it, which | 
attitude increased sales resistance 
and lessened dealers’ sales.” 

J. W. Loranger of Detroit, su-| 
pervisor of districts, Packard Mo- | 
tor Car Company, warned dealers to} 
bring a halt to the increasing ten- 
dency of paying exorbitant prices 
for used cars. In the end, such a 
practice, instead of leading to 
profit, wiil make for bankrutcy, he 
declared. 

To an interested audience he out- 
lined some of the principles which 
should govern the purchase of the 
old automobile. No dealer, he 
tated, should pay in dollars more 
han 33 per cent. of the amount of 
sales in dollars of new cars. “Be- 
yond that point,” he warned, “the 
dealer is treading on dangerous 
ground.’ 

No dealer, he continued, should 
pay more for a used car than he 
can sell it for. In other words, a 
car for which he pays $400 should 
be sold for $400, no less. Even so, 
Loranger pointed out, the dealer is 
suffering a loss, as the cost of mar- 
keting sometimes amounts to as 
high as 20 per cent. } 

He said that dealers can mini- 
mize the purchase of used cars, 
quoting figures to show how great 
was the degree of variation. One 
group of dealers in his investiga- 
tion handled 104 used cars for 
every 100 new cars, another 273, 
and another the high record of 
owJdl. 

C. A. Musselman of Philadelphia 
president of the Chilton-Class Jour- 
nal Company, in an address on 
“How Dealers Can Meet Conditions 
in a Rapidly Changing Industry,” 
discussed the prospects for next year 
and pointed out that for maximum | 
‘profit it was necessary to have a 
good idea of business conditions and 
the amount of sales that can be 
made. 

More jobs and more profit per 
job was the kneynote of an address 
delivered by J. T. Hill of Cleveland 
Ohio. 

Norman Johnson, general mana- 
ger of the Southern Wholesale Dry 
Goods Association, New York, em- 
»~-szasized the need of efficient sales- 
men with small turnover in an ad- 
dress, “Getting the Sales Force 100 
Per Cent. Efficient.” 

C. A. Vane, general manager of 
the association, presided at the 





morning sessions, and Warren E. 
Griffith, president of the associa- 
tion, presided at the afternoon ses- 
Griffith automatically be-| 444 30 South Union St. to $5,500. The cheaper car was an/about $800,000 after depreciation, 


the National Automobile Dealers | with thle death last December 1 of C. Mr. Henner started in the auto-| open affair, minus equipment. Now | taxes, etc. 


sions. 
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se pir eas i handled the R. C. H., which was|biles. In the year just closed he New York, Jan. 7—The offering of 
CLASSIFIED ADVERTISEMENTS | built by Mr. Hupp, who was for-/sold more than 700. Mr. Henner is| Chicago pneumatic Tool Company 
IN THE AUTOMOTIVE DAILY | merly president of the Hupp Motor! the distributor for Oldsmobile and| perference shares has been oversub- 
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W. Henner, believed to be the old-;for the Oldsmobile in February, Detroit, makers of automobile 
est Oldsmobile dealer in point of | 1913. clutches and radiators. Sales of 
service, has opened the new ae | In 1913, when Henner first | the Long Company in 1928 approxi- 
for his Oldsmobile dealership at 28|/ handled the car, it sold for $3,275| mated $7,600,000, and net profits 





‘mobile business in 1910, handling | the motorist can purchase a de luxe - _—______—_ 
| International trucks. In 1912 he} sedan and full equipment for $1,240.| CHICAGO PNEUMATIC TOOL 
took the Metz franchise, and later/In 1913 Henner sold seven automo- SHARES SUBSCRIBED 





Car Company. Mr. Henner later controls six and a halt counties. scribed and books closed. 
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AN EVEN GREATER STUTZ IS HERE PRESENTED FOR THE 
FIRST TIME—THAT THE DEALERS OF AMERICA MAY; NOW 
HAVE A TRULY MODERN QUALITY-CAR. PRICE $3395—UP 


It climaxes Stutz history, this handsomest of all Stutz vacuum booster, harnessing great power, providing 
creations. It reaches new heights of performance. the most positive de-celeration ever known. 


The world has been searched for its richest materials A quict transmission with four forward speeds, a more 

and its most brilliant engineering ideas, that this powerful engine, the “Noback,” which automatically 

luxurious car might be evolved. prevents back-rolling on hills without the use of 
: F ; brakes, adjustable front and rear seats and backs 

It is the happy fulfillment of a long cherished pur- and further precautions for safety, are some of the 

pose to produce the superlatively fine car. Bodies new features you will want to investigate. 

by Fleetwood, Le Baron and Weymann embellish it, 

but it has another kind of beauty that lies deeper. Safety, speed and de-celeration are Stutz character- 


e istics— but Stutz as a luxurious, beautiful, serviceable 
Mechanically, it is the natural fructifying of that pro- family car we would have take first place in your mind. 
gressing skill that has made Stutz the pioneer of . ; ; 
tested and approved motor advancements of the day. There is a healthy profit-opportunity for aggressive 


dealers in selling the Stutz—the car that easily de- 
Particularly you will want to see what de-celeration serves the fine distinction of being America’s out- 
means in a Stutz—with a giant brake aided by a standing quality car. 





Bodies by Le Baron, Flectwood and Weymann. Prices from $3395 to $6895 f. 0. b. Indianapolis. Weymann models 
at approximately composite body prices. Specifications, many of which are exclusive with Stutz, include an 8-cylinder 
engine of increased power—overhead valves—nine-bearing, inherently balanced crankshaft—Zenith carburetor—air 
cleaner—oil rectifier—extra-large radiator with automatic shutter—Delco ignition—single dry plate clutch—four for- 
ward speed transmission—" Noback” to prevent backward roll, without the brakes being applied—Timken worm-drive 
rear axle—reinforced Lockheed four wheel, hydraulic, internal-expanding brakes with vacuum booster—134%-inch and 
1 45-inch wheel base—Bijur chassis lubrication—side bumper steel running boards, integral with frame—strongest and 
most rigid frame—silico manganese steel springs—Gemmer worm and roller steering gear—wood wheels standard— 
safety glass all around—chromium plating—safety non-glare Ryan-lites—front bumper and rear bumperettes— 
one piece top-hinged windshicld—double-acting Lovejoy shock absorbers. Standard instrument board~ equipment. 
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DETAILS OF NEW 
LOCOMOBILE 8.88 


New Line Boasts of 
More Power; Many 
Improvements 


New York, Jan. 7. — Specifica- 
tions on the new Locomobile 8-88, 
which was announced in Mon- 
day’s Automotive Daily News, are 
as follows:— 

Specificatrons on the new line are 











steel strut controls the diameter ‘ Belt chain with automatic take-up 

under expansion enabling close and /|to insure continued silence of action 

uniform clearance to be held be-j|over long periods of time. 

tween the piston and cylinder. Oiling System: Full pressure feed 
Connecting Rods: |by gear pump through strainers to 


Drop forged) main and connecting rod big end 
aluminum alloy. | bearings. 
Crankshaft: Drop forged heat; Carburetion: Carburetion by du- 
Cylinders: Cast en bloc; crank-| treated steel, very large bearings) plex automatic plain tube type of 
ase strongly ribbed _ sections | and cheeks to insure stiffness, sup-| carburetor in connection with spe- 
Ts ; ‘| ported by five bearings; Lancaster} cial manifold design and carefully 
divided below center to secure Very | vibration dampener used on the front | worked out hot spot controlled from 
deep section for extreme rigidity. | ae to insure freedom from vibra- | dash. 
} 


as follows:— 

Engine: Eight cylinders in line; 
bore, 3% inch; stroke, 4% inch; 
displacement, 298.5 cubic inchs; S. 
A. E., h. p. rating, 33.8; brake h. p., 
115 at 3,300 r. p. m. mounted in 
frame on large blocks of rubber. 





—/ ide j *lin- | tion. | Cooling: By centrifugal pump, 

d bage cong ~ oe Crankshaft Bearings: Five, large| positively driven through generator 
a Seca ere ; didmeter, babbitt lined. | shaft. 

Pistons: Nelson Bohn aluminum; Camshaft: Supported on six; Radiator: Honeycomb type, with 

alloy with Invar steel strut; this! bronze bearings, hardened andjextra large frontal area; 18-inch 

piston has the lightness of alumi- | ground. four-blade fan, driven by V_ belt, 


num alloy design, put the Invar| Camshaft Drive: This is by Link- | with provision for tightening; circu- 











ANNOUNCING THE BLACKHAWK, A BRAND NEW CAR 
BUILT TO COMPLETE A GREAT STUTZ LINE, A VOLUME- 
GETTING, PROFIT-MAKING LINE. PRICE $2395 AND UP 


An entirely new car, the product of a new division 
of the Stutz organization. 


It has a four forward speed transmission of a new 
type, quiet, swift and positive. 


It is equipped with 
motor 





It also has the “Noback”—an entirely new feature 


each of equal power and performance. 


But more important than any of these, is the signi- 
ficant fact that it is not an old car made over or im- 
proved, but an absolutely new construction, built so 
that it happily unites, in one perfectly synchronized 
whole. the most advanced ideas of modern engincer- 
either six or eight cylinder — ing sagacity—the product of builders who are re- 
. sponsible for “America’s finest quality car.” 


In a very exact sense it is the car of today. 


in automobiledom which automatically prevents 


back rolling on inclines and hills, without the use 


of brakes. 


It has adjustable front and rear seats and backs, 
worm drive, low weight, bumper running boards, 
permanent vision safety glass and other outstanding 
features obtainable in no other car except Stutz. 


And its superlative good looks carries through a 
wide choice of Le Baron, Weymann and other bodies. 


In an already strong dealer organization, there are 
openings for dealers who desire to improve their 
connections. Take advantage of this opportunity. 
Communicate with us by phone, wire or letter. 





with Stutz, 





No such car has ever been produced at this price j 
Weymann with Weymann models at approximately composite body prices. 
include a six or eight c) 
Zenith carburetor—air cleaner—oil strainer—extra-large radiator u ith automatic shutter 
plate clutch—four forward speed ware oplie 
Timken worm and worm wheel—reinforced Lockheed four-wheel, hydraulic, internal-expanding brakes—127%-inch 
wheel base—Bijur chassis lubrication— 
manganese steel springs—Gemmer worm and roller steering gear- 
chromium plating—safety non-glare Ryan-lites—front bumper and rear bumperettes—one piece, 


shield—double-acting Lovejoy shock absorbers. 


$2395 to $2955 f. 0. b. Indianapolis. Bodies by Le Baron and 
Specifications, many of which are exclusive 
linder engine, each of equal power and performance, optional with customer— 
Delco ignition—single dry 
transmission—" Noback” to prevent backward roll, without brakes being applied- 


side bumper steel running boards, integral with the rigid steel frame—silico 
wood wheels standard—safety glass all around— 
top-hinged wind- 
Dash equipment on an instrument board of distinctive beauty. 
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lation of water controlled by ther- 
mostat in cylinder head. Vertical 
shutters installed as integral unit. 
radiator shell, automatically coi 
troling flow of air. Heat indicator 
located on dash, allowing driver to 
know at all times the temperature 
of water in cylinder jackets. 
Electric System: De Jon start- 


| ing, lighting and ignition, with 170- 


ampere-hour battery, six-volt sys- 
tem. Generator has third brush 
control and is driven by silent chain. 
Starting motor, located at the rear, 
operates through Bendix drive with 
flywheel. Distributor, semi-auto- 
matic device located on top of cyl- 
inder, driven by camshaft through 
special gears. 

Clutch (unit with engine): Single 
plate, heavy duty, dry disk type; 
drive through special design, flexible 
disk to dampen out any vibration 
| and gear noises; easily adjustable to 
compensate for wear. 

Transmission (unit with engine): 
Three speeds forward and one re- 
verse; gear teeth ground for smooth 
and silent action; transmission lock 
located at base of gear-shift lever; 
} gear-shift knob very conveniently 
| located at right of steering wheel. 
| Steering: Special steering gear, 
| with patented Ross cam-and-trun- 
|nion construction, with low ratio to 
| facilitate steering with balloon tires 
Drive: Drive from transmission 
to rear axle through two universal 
| joints and light tubular propeller 
| shaft greatly enlarged through cen- 


|p portion to prevent whip at high 





speeds; torque and brake reaction 
taken through rear springs, which 
are mounted in rubber. 

Front Axle: Reverse Elliott type; 
| Rear Axle Semi-floating type; 
| pressed-steel banjo type housing; 
|ball and tapered roller bearings 
| throughout; standard ratio, 4.81 to 1. 
| I beam; tapered roller bearings. 

Brakes: Internal expanding, three- 
| shoe brakes of Bendix Perrot type 
on all four wheels; 14 inches in di- 
| ameter, 2 inches wide; total braking 
surface, 78'4 square inches on each 
wheel; brakes equalized between 
front and rear pairs; foot pedal op- 
erates brakes on all four wheels, 
hand lever operates brakes on rear 
wheels only. 

Springs: Front, 39 9-16 inches 
long by 2% inches wide, semi-elliptic 
type. Rear, 58 inches long by 2% 
inches wide, semi-elliptic type. All 
| Springs mounted on rubber shock 
insulators, eliminating squeaks and 
wear and care of shackle bolts; also 
adding greatly to riding comfort. 

Tires: Balloon cord tires, heavy- 
duty type, six ply, 30x6.50. 

heels: Artillery type standard 
equipment. 

Chassis Lubrication: Reduced to 
a minimum by oilless bushings and 
rubber shock insulators; Zerk lu- 
bricators used at few points requir- 
ing lubrication. 

Frame: Pressed-steel channel, 
7 inches deep, 2 inches wide; flange 
5-32 inch thick; six extremely heavy 
and rigid cross members to insure 
freedom from body weave. 

Gasoline Supply: Stewart vacuum 
system; gasoline tank located at rear 
of frame, three-point suspen». \ 
protected by steel cover and cross 
frame; electric gasoline gauge 
;}mounted cn instrument board. 
Wheel Base: 130 inches and 140 
inches 








INDIANAPOLIS DEALERS 
ELECT R. H. LOSEY HEAD 
OF TRADE ASSOCIATION 


Indianapolis, Ind., Jan. 7.—At a 


meeting just held by the Indianap- 
olis Auto Trade Asociation, R. H 
Losey, president of the Losey-Nash 
Motor Company, Nash distributor, 
was elected president. 

Other officers elected were Robert 
S. Armacost, Studebaker distribuf8?, 
vice-pri ident; Frank D. Hatfield, 
Ford dealer, secretary, and T. A. 
Bell, Dodge distributor, treasurer. 

New directors were elected as fol- 


low: Harry S. Burke, Cadillac-La 
Salle distributor: Mr. Hatfield and 
Joseph M. Bloch, president of the 


Capitol Motors Company. w 

In the absence of John Orman, 
manager, who is confined to a hos- 
pital with serious illness, plans for 
the annual automobile show to be 
held from February 25 to March 2 
were tentatively outlined. 


Duluth, Minn., Jan. 7.—Six thou- 
sand Duluthians already have seen 
| the 1929 Chevrolet, according to M. 
|. Swanby, secretary-treasurer of 
the Bolton-Swanby Company, loca. 
dealers and distributors. An un- 
usual number of “clean” sales were 
made to persons who have not 
previously owned automobiles and 
who had nothing to trade in, it 
was said. 
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Appearance, Comfort and 
- Safety Stressed in Cars 
Of Today, Says Henderson 


By H. J. C. HENDERSON 
General Sales Manager and Advertising Manager Fisher Body Corporation 


N automobile designing today great emphasis is placed 
upon the comfort and convenience of driver and pas- 
sengers. In comfort the motor car body of 1928-1929 sur- 
passes by an appreciable degree anything that has gone 
before. OR LE TE OPO 
Speaking from my own knowledge! ; 
of what has been done in Fisher | 
body cars in this phase of body de-| 
signing, I can say that the motor} 
car public has now avaliable in| 
every price class cars which are} 
actually as luxurious in the com-| 
fort they afford as even the most, 
critical human being can desire. | 
This applies not only to Cadillac, | 
Cadillac-Fleetwood, LaSalle, Buick, | 
Oakland and Oldsmobile, but also} 
to Pontiac and particularly to the} 
lowest priced General Motors car, | 
€hevrolet. 
Heretofore, cars in the price class 
of Chevrolet and even cars consider- | 
ably higher in price were purchased | 
primarily for transportation—for 
the purpose of getting somewhere 
without any paritcular stress on/| 
comfort. In the new Chevrolet cars, 
however, with their smooth six- 
cylinder motors and their bodies by | 
Fisher, body comfort is one of the| 
most outstanding features. It is) 
evident to any one who sits in any 
of the Chevrolet models, either as} 
a@ passenger or a driver, that these | 














H. J. C. HENDERSON 





noted, is é¢ven more evident. Not 
only are the seats softer—they also 
are still better fitted to the human 
form. 

One of the great comfort features 


pump and distributor mounting. 





UTAWAY VIEW of the new Dodge Six engine shows clearly the 
new heavy carefully balanced crank shaft, location of the oil 


Also the clutch arrangement, 





in all General Motors cars, from 
Chevrolet to Cadillac, is the adjust- 
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able front seat. This feature is par- 
ticularly welcome in the smaller 
cars, but it is also of great value in 
even the larger cars. For it en- 
ables a person of either unusually 
| tall or short stature to drive at all 
times in the most comfortable posi- 
tion. Inasmuch as the seat may/)| 
be adjusted with one hand b¥ the| - 
driver while the car is in motion, | 
the driver who sets out on a long | 
| journey can adjust it to a position | 
which allows him to assume a re-| 
clining posture while driving along | 
the open roads where less attention | 
to traffic is required, and can in a} 
second or two adjust it to permit a| SEosam 
more upright posture when in: #% 
heavy traffic. } 

The trend in the lower cost cars| 
toward ever finer finish is most} 
emphatically evinced this year by | 
Chevrolet, which has not only $ 



















created a sensation within the in-| é a 
dustry but has also clearly marked | . 
a most important departure in the; 





lower price field. 

No cars, no matter what the price, | differ from each other radically in 
were ever better dressed than the| appearance. Every Fisher body, 
Chevrolet models which are now be- | however, is constructed according to 
ing introduced to the public. | the same basic engineering princi- 

It is, in fact, an amazing thing, ples, and therefore all General Mo- 
not only to the public, but even|tors car bodies are on a par in 
more so to motor car manufacturers | strength and durability. 
and engineers, that Chevrolet | Motor car body design has made 
models with such bodies can be/|great strides within the last few 
marketed at their prices. There is, years, and, as a result of this and 
of course, no secret about how =< advertising, the interest of the 
unprecedented motor car value has/| public in body style and comfort is 
been created. It is the result of|greater today than ever before. 





Fisher's resources and of economies| Body designers are striving to sur- 
which are peculiar to General Mo-/pass one another, 





cars are so delightfully comfortable 
as to enable the Chevrolet owner 
to regard without a tinge of envy,| 
in this particular at least, those who! 
drive the costliest cars. 

As a matter of fact, the cushion- 
ing in all General Motors cars is 


and the upholstery cloth is even 
finer than it has been in previous 
years. The careful finishing of the 
interiors as well as exteriors, for 
which Fisher has always been 








| 


Seven League Boot 


much softer and more luxurious, | 


=, | Trelating to appearance by even the | vealed new possibilities. 


let has made it plain that one may | 


tors and which result from its | beauty in motor cars at every price 
| unique organization and its tremen-|is the outcome. 
| dous production volume. There is, perhaps, a 
| The day is gone when the owner| human genius in the designing of 
| of the low-priced car need feel that | beautiful motor car bodies, but so 
jhis vehicle is outclassed in style,|far in the annals of the automo- 
|in finish or in any other particular) bile industry every year has re- 
It is pre- 
Chevro- | cisely at these times when men in 
; I the industry and the public itself 
now enjoy comfort and beauty in 4 | have said that no further advances 
motor car at a very low cost indeed. |could be made that advances have 
Efforts are still being made tO}peen made. This is probably just 


highest-priced automobile. 


and greater 


limit to| 





Steps! 


Rather, these steps might be called 
steady strides—so rapidly and surely has 
the Automotive Daily News advanced in 
popularity with its readers. And here 
is why— 

1.—The Automotive Daily News has kept its pledge of 

presenting timely news facts accurately and un- 
biasedly. 

2.—This paper through the co-operation of members 

of the Automobile Industry has been able to offer, 
not news alone, but information of vital importance 
to Automotive Executives, Dealers, Jobbers and 
others in every branch of the industry. 
3.—Representatives in all parts of the United States 
insure comprehensive and complete information 
for every reader, no matter where he may reside. 
4.—The Automotive Daily News gives its subscribers 


every scrap of news to be obtained anywhere— 
while it is news. 

Advertisers have been quick to recognize 
teh Automotive Daily News as a medium 
through which they ‘may reach the leading men 
of the Industry. Both readers and advertisers 
(and the advertisers are readers) need the Auto- 
motive Daily News. 


And you do too. In turn the Automotive 
Daily News needs you. It is not slow to realize |]! 
the importance of your support in furthering its |]| 
service to the Industry as a whole. This paper |} 
is your very own. It represents your business 
interests. And at $12.00 per year this daily paper |]| 
is the cheapest way of insuring business progress. |} | 
Start this paper coming to you every day by ||| 
mailing the coupon just below. You need send 
no money now. 


AUTOMOTIVE DAILY NEWS, 129 ; } 
! 


1926 Broadway. New York, N. Y. 
Gentlemen Enter my subscription for one year of the Automotive Daily ‘ 
News. I will renrit when you send your memorandum, H 
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| bring cars closer to the ground, vis- 
| ually, at least, and to this end un- 
|usual things are being done with 
'fenders and with converging lines 
|/and contours. 

in this direction is a new window 
| treatment which makes a car seem 
two or three inches lower than it 
| actually is. 


In Fisher bodies all along the 
line the upholstery reveals still finer | 


| quality and durability than ever be- 


| fore, and this, despite the fact that | 


General Motors cars with their 
Fisher bodies have always been 
noted for richness of the uphol- 
'stery cloth employed. 

Motor car bodies tend also to 
stress a greater -individualism in 
design. This is clearly shown in 
the General Motors models which 











After trying out the comfort, ense and driving assurance that 
Stutz offers with B-K Vacuum Power Braking, come up to 
B-K work. 

control indicator on the 
Power Braking is sure 
The B-K is sold in ready-to-install 


sooth D-16-17-18. the 
paces, Set the 
conditions. B-K Vacuum 
pendable—even on ice. 
kits—complete and ready 
car, 


See 


to 


One of the advances | 





jas true today as it has been in the 
|past. We can, therefore, lcok to the 
spirit of progress which animates 
automobile manufacture for that} 
continuous, sustained effort to} 
reach new heights which has made | 
automobile manufacture one of| 
America’s leading industries. 


PARKS AIRCRAFT PLANS 
PLANT AT ST. LOUIS | 


St. Louis, Jan. 7—Parks Aircraft, | 
Inc., controlled by the Gardner Mo- | 
tor Company, is constructing a plant | 
adjacent to the Parks Airport in the | 
metropolitan St. Louis area at a cost | 
of approximately $250,000. The fac- 
tory will be a modern aircraft plant | 
having a production capacity of at | 
least fifty planes per month. | 


WILLIAMS SALES CHIEF 
IN S. A. FOR WAYNE CO. 


Fort Wayne, Ind., Jan. 7.—J. H. 
Williams, export manager of the 
Wayne Company, manufacturers of 
oil and gasoline tanks and pumps 
for the past five years, has been ap- 
pointed director of sales of the com- 
pany in South America with head- 
quarters at Buenos Ayres and juris- 
diction over Brazil, Argentina and 
Chile, according to announcement by 
Wayne Company executives. 

Mr. and Mrs. Williams will leave 
here within a week. He has been in 
South America for several months 
on company business and recently 
returned to Fort Wayne. 


BIRMINGHAM SHOW © 
OPENS DOORS TO PUBLIC 


Birmingham, Ala., Jan. 7 (U. T. 
P. S.).—The Birmingham automo- 
bile show, said to be one of the 
largest shows of its kind staged an- 
nually in the South, opened here 
today and will run through Jan- 
uary 9. 

The show is staged by the Bir- 
mingham Motor Trade Association 
and the Birmingham News-Age 


Herald. « 


WEED JOINS PYRENE 
AS VICE-PRESIDENT 


Newark, N. J., Jan. 7.—E. G. 
Weed, for the past six years presi- 
dent and general manager of the 
Pyrene Manufacturing Company of 
Canada, Ltd., has joined the Pyrene 
Manufacturing Company here in the 
capacity of vice-president in charge 
of sales and advertising. 


| FORD EXHIBIT SHOWS 


If 
| See them at the Show 


3 NEW BODY TYPES 


New York, Jan. 7—Three brand 
new Ford body types are on dis- 





| play this week at the Ford Exposi- 
|tion in the Ford Building at 1710 
| Broadway. They are the town 
|sedan, cabriolet and station wagon. 

Lincoln cars and a number of 
other Ford preducts are also being 
shown at this exhibit. 


TIMKEN CO. APPOINTS 
SPRAY VICE-PRESIDENT 
Canton, O., Jan. 7—The Timken 
Roller Bearing Company has an- 
nounced the appointment of Judd 
W. Spray as vice-president and gen- 
eral manager of sales. He has been 
| general sales manager for the com- 
| pany since 1926. Previous to that 
he had been sales manager of the 
| automotive division of the company 
in Detroit for several years. 








Horroedsburg, Ky., Jan. 7—B. F. 
Norfleet, George W. Durr and Rich- 
ard Gorman have organized the 
Harrodsburg Motor Company, and 
| the business will start with a capital 
of $12,000. The firm will handle 
accessories, tires and supplies, be- 
| Sides retailing automobiles. 


Put it through its 
dash to suit road 
and de- 


put on any model or make 





Dealers prepared to meet the growing demand for Power 
Braking with B-K Kits will profit handsomely. 


are furnished in cartons, 
plete. 
or write or phone, 
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Installed in a few hours, 








Pressed Steel Tire Covers ‘add to 
the beauty of 1929 . Hupmobile. 
See both these ultra-modern prod-; 
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B-K Kits 
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See us at the Show— 
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When you see the cars 
of the Fisher Body group together 


don’t you realize, fully, how much 


| “Body by Fisher” means to the public? 


When you visit the Shows this year, take advantage of the opportunity 
to examine all the cars equipped with Body by Fisher. @ Observe the 
completeness of the appointments, the richness of the upholstery, 
the lustrous finish of the exteriors and—above all—the careful atten- 
tion to detail both inside and outside. Q Then ask yourself whether 
any body of any other make begins to give an automohile the selling 


advantages which Fisher Body gives the cars in the Fisher Body group. 


Y A 7 


CADILLAC « LASALLE « BUICK « OAKLAND + OLDSMOBILE «© PONTIAC « CHEVROLET 
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Economy of Distribution 
Through Jobbers Only, Is 
View of W.S. Isherwood 


By W. S. ISHERWOOD 
General Sales Manager, AC Spark Plug Company 
CONOMICAL distribution is to be had only by market- 
«4 ing through the jobber and middle man. This is proven 


convincingly when these fundamental facts are applied :— 
Adequate stocks must be well +— ocnenivonenncantncunstintstichmnteati 


placed to give quick and economi- 
cal delivery. 


A selling organization must be| 


maintained that can call on the 


trade often and at low cost. 

Credit must be extended, accounts 
carried and collections made in a 
more or less localized manner. 

Territories must be covered thor- 
oughly to assure wide distribution 
at a low cost. 

Proper dissemination of informa- 
tion regarding manufacturers’ prod- 
eS by jobber salesmen so that deal- 

S can talk and sell intelligently is 
a necessity. 

The average jobber can call on a 
dealer at a cost of from 35 to 85 
cents, while average cost of every 
call made by a manufacturers’ rep- 
resentative is about $2. 

The jobber salesman with a diver- 
sified line will make a sale at a low 
cost, while the cost per sale to a 
manufacturer will be from $7.50 up. 

The jobber, by carrying adequate 
stocks, lowers the manufacturer’s 
inventory and makes it possible 





to take care of the general and 
| rush demand for merchandise. 
| To cover a territory thoroughly 
}@ manufacturer not marketing 
|through jobbers or middlemen 
| would need a sales force running up 
jinto the thousands, which is not 
practical, due to high cost per call. 

To extend credit to the rank and 
file of dealers would entail an ex- 
ceptionally large force and large 
losses due to lack of close and fre- 
quent contact. 





These fundamentals are covered | 
for the reason that some jobbers or) 
middlemen seem to fear for their) 
position in today’s scheme of dis- 
tribution. Such a fear is unfounded | 
and without basis of fact. Any fear} 
of elimination should not be from} 
the angle of there not being a place} 
for them in the scheme of things} 
today. On the other hand, their) 
problem is that of rearranging their 
business methods to cope with and 
meet today’s competitive and mar- 
keting problems. 


Recently I have talked to job- 


Tells Problems of Middlemen 








bers who have turned a losing 
business to one of good profit, and 


on questioning them I find it was 
accomplished by doing the follow- 
ing things:— 

Their inside organization and 
management set-up was carefully 
gone over; all deadwood in every 
department was eliminated. This 
reduced their general overhead. 

Each line was scrutinized for vol- 
ume and profit possibilities. The 
twelve most profitable volume lines 
were selected as master lines to re- 
ceive special effort; the next eight- 
een lines in volume and profit were 
set up for special sales consideration 
and development. All other lines 
were analyzed, many dropped and 



























Multum pro parvo 


Faeton, $845; Roadster Es- 
panol, $845; Sedan Coche, 
$845; Cupe Business, $845; 
Sedan, $885; Cupe de Lujo, 
$885; Sedan de Lujo, $955. 
All prices at factory. 
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SUCCESS : - 


Surpassing All Records 


in motor car history 


There is no gainsaying the tremendous popularity of 
the new DeSoto Six. The public has heaped upon this 


magnificent Chrysler-built six a record of success with- 


out precedent or parallel in the industry. ® Y From 
August 4—when the first announcement was made— 


to December 31, more than 


built and shipped from the factory, and demand is 
insistently calling for more. 
comes to its first automobile show with a record 
of success never before attained by any new car in its 
initial five months of production. Again, the public | 
pays eager tribute to the beauty, comfort, performance 
and value that only Chrysler can give in a car 
so moderately priced. 


Desirable territory is still open for progressive, estab- 


lished dealers who desire to 


opportunity offered by the DeSoto Six franchise. 


DESOTO MOTOR CORPORATION 
(Division of Chrysler Corporation) Detroit, Michigan 


Soto S1x 


A CHRYSLER MOTORS CAR 


~W.S.ISHERWOOD | 


those left were thrown into a gen- 
eral classification for sales ac- 
counting. 


A complete sales accounting set-up 
was installed and operated under a 
competent sales manager. This sales 


carefully prepared charts to show 
by months by the twelve and eight- 
een lines the sales of each. All 
other products were lumped under 
“general.” This type of sales record 
showed at a glance the movement 
by months of each item, also the 
group of general items. It also pro- 
vided for a comparison with previous 
years by month. There is also used 
a chart by salesmen to show what 
each man does by major lines and 
} group merchandise by months. 


Salesmen are required to send in 
each night a daily report, showing 
in detail what they have accom- 
plished by lines, by customers, etc. 

This type of accounting and fol- 
lowing of salesmen results in more 
direct action and more definite ac- 
tion to build up each salesman and 
volume on each master line. 

All accounts were carefully an- 
alyzed and _ certain accounts 
selected for each salesman to build 
up their volume on by selling such 
accounts more of the master lines. 
Dealers were graded as to how 
often they should be called on 
and the salesman so directed and 
governed that these schedules 
were carried out. This enabled 
one jobber to greatly increase 
volume due to his salesmen ap- 
plying his time and effort where 
it was the most productive. 

Counter business was increased 





Pressed Stee! Tire Covers add to 
the beauty 


of 1929 Hupmobile. 
ee both these ultra-modern prod- 
in the Hupmobile booth at 
the Automobile Show. 


FEDERAL PRESSED STEEL COMPANY 
450 FE. Ohio Street 
CPICAG® 
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accounting set-up was made up of | 


i 


through a general plan of adver- 
tising in local newspapers. This ad- 
vertising greatly increased their 
counter and mail order business, 
which was all cash, and secured 
business from small dealers that 
their salesmen couldn’t afford to 
call on, due to lack of volume. 

In summing this all up, this 
jobber said from his experience the 
running of a profitable jobbing 
business was simply a matter of 
cutting out all deadwood inside 
and outside; then installing a good 
sales and development control sys- 
tem under a competent sales man< 
ager who spends his time in intelli- 
gent sales direction. That from 
now on more time and system must 
be applied to selling, as after all 
net profit is the difference over and 
above cost required to do business 
which can only be had through effi- 
cient management and systematic 
direction of sales. 


Tampa Car Sales 
4,100 During Year 





Tampa, Fla., Jan. 7.—Figures just 
made public by the Tampa Auto- 
mobile Dealers’ Association reveal 
that holiday sales boosted the num- 
|ber of automobiles sold in Tampa 
|during December to 315, as com- 
| pared with 122 sold in the same 
|month in 1927. Total sales‘for the 
|year are 4,100, as compared with 
| oa for 1927, a gain of 732 cars. 
| Officials of the association here 
| state that November was the biggest 
month in automobile sales in the 
history of the organization. Dur- 
ing that month, it was stated, 419 
sales were made. Figures given out 
by the organization show the sales 
started at a low ebb in January, 
only 230 cars being sold that month. 
A steady increase has taken place 
in the automobile market since that 
time, it was stated. 

The banner month of the year 
was November. Other months aver- 
aging over 350 cars were May, June, 
July, August, September and Oc- 
tober. 


NEW BAY STATE BILL 
PLANS INSURANCE FUND 


| Boston, Jan. 7—Another measure 
|for establishment of a Massachu- 
| setts motor vehicle insurance fund 
|is sought in a bill filed by Repre- 
| sentative John Holmes of Brockton. 
|The fee would be $15 a year for 
leach motor vehicle, regardless of 
|size, make or horse power. Taxi- 





—|cabs and buses, however, would pay 


|$50 a year. 

Fees would be uniform through- 
| out the state and in addition to reg- 
|istration. The registrar of motor 


| vehicles would be in charge of the 
'fund, with authority to increase or 


| 
|to defend the action would forfeit 


decrease the fee. A person having 
a claim filed against him who failed 


his right to register or operate a 
car for two years. 








35,000 DeSoto Sixes were 


8 @ Thus DeSoto Six 


share in the unusual profit 
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The 1929 creations comprise 
automobiles ever offered. 


The first thought 
prominent cars are Marvel 


the hood. 


FLINT 





ime ee 


LOOK FOR THE 


MARVEL 


beauty and study engines and their performance. 
is carburetion. 


make certain the car you line up with has a Marvel under 


MARVEL CARBURETER COMPANY 





the most beautiful array of 
But you must go beyond 


Many of the most 
equipped. Look for it and 
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UNO-CONTROL 














Starter—Pull up the Button! 
Lights—Turn the Button! 
Horn—Push the Button! 


Sixes and Eights 
26 Models—$995 and up 
F. O. B., ELKHART, IND. 


120—FIVE-PASSENGER Sedan 


$2465 


F. O. B., ELKHART, 1:.D. 


ELCAR MOTOR COMPARY w ELKHART. INDIANA 
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On THESE Bic FEATURES—DISPLAYED at the SHOW 
UNO ConTrRoi:—-SHOCK=LESS CHASSIS? 
RADIATOR MODERRNE! 


The Show is on! And the big sensation 
is the new ELCAR! All indications 
point to the greatest season this modern, 
quality car has ever had. For the dealer 
who wants a permanent business builder, a 
quality car in a popular price range, 
ELCAR has no equal. 


Uno Control, the remarkable device 
that has placed lighting, starter, and horn 
control at the driver’s finger tips, has 1m- 
measurably increased driving safety and 
convenience. The famed Shock-less 
Chassis has created a new standard for rid- 
ing comfort, adding to the luxury of the 


sturdy coach work. Vigorous new lines, 
typified by the Radiator Moderne; modish 
color combinations designed by specialists; 
and chromium-plated metal appointments 
lend to the new ELCARS a physical beauty 
in keeping with the excellence of their 
performance. 


The full ELCAR line gives you a car 
to meet any demand in the quality class. 
With still greater price advantage and in- 
creased quality superiority, the ELCAR 
Franchise is now more valuable than ever. 
Liberal discounts, adequate financing, full- 
est co-operation. If you cannot atteng, 
the Show, write for dealer franchise 1n- 
formation. 
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(Continued from Page One) 
include new and better equipment 
with many time-saving features and 
features which make for greater 
accuracy and eliminate bungling 
and botching in repair work. 

Many of the accessory items, 
such as rear view mirrors, tire 
cevers, vanity sets, smoking sets, 
cigar lighters, auxiliary lamps, 
ventilators, heaters, slip covers, 
hassocks, and so forth, have found 
a warm spot in the heart of the 
public through the many features 
of appearance, comfort and safety 
which they add to the car. 
Trunks, shock absorbers, troubie 
lamps, winterfronts, and various 
other items of equipment which 
have come into such general use 
as toe be considered almost as 
Standard equipment show many 
decided improvements and inno- 
vations. 

Improved repair methods have! 
forced the old time hammer and | 
chisel mechanic completely out of 
We running, or, at least, have rele- 
gated him to the junk yard. Deal- 
ers throughout the country are 
growing daily more alive to the fact 
that a modern shop, equipped to 
handle modern repairs in a modern 
way, is not only a good investment 
from the actual profit side of the 
ledger, but is one of the most posi- 
tive advertising mediums available 

{In selling new cars, the question 
of whether or not the customer will | 
experience difficulty in having it 
properly serviced in the future has 
@ great bearing with many buyers | 
When the actual selection of the car | 
is made. The dealer offering the | 
best servicing facilities is the one | 
most likely to get and hold his | 
ustomers. 


c 
Machines and tools for quickly 

and accurately handling repair jobs 

from the simple operation of clean- 


jobs of renewing timing chains, 
cylinder boring, truing bearings, ad- | 
justing timing, testing battery and | 
ignition systems, rewiring generat- | 
ors and so forth are being shown at | 
the show. 
The equipment for adjusting | 
front axle alignment and for test- 
ing and adjusting brakes has 
taken this work out of the field of 
pure mechanics and elevated it to 
a science. The same is almost as 
true in the car washing and many | 
other fields. Machines have been 
perfected and are being offered 
at the show that take every de- 
ment of chance out of any repair | 
e@peration. Dealers, quick to real- | 
ize the ad of this type of | 


| 
| 
| 
| 





equipment, are filling the sections 
given over to this part of the dis- 
play daily. 

An outstanding feature of the 
accessory displays this year is that 
fewer items of a purely ornamental | 
@pture are being offered. Manufac- | 
turers have so successfully concetved | 
beautiful products of a useful na- 
ture that there seems no langer to 
be room for gewgaws. Whether | 
this trend has been prompted by a 
public demand or whefher the de-' 
mand has been prompted by the 
trend, is neither here nor there. 
The fact remains that the public is 
showing greater interest m acces- 
sory displays and greater interest 
can spell onty one thing—greater 
sales. 


AUTOMOTIVE MAINTENANCE 


MACHINERY CO. 


816 WEST WASHINGTON BLVD. 
Chicago, Ml. 

This company is offering a brand 
mew service truck derrick, with ad- 
justable circle-swing boom, claimed 
to be the last word in 
cranes and in addition to combine 
all the inportant uses of an ideal 
service derrick. The patented ad- 
justable circle-swing boom can be 
instantly raised or lowered and 
swung in a complete circle by one 
man. The service truck derrick oc- 
cupies the smallest possible space 
in the service car. It gives the 
mechanic plenty of elbow room. It 
leaves ample room for the carrying 
of parts and the service car may 
now be used as a delivery or “pick- 
up” car as well as for towing and 
wrecking service. 
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15 feet, 


| to 1; 


or filling station eliminates all 


specificationss give a bird's-eye view 


of the Ammco derrick :— 

Capacity, 2% tons; dimensions of 
base, 36 inches by 27 inches; length 
of boom, 4 feet 3 inches; height 
over car frame, 5 feet; length of 
cable, 50 feet; lift over truck frame, 
6 inches; weight net, 465 
pounds; weight boxed (for export), 
525 pounds; gear ratio in high, 20 
gear ratio in low, 50 to 1; 
price, $148. 


| ERNEST HOLMES COMPANY 


CHATTANOOGA, TENN. 

The Holmes Oil Receiver provides 
for the clean, automatic and con- | 
venient aisposal and storage of oil 
drained from crank cases. Its use| 
with a modern lift in the garage| 


| connected 








quipment and Accessory Displays Draw Crowd 


handling of drainage and promotes | merely adjusts the funnel, removes; is constructed to make use of the 


attractive cleanliness, quicker ser- 
vice and complete safety. 

It is simple and practical in con- 
struction, consisting of two half 
spheres which interlock to form an 
intermediate or primary reservoir 
of sufficient capacity to receive 
quickly the entire drainings from a 
crank case. An extension tube, fitted 
with a large aluminum funnel, is 
to the 


reservoir and /| 


the oil drain plug and goes about 

his other duties safe in the knowl- 

edge that no oil will be spilled. 
The oil flows by gravity through 


most simple and effective method 
of transmitting heat, from a burner 


| or electric heater, to the vulcaniz- 


the drain tube into the primary or) 


| intermediate reservoir, and thence 
| through a pipe line, which is con- 
|; nected to the base, into a storage 
| drum or barrel located at some con- 
| venient point. When not in use, the 


swings in an arc on both a vertical| the draining tube to an upright po- 


and horizental plane, thus enabling 
the funnel to be placed under the 
car on the lift and adjusted to the 
oi] drain plug instantly. | 

A heavy tension spring, mounted | 
inside the receiver, holds the funnel | 
close against the crank case when | 
being drained The service man 
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(Continued from Page 23) 


COMPLETE SPECIFICA 


sition. The receiver is universal and 
may be used with any type lift, and 
can serve two lifts from one central 
position. 


THE SHALER COMPANY 


WAUPUN, WIS. 
The new Shaler Cavity Vulcanizer 





tension spring automatically returns | 
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ing surface. The fluid used in the 
Vul-King to heat the inner wall of 
the cavity circulates freely and is 
not under pressure. The entire sur- 
face of the cavity is heated uni- 
formly and responds quickly to any 
increase in the amount of heat 
furnished by the burner. The Vul- 
King is made in single cavity units, 


|each unit having its own burner 


This 
it 


temperature regulator. 
makes 


and 
construction saves fuel, 


|easy to put tires into the mold and 


to take them out, and permits the 


| vuleanizer to be set where it is most 


conveniently used, without regard 
(Continued on page 33) 
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‘to other units or boiler location. It 
is made in four sizes ranging from 
4.40 to 9.00 balloohs and from 4 to 
8-inch high pressure casings. 


LANDIS ENGINEERING AND 


MANUFACTURING CO. 
WAYNESBORO, PA. 
This company is showing this year 


[reatures of design. 


| 
| 





the new type Landis shock diffuser | 


which was announced a few months 
ago. This is a hydraulic spring re- 





It is easily ad- 
justable with adjustments made 
with an ordinary screw driver. 
Texaco No. 574 oil is used as a re- 
sisting medium and the constant 
viscosity of this oil is said to make 
the shock diffuser perform equally 
well under all weather conditions. 
The outside, as well as the inside, of 
the new device has been improved 
through a Parkerizing process which 
makes it proof against rust. This 
company is also showing for the 
first time this year the Protex tire 
chain, with cross links manufac- 
tured as drop forgings and steel 
stampings. This chain is said to 

skid-proof as well as providing 
traction under all weather condi- 


coil device and embodies many novel tions. 








This company is showing a new/| 


THE DE VILBISS COMPANY 
TOLEDO, O. 


_motor-driven Spray painting outfit, | 


which is priced at $59.50, and is par- 
ticularly adapted to service sta- 
tions, garages and so forth. The 
outfit consists of a % h. p. electric- 
driven air compressor, a fan type 
spray gun, suction feed cup, hose 
and connections, and will operate 
on 110-volt 60-cycle current. Mo- 
tors for other currents are also 
available. In addition the De Vil- 
biss Company is showing its regu- 
|lar line of spray painting equip- 
ment. 
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J—Jamestown Metal Equipment 

L—Lycoming Manufacturing 
LB—Link-Belt. Le—Long. LF— 
Me—McCord Radia 


Impeller. 
Company. 
Company. 
Leachwood & Fulton. 
tor Company. M—Manhattan Rubber Com- 
pany. Mod—Modine. Met—Motorstat. Oa— 
Oakes. Opt—Optional. Pa—Pump. PW— 
Pimes Winterfront Company. 
zer-Cummins Company. St—Steel. 


SC—Schwit- Air Maze Corporation. 
Stu- ton. 


-Studebaker-Continental. SP—Service 
Company. T—Thermo-Syphon. 
and fin. W—vV-belt. Wa—Va- 


Con 
Products 
TF—Tube 
rious. 
FUEL SYSTEM 

AC—AC Spark Plug Company. A—Aute- 
matic. AV—Air valve. Ale—Alemite. AM— 
BK—Byrne-Kings- 
Car—Carter Car- 

f 


Cent—Centrifueal. 


buretor Corporation. D—Dash. 
EH— Exhaust heater. Gas— 


phragm pump. 


DP—Dia- 


Gascolator by Bassick Manufacturing Com- 
Hy— 


pany. G—Gravity. 


H—Manual. 
Handy Governor Corporation. 


son. Ki—Kingston Products Company. 


Marvel Carburetor 
wet. Pu—Pump. Seh 
Carburetor Company. 


Company. 


John—John- 
M-- 
ow— Oil 
—-Wheeler-Schebler ISC—Internationa! Stamping Company. 
SW—Stewart-War- —Olbere. 


ner. Str— Stromberg Carburetor Corpora. 
tion. Til—Tillotson Manufacturing Com- 
pany. Un—United. V—Vacuum. Z—dZe- 
nith-Detroit Corporation. 
EXHAUST SYSTEM 
Buf—Buffalo Pressed Steel Company. 
or 


Pow—Powell Muffler Company. 


| this new hydraulic jack. 


|} a full stroke in any of these 
tions 


This new handy press has self- 
aligning thrust head structure. Load 
is taken against a heavy duty 
thrust bearing. Bevel pinion of 
heat treated alloy steel running 


| against a large bevel gear, thereby 


reducing friction to a minimum. The 
spider shaft is mounted on roller 
bearings. The frame is constructed 
of angle bar steel in two sections 


| heavily riveted together, with steel 


gusset plates like a bridge, where 
the stress is the greatest. Capacity 
thirty tons. 


HYDRAULIC JACK 


Unique features are offered in 
It can 
raise or lower the car from any of 
four separate handle positions ei 

1- 


Or the handle can be folded 
over jack when not in use. Trigger 
control for release valve right at 
| the handle gives instant control for 
lowering and is always within reach. 
Stationary piston with moving cyl- 
|inder makes it possible to inclose 


| all working parts, pretecting them 
| from damage. 


Roller bearing rear 
wheels and ball bearing casters 
make dollying and steering easier. 
Lifts from 5 to 18% inches. Ca- 
pacity 5,000 pounds. 


FRAME STRAIGHTENER 


This equipment will straighten 
bent or twisted frames or axles, cold. 
It is mot necessary to remove the 
engine or body. No heat is required 


(Continued on page 34) 


Pressed Steel Tire Covers add to 
the beauty of 1929 Hupmobile 
See both these ultra-modern prod 
the Hupm »bile booth at 
Auts Show i 
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except. in rare cases in which the 
frame has been severely twisted as 
well as bent. It is adjustable to 
numerous positions that allow force 
to be exerted just where it is 
needed. The heavy detachable 
twisters can be used either singly. 
to straighten a simple twist, or to- 
gether, to straighten double twist. 
Two five-foot lengths of chain are 
furnished together with a piece of 
1%-inch pipe for extra leverage 
when needed. 


APPLETON ELECTRIC CO. 
CHICAGO, ILL. 

Showing a complete line of spot- 
lights and roadlights in _ black 
enamel, nickel and chromium fin- 
ish. They are equipped with or 
without extension reel features. 
Also this company is showing a line 
of Reelites and extension reels for 
electric cables. 


FOREST ELECTRIC COR- 
PORATION 
NEWARK, N 


* 
J. 








Among the new items being shown 
by this company are the new 
4-meter Portostat which is used in 
testing batteries, generators, starter 
motors and other automobile elec- 
trical equipment; the new No. 5 
Unitron battery charger, capable of 
charging aS many as sixteen bat- 
teries at a rate of 6 amperes; the 
new Forest piston ring depressor, 
which makes it possible to assemble 
pistons and piston rings outside the 
engine and ins' install them without re- 


moving the cylinder head. All these | 


items were first introduced at A. E. 


A. Show in Chicago, but are making | 


their first appearance at a New 
York show. 
pany is showing a complete line of 
charging and testing equipment. 


HALL MANUFACTURING CO. 
TOLEDO, O. 





shown at the 


being 
Palace by this company include the 


New items 


honing stand, floor base and waste 


receiver, and its new hone with 
micrometer adjustment on the 
head. These have all been an- 


nounced within the past few months 
and make cylinder honing in the 
chassis a safe operation. The reg- 
ular line of Hall hones and burnish- 
ing equipment is also being shown 


THE MOTOMETER COM- 


PANY, INC. 


LONG ISLAND CITY, N. Y. 

This company is making the first 
New York showing of its new Moto 
Glo, which is a daylight car em- 


In addition this com-| 





ing spark plugs, tire testers, ther- 
mcmeters, car instrument panels, 
gasoline gauges, oil gauges, amme- 
ters and pressure gauges of all types. 


FACTURING COMPANY 


CLEVELAND, O. 

This company is showing for the 
first time at a New York show its 
new type triple hydraulic shock 
absorber, which was announced re- 

| cently. This device embodies many 

novel features. It is being shown in 
addition to the line of Gabriel 
snubbers. 


BIGLER MANUFACTURING 


COMPANY 


CHIPPEWA FALLS, WIS. 
A new line of trunks made from 
|} genuine Prestite, are being shown 
for the first time this year. A Pi- 
rate Chest model is one of the fea- 
tures of the display. offering some 
novel features of design coupled with 


utility at a reasonable price to fit 
the various makes of new cars on 
display 
STEVENS WALDEN-WOR- 
CESTER, INC. 


WORCESTER, MASS. 





Valve stem wrench set No. 483, de- 
| signed especially to 
stem nut more firmly, is being ex- 
hibited by this company. It is of- 
fered as a simple and certain means 


GABRIEL SNUBBER MANU-| 


set the valve} 





UNITED STATES REAMER 


AND TOOL CORP. 
LOS ‘ANGELES, CAL. 














A new expansion type reamer 
which is said to provide @ rapid and 
accurate bearing fit is being fea- 
tured in the display of this com- 
pany at the show. The sleeve of the 
reamer is expanded in the bearing 
as the metal is cut away and it 
forms a gauge to measure the size 
of the bearing 
gresses. It is claimed that it will 
take only five minutes with 
reamer to fit any bearing regard- 


| compression losses showing whether 


the leakage is through the rings ‘or 
the valves. It shows how long com- 
pression holds in each cylinder and 
is said to assist in valve timing, 
checking the coil  cohdénser, and 
assists in setting the spark. It is 
said to prove a great help in any 
engine test and locates the. top 


|dead center of the engine within a 


as the work pro-| 


this | 


less of the variation of the shaft 


| Sizes. 


blem which can be attached to the of stopping leakage at the base of |ADAMS GREASE GUN CORP. 


cross bar between the head lamps 
and when the daylight is reflected 
into it the initials or insignia of the 
owner is clearly shown. In addi- 
tion, this company is showing a 
complete line of radiator and dis- 
e- tance type motometers, self- adjust- 




















the phenomenal 
Water Heater that’s creating 
sensation. Sales are pyramiding. 
heater installed in a car 
heaters. It is the most 


Here's 


invented. You'll want the 


See it today. 


LIBERTY POUNDRIES 





PISTON 


years been the choice of 


facturers. 


BURD HIGH COMPRESSION 





Jk Hottest Thin 


Automotive Industry 


See It Today! 


HaDees 
such 


sells 
practical, 
efficient and most healthful heater ever 
*HaDees’ — 
it’s a money-maker too good to pass up. 


See the new Burd Triple Duty Piston Rings 
Turned, Oil Guard and Quick Seating rings that have for 
leading dealers 


See These Products at Belmont Hotel 


g 


in the 





ITT TT GY ! 


HaDees 


Car Heater 


Hot 
a 
Every 
more 
most 








CO., ROCKFORD, 








RINGS 


~—also the Plain 


and car manu- 


RING CO., ROCKFORD. ILL. 











the valve stem. This set is priced 
at $1 dealer net. 


GENERAL ELECTRIC COM- 
PANY 


SCHENECTADY, N. Y. 





A 
and compact 


new six battery 


charger, neat 
and requiring 
|at the show in addition to a num- 
|ber of other chargers and electrical 
|}equipment. Some of the features of 
| the new six-volt charger includes 
| the low cost of operation, simplicity 
|} of installation, simplicity of opera- 
tion and low initial cost. This 
charger will charge overnight with- 
out attention and has provision 
| which prevents the batteries from 
| discharging in event the current 
should be shut off and will resume 
charging when the current returns. 
Price complete, Cat. 189049 Tungar 





bulb, $45. 
JOHN BEAN MFG. CO. 
LANSING, MICH. 
This company is offering its new 


and improved Bean brake tester, 
| which consists of two runways, with 
checkered tread areas to insure pos- 
| itive traction and the proper gauges, 
etc. With the brakes set the Bean 
pulls the car forward by means of 
a compressed air plunger that has a 
| pull of 150 pounds of air pressure, 
that is equivalent to the pull of 
| gravity on the average car on as 
steep a grade as the wheels can get 
traction on. In other words, the co- 
| efficient of friction is such that if 
| the brakes are adjusted to the pull 
of the machine, that maximum 
braking power which is just before 


the tire skids is obtained. Separate ' 


gauges give the brake condition of 
each wheel, by measuring the trac- 
tional resistance developed between 
| the surface of the tire and the sur- 


face of the cradle, which is the same | 


| as the surface of a road, 
point of impending friction, which 
is the point of greatest friction. 





| little | 
space in the shop is being featured | 


at the, 


NEW YORK CITY 








This company is showing a com- 
plete line of grease guns- operated 
by air and hyaraulic pressure. . One 
of the new 
featuring is the model F50 for use 
with fluid grease only. This lubri- 
cator is equipped with castors and 
operates under air pressure. It is 
particularly adapted for use in ser- 
| vice and tilling stations. 


| AUTOMATIC MOTOR CON- 


| TROL CORPORATION 
NEW YORK CITY 





thousandth of an inch. 


ROGERS PRODUCTS CO. 
198 PACIFIC AVE., 
N. J. 


JERSEY CITY, 





Rogers Products Company, Inc. 
is offering a new Everready high- 
pressure iubricator, Model C-30, of 
the floor portable, foot operated 
type. The device is made of mal- 
leable iron, having no valves and 
only on: working part. It is equip- 
ped with the Everready adapter for 
“pin” fittings. It is stated that 


| pressures ranging from 6,000 to 12,- 





items which they are | 
|; ment 


| Everready 


000 pounds are developed. The gun 
is equipped with the new special 
Hy-Test flexible hose, 
designed to stand pressure up to 
15,000 pounds. For lubricating with 
heavy greases a special unit F-10 
has be2n developed. Air pressure 
is used in this model, instead of 
spring pressure, to force the grease 
to the base piston chamber, con- 
struction otherwise being the same 
as in the Model C-30. Air pockets 
are elminated by a special air vent. 
The capacity of the outfit is about 
ten pounds and its weight is thirty- 
two pounds. It is stated that the 
gun fills quickly and cleanly and 
the operation is fast and positive. 


BOG MANUFACTURING 
COMPANY 
CHICAGO, ILL. 






This its 


along with 
complete line of sockets, and ratch- 


company, 


ets,, is featuring its new heavy duty 
ratchet handle No. 432. This handle 
is 20 inches long and the head is 
3 inches in diameter with a 1-inch 
round steel grip. _The socket shank 
is *% of an inch square. The action 
of the wrench is very sensitive and 
ratchets with a two degree move- 
re-engaging a new tooth, 


| Priced $12.50. 


SERVICE STATION EQUIP- 


MENT COMPANY 


BRYAN, O. 
Shown for the first time the Eco 
Car Washer of this company. em 


|-ploys a rotary type pump similar to 


j-pumps 


|.vice for 


used -successfully in fire 
apparatus and marine ser 
years. It has been designed 
to meet the demand for more de- 
pendable and efficient high pressure 
car washing equipment. The Eco 
pump throws a smooth and con- 
tinuous stream without pulsations— 


fighting 


| does better work and requires prac- 


tically no service attention. It is 
rotary in construction and has no 
valves or cup leathers requiring at- 


| tention. 


ELITE MANUFACTURING CO. 


ASHLAND, O. 

This organization is showing two 
new hydraulic jacks for lifting pur- 
poses in its models 52 and 72. The 
52 is a two-ton job and the 72 has 


— {a capacity of seven tons. These 

S) |} jacks have a minimum of frame 

: . j}and the wheels are small, just big 

This company, manufacturer of| enough to carry the jack around 

Motor - Gauge is featuring the a : 
|motor gauge tester, which locates (Continued on Page 35) 
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At the New York ‘Accessory anil Beulpinent Displays 


@- 


(Continued from Page 34) 


This company also manufactures | 


other jacks of varying capacity and | 
price. { 


MOTOR TOOL SPECIALTY 


COMPANY 
CHICAGO AND NEW YORK 
A 

















A new type wrench is being shown 
by this company which is particu- 
larly adapted to heavy duty work 
The wrench is called a Boxocket 
type with openings from of an 
inch to 1 inch, and with handles 
ranging from 15 to 30 inches. They 
are offered in either offset 01 
straight boxockets. Prices range 
from $1.75 to $5.40. 


WADELL ENGINEERING CO. 
NEWARK, N. J 





Two new items in brake adjusting 
and relining equipment are being | 
shown by this company, the new 
brake lining clamp which is said to 
be a great aid in relining brakes 
with molded lining and may also be 
used with woven lining. This clamp 
holds the lining firmly in place and 
does not mark or injure it in any 
way. It is rigidly constructed and 
is quickly operated. The other | 





item being shown by this company 
is the brake and drum gauge. This 
gauge fits directly on the axle and | 
has an adjustable arm which is set | 
at the diameter of the brake drum. | 
By rotating the gauge about the 
axle any inequalities in the drum 
are readily detected. By the same 
process the circumference of the 
brake band may be tested and cor- 
rections made for any inequalities. 


THE WELLSTON MANUFAC- 


TURING COMPANY 


WELLSTON, O. 

Many new accessories to be used 
in connection with its various types 
of Revolvo display equipment are 
being shown by this company. 
These accessories consist of drawer 
sections and units for the Model 
RS77 and a draw unit for use with 
the Model URS530. 


AUTOMOTIVES, INC. 
NEWARK, N. J. 

Two new type of spare tire covers 
are being shown for the first time 
this year by the above company. 
The new products consist of the 
“spring-button” cover and the “de 
luxe spring-button” cover. These 
will be shown in addition to the 
regular Jine of Ziptite covers, But- 


| cylinders of 


| bert Company, 


| color pigments, recently purchased 
'ten acres of land at Kearny, N. J., 

| with plans for using it at some fu- 
iture date for an Eastern distributing 
| plant, but doesn’t plan to utilize the 








METAL STAMP! 


NG COMPANY 


| 
LONG ISLAND CITY, N. Y. | 








The Metal Stamping Company is 


showing its new Super Heater 
which is described as being engi- 
neered on a new principle in car 


, heating. In operation clean fresh air 


is drawn constantly through a cor- 
rugated metal stove around three 
the exhaust manifold 
It is forced by an electric driven 
fan into the car at a temperature 
between 150 and 200 degrees and in 
a volume of 400 feet per minute. 
The driving fan runs on the storage 


Paint, Lacquer, 
Varnish Makers 
Have Good Year 


Jan. 7.—The 1928 

season marked s6éme remarkable 
enlargements in production of 
paints, lacquers and varnishes in 
Louisville, these interests showing 
considerable expansion. 

In the spring the DeVoe & Ray- 
nolds interests of New York took 
over the paint, varnish and lacquer 
departments of the Peaslee Gaui- 
Louisville, and in- 
corporated the Peaslee Gaulbert 
Paint and Varnish Company, to op- 
erate these departments, the old 
Peaslee Gaulbert Corporation con- 
tinuing to job auto, radio and vari- 
ous other lines. 

The Jones Dabney Company en- 
larged its paint and varnish plant 
at Louisville and installed a branch 
lacquer plant at Detroit. 

The Louisville Varnish Company 
enlarged capacity of its lacquer di- 
vision. 

The Progress Varnish Company 
was incorporated as a subsidiary of 
the Progress Paint Manufacturing 
Company. and erected a new var- 
nish plant. 

The Schaefer Company, varnish 
and lacquer manufacturers, installed 
a new lacquer division. 

The Reliance Varnish Company, 
one of the first lacquer producing 


Louisville, Ky., 


|companies south of the Ohio River, 


is completing a large new addition 


|for increased iacquer production. 


The Kentucky Color and Chem- 
ical Company, manufacturers of 


land for some time to come. 


MODERN SERVICE STATION 
WITH COMPLETE LINES 
OF ACCESSORIES OPENS 


Clifton, N. J., Jan. 7—The new 
Modern Service Station at Main 
and Franklin Avenue, Clifton, is 
open for business, with William 
Cook and John A. Nelson as the 
proprietors. The concern deals in 
all repair work and servicing, and 
carries a full line of tires, batteries, 
polishes, tire chains, sp ark plugs. 
heaters. winterfronts and bulbs. 

The company has a showroom 
and plans to become the dealer~for 
one or two lines of cars. There 1s 
also a large storage place for twenty 
automobiles. 

The building sets back from tne 
road about fifty feet, is fronted with 
red brick and all gasoline tanks are 


under one large portico. Cook and 
Nelson were formerly associated 
with the Willys-Overland dealer 1n 
Clifton. 


WHIPPET SALES CORP. 
ORGANIZED AT RACINE | 
Racine, Wis., Jan. 7—The Whip- 
pet Sales Corporation has been 
formed at 1251 Cleveland Ave. 
Owners of the new firm are H. Ka- 
deau, John Sabart and Villiam 
Beck. 
Elastic 


and Slip-ova 


ton-on covers 
covers. 


battery 


less 


and is claimed to consume 
current than one headlight 
does. An emphasized feature of the 
Super Heater is the fact that it 
heats regardless of car speed or even 
with the engine idling, the car 
standing still and the radiator shut- 
ter closed. Another feature of this 
heater is the swivel register, which 
permits throwing the heat in any 
direction along the floor. The reg- 
ister has a hinged cover which may 
be opened to throw the heated air 


| directly up 


ELCAR PRESENTS 
FOUR NEW LINES 


Three Eights, One Six, 
In 26 Body Styles 
Offered 

W YORK, Jan. 7. — 


N* ee L. oan... 7. 
Elcar comes to the New 


York this year with 
four new lines, offering 
twenty-six body styles on five 
wheel 


, Commerce, 





show 


bases, all with in- 
creased power, four-wheel 
hydraulic brakes and many 


mechanical and body changes. 


Prices on the new lines are as 
follows:- 

Model 75—117-Inch Wheel Base 
4-passenger roadster......... $1,145! 
Coupe 1,165 
| errr 1,075 
5-passenger sedan owenduaes 1,195 
2-passenger roadster.......... 995 
Convertible coupe............. 1,165 
SE, ES con's tw wkd vias Caniecua 1,095 


Mode! 95—123-Inch Wheel Base 


5-passenger touring....... . .$1,495 
4-passeenger coupe........ 1,465 
4-passeenger roadster.......... 1,435 
5-passenger sedan............. 1,495 
2-passenger roadster........ 1,295 
| 4-passenger convertible coupe. 1,465 
5-passenger club sedan.. 1,395 


Model 96—123-Inch Wheel Base 


4-passenger coupe. «+, .« «$1,665 
4-passenger roadster (fleet 
WEIR) on cccuse 1,635 
| 5-passenger sedan. Sadism eine aoa ko 1,695 
5-passenger princess sedan. 1,895 
4-passenger convertible coupe. 1,665 


Model 120—127-Inch Wheel Base 


4=passenger coupe............. $2,295 
4-passenger roadster.... 2,265 
4-passenger convertible coupe. 2,295 
5-passenger sedan............. 2,295 
134-Inch Wheel Base 
7-passenger sedan............ $2,645 
5-passenger touring........... 2,465 
5-passenger sedan.......... . 2,465 


The new lines include the 75. on 
a 117-inch wheel base, powered by a 
Lycoming L-type six-cylinder engine 
with a bore and stroke 2% x-4% 
inches, a piston displacement of 185 
cubic inches, a rated horsepower of 
19.84 and 61 and 3,000 r. p. m. with 
Bohnalite pistons, four point rubber 


| informal 


ranging from 


jis somewhat 


of 
| Company 
has been postponed to January 15. 


DAILY LUNCHEONS FOR 
DEALERS HELD BY HUPP 


AT HOTEL COMMODORE | 


New York, 
Motor Car 


Jan. 
Corporation 
meetings for 


~The Hupp 
is holding 
dealers at 


}luncheon every day at the Commo- 


dore during show week. 
fifty to sixty 
dealer body gather and 
luncheon together without 
sion of business 

That is reserved for the 
meetings, held daily at 2.30 At 
these the dealers talk informally 
with officers and factory officials 
bringing their problems out fot 
frank discussion DuBois Young 
president; R. S. Cole, vice-president 
in charge of sales; Henry Krohn 
the new sales manager; F. E. Watts 
chief engineer, and Frederick Dick- 
inson, director of advertising, an 
swer questions and lead the talk on 
the various departments of the com- 
pany's activities 


Groups 
of the 


have 
discus- 


afternoon 


AMERICAN CARS POPULAR 


IN BOLIVIAN MARKETS 


Washington, Jan. 7.—Bolivia, now 
in the public eye with its unpleas- 
antness with Paraguay, has a fond- 
ness for American automobiles 
which enjoy a virtual monopoly 

Only one European motor vehicle, 
the Fiat, is represented, according 
to a report to the Department of 
while American trucks 
have practically no competition. 

Estimates place the number of 
passenger cars in operation at 1,20 
aud trucks at about 700. Motor 
transportation, the report explains, 
rare outside the few 
larger cities 

Automobiles cost 
a half times what they sell for in 
the United States, while gasoline 
retails at about 60 cents a gallon. 


about two and 


GARDNER STOCKHOLDERS’ 

MEETING 
Chicago, Jan. 7. 
stockholders of Gardner Motor 
scheduled for January 8 


engine suspension and full pressure 
lubrication. 

Model 95.0n a 123-inch wheel base, 
is powered by an eight cylinder I- 
type Lycoming engine with a bore 
and stroke of 2% x 4%; inches with 
a piston displacement of 246.7 cubic 
inches, a rated horsepower of 26.45; 
an actual horsepower of 90 at 3,000 
r. p. m.; Bohnalite pistons, drop- 
forged crankshafts with Lancaster 
vibration dampers and full pressure 
lubrication. 

Model 96 is powered by the same 
engine as the 95 and is offered on 
the same wheelbase of 123 inches. 
It offers an entirely new line of 
bodies with many factors for safety, 
comfort and easy riding. 

Model 120 is the largest of the 
Elcar line and is offered on two 
wheelbases of 127 and 134 inches. 
This car is powered by an eight- 
cylinder Lycoming L-type engine 
with i bore and stroke of 3% by 
414 inches, and a piston displacement 
of 298.6 cubic inches; a rated horse- 
power of 33.8 and developing 115 
h. p. at 3,000 r. p. m. A fully bal- 
anced crankshaft is used which is 
equipped with Lanchester vibration 
damper. Full pressure lubrication is 
provided throughout. 

The Elcar shock-less chassis is used 
in all models and Belflex spring 
shackles are common to all models. 

Bodies are neat and speedy with 
a touch of dash and _ conserva- 
tion. The interiors are roomy 
and carefully designed to harmonize 
with the outward appearance of the 
car, 





OCOMOBILE 8-88 CABRIOLET 


boasts many features of design and performance 
bodies and extremely graceful lines. 


in the new line announced today 


with custom type 











| 


IS POSTPONED 
-Special meeting | 


| ber 


| vember 


—— 


EXPORTS DURING 
NOVEMBER HIGH 


Volume ef Automotive 
Products Shipped 
$45,880,862 


Special from A. D. N. Washington Buread 
Ww Jan. 7, 
—The high level of 


American automotive exportg 
established during 1928 wag 
well maintained in the 
ing weeks of the year. 
Shipments 
motive 


clos« 


Of all classes of, auto 
products during Nove. bel 
amounted to $45,880,862, represent« 
ing an increase of 47 per cent. ove? 
the amount for the same month of 


1927, it was disclosed today by thé 
Department of Commerce. 
Passenger car shipments abroad 


during last November totaled 29,684 
units, valued at $21,733,510. gain 
of 39 per cent. in number and 33 
per cent. in value over the sam@ 
month of the previous year. 

Truck shipments aggregated 
209 units, valued at $9,616,047. rep- 
resenting an increase pf 72 per 
cent. in number and 50 per cent. 
in value over November, 1927. 

The figures show that exports 
of all automotive products for the 
January to - November period 
reached a valuation of $485,958,- 
254, which exceeded the total for 
the first eleven months of 1927 by 
$108,499,742, or 28 per cent. 

The steady increase in shipments 
of passenger cars and trucks from 
the United States during the last 
four years is shown in the follow 
ing figures:— 


a 


17,~ 


Units Value : 
19° 269,416 $199, 768.779 
192¢ 279,599 204,206,589 
1927 360.690 257 &Gk 7K3 
1928... ccccsecccs 477,146 331,447,532 


A check-up for 1928 shows thet 
the average export value for thd 
first eleven months was $44,187,024, 
as compared with $34,314,410 for th@ 
same period of 1927. 

As in October last, the leading 
markets for American passenger card 
remained Australia, Argentina. Brit~ 
ish Africa and Brazil, with substan 
tial increases going to the United 
Kingdom and Netherlands Indies, 
Exports to Canada, German™.Mex~ 


ico and British India shoWed a 
slight decline from the October 
figures. 


The average unit value of pas- 
senger car exports during Novem- 
ber was $732. The four countries 
which occupied the leading posi- 
tions as markets of importance for 
American passenger cars also held 
the leading places during Novem- 
ber as truck markets. Truck ship- 
ments during November in num- 
ber of units exceeded any previous 
month in the history of the in- 
dustry. The average unit value of 
trucks was $559 during the month. 

General conditions surrounding 
the exportation of other automotive 
products were substantially the same 
as in the previous month. Several] 
of the classifications, viz., automo- 
bile engines, spark plugs, brake Jin- 
ings. shock absorbers and fire en- 
gines registered substantial increaseg 
over the October valuations. 

Exports for assembly and replace 
ments, as well as automobile service 
appliances, showed a decided falling 
off from the October figures. Motor 
cycle shipments were slightly »a her 
than during October, in both num- 
of units and total value 
though registering a slight decline 
from the figure for November, 1927. 

Automotive imports during No- 
were valued at $385,702, as 
against $308,614 in October and 
$282,467 in November, 1927. 


al- 


« 


Pressed Steel Tire Covers add to 
the beauty of. 1929 Hupmgbhile. 
See both these ultra-modern prud- 
ucts in the Hupmobile. booth at 
the Automobile . Show. - 


FEDERAL PRESSED STEEL COMPANY | 
450 E. Ohio Street 
CHICAGO 


Factory: Milwaukee 
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50% Increase in 
Accessory Sales 
In Northern N.J. 


Newark, N. J., Jan, 7.—The ac- 
cessory, parts and equipment sales 
in northern New Jersey increased 
nearly 50 per cent. during Decem- 
ber as compared with the same 
month last year, dugpit is report- 
ed, to the big increase in used 
car sales. 

While these lines have been 
active throughout the entire year 
and kept ahead of the similar 
months of 1927, the fall sales, which 
in 1927 continued the decrease 
monthly, have this year, however, 
stepped up in volume. 

With used car sales 75 per cent. 
better in 1928 than in 1927, acces- 
sory dealers in this section are of 
the opinion that this was the big 
factor, with lack of snow also aiding 
Sales by keeping the cars on the 
roads 


Dealers report that while shutters 
and winterfronts were big sellers, 
heaters did not move as well as in 
previous years, while chains, be- 
cause of clear roads, fell practically 
50 per cent. behind this time last 
year. However, other accessories 


and parts moved better, making up) 


for the lack in sales of more sea-| 
sonal products. 
Prank Flesche of North Bergen 











H.C. S. SMITH IS AGAIN 
HEAD OF SAN ANTONIO 
TIRE DEALERS’ GROUP 


San Antonio, Tex., Jan. 7—The 
annual meeting of the San An- 
tonio Tire Dealers’ Association was 
held here last week, and the fol- 
lowing elected to office:— 

H. C. S. Smith, Firestone dealer, 
re-elected president; E. S. Tatum of 
Guarantee Motor Car Company, 
Fisk dealer, first vice-president; C. 
W. Mclilhany of W. E. Lowry, Kelly- 
Springfield dealer, was re-elected 
second vice-president; Jack Fla- 
herty of Haines-Flaherty Tire Com- 
pany, Goodyear dealer, was re-elect- 
ed secretary, and Carroll B. Bas- 
sett, Miller dealer, was re-elected 
treasurer. 

The directorate of this organiza- 
tion was elected as follows: O. C. 
Bosbyshell, Goodyear dealer, re- 
elected; F. H. Hagner, General 
dealer, re-elected; Herman Kop- 
lan of Alemite Garage, Dunlop 
dealer. These men, together with 
the president and first vice-presi- 
dent, compose the board of directors. 

John T. Lawson was re-elected 
business manager of the organiza- 
tion. 


DENNETT & POPP ACQUIRES 
ADDITIONAL PROPERTY 
Hartford, Conn., Jan. 7—Dennett 


& Popp, Inc., handling the Chrysler 
as an associate dealer, has acquired 


|the land and buildings at 12 Con- 
necticut 


Boulevard, having pur- 


reports his sales during December Chased the site and plant from W. 
will show iosmenann of Fs per cent. N. Gilbert, who érected the build- 
in volume, compared with Decem-/|ings two or three years ago. 


ber, 1927, and for the year will show | 
even greater gains. 

Moe Katzman reports that all ac- 
cessory dealers in Bergen county 
have had the best year in their his- 


tory, and that the average will show! 
better than 50 per cent., with some | 


dealers averaging gains as high as 
200 per cent. 

Frank Galland says that the 
Hudson county accessory and parts 
dealers are well pleased with sales, 





BOWERS, INC., FORMED 
TO SELL ACCESSORIES 


Lexington, N. C., Jan. 7.—Bowers, 
Inc., is the name of a new corpora- 
tion just formed here to deal in 

-s prd other automobile 
accessories. The authorized capital 
wd, Of which $1,000 is sub- 


both in volume and dollars, and, scribed by H. M. DuBose, Jr., J. L. 


that expansion will be rapid in the | 


spring. 


Maxwell and C. B. Graham of Win- 
ston-Salem, N. C. 
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DopGe BROTHERS 


A N N O 


U N C E 


The complete line of Trucks, Buses and 


Motor Coaches which 


Dodge Brothers have 


been manufacturing and selling under the 
name of Graham Brothers now take the 
name of their makers—Dodge Brothers. 


These Trucks, Buses 


and Motor Coaches 


haye always been powered by Dodge Brothers 


engines. 


For years they have been built 


of Dodge Brothers parts in Dodge Brothers 
plants according to Dodge Brothers 


standards. 


These Trucks, Buses and Motor Coaches are 
sold, as they always have been sold, by 
Dodge Brothers Dealers everywhere. 


For Power, Speed, Safety, Economy, Fine 
Appearance and Dependability, Dodge 
Brothers Trucks, Buses and Motor Coaches 


will continue to merit that high public 


regard which impels keen businessmen to 
buy them at a rate of more than a million 
dollars’ worth a week. 


DbopGce GROTHERS 
TRUCKS 


BUSES AND MOTOR COACHES 





N.S.P.A. Executive 





Tells of Work of 
Standardization 


By EDWARD P. CHALFANT 


Exectuive Vice-President of the Na- 
tional Standard Parts Association 


yi outlook for the business in 

replacement parts for 1929 is 
that it will surpass all previous 
records not only in volume done 
but in profit made. 

We have been active in extending 
our efforts to stabilize and to 
standardize an industry. There has 
been distinct concentration not 
only in extending our membership 
but in scrutinizing the character of 
those kept on and added to our ros- 
ter. We open the year with a mem- 
— oe of 366, of whom 189 are job- 

ers and 177 manufacturers, and we 
feel safe in saying that the jobbers 
are merchants of the best class. 

There has been consistent effort, 

too, in developing the matter of 
price maintenance, in justice to 
manufacturer, jobber and buyer. 
This essential in proper business 
operation is especially emphasized 
in the conduct of our work. 
The car manufacturer, for many 
reasons, finds himself unable to con- 
tinue to service his lines of cars 
after they have reached a certain 
age. He is able to render adequate 
service on cars up to three years 
from their introduction as new 
models and in some cases up to four 
years, but after that time the mat- 
ter of keeping the cars on the roads 
in an efficient conditoin, operating 
on an economical basis, is a matter 
that is largely in the hands of our 
organization. 

And in the case of the orphan 
car, still an important factor in the 
registration figures, we are the only 
people who undertake to give aid 
and comfort to the owner. 

The coming of good roads has 

meant increased mileage, which 
means not only increased gasoline 
consumption, but increased wear on 
all moving parts. It is to replace 
worn parts with standard goods, 
sold at a proper price and delivered 
promptly, that we are largely in 
business. 
There has been a definite change 
in the length of time that cars are 
used by their original owners. 
Prior to 1925, the average buyer of 
a car sold it after he had had two 
years’ use out of it. Now, three 
years is the average, so that, gen- 
erally speaking, we are in line to 
be of service to the car’s second 
owner, and from then on we ex- 
pect to keep it in running condi- 
tion until it is actually worn out— 
a length of time that is naturally 
increasing as the manufacturers | 
build vehicles with longer life in 
them. Resistance to wear hag 
been largely increased not only by 
the utilization of new and better 
materials but by the development 
ef precision methods of manufac- 
ture, including the all-important 
matter of proper and continuous 
lubrication. 

We have no quarrel with the 
manufacturer, nor are we in a 
sense his competitor. This is gen- 
erally felt, I think, by the maker 
of motor vehicles, who realizes 
that we have been able not only 
to relieve him of 2 considerable 
burden by warehousing and mer- : 
chandising parts for obsolete cars 
but by co-operating with him in 
the matter of using replacement 
parts of a definite standard as 
high as that of the factory and | 
in maintaining prices. 

Obviously, the purchaser will al- 
ways buy in the best market, but 
there are severai elements that com- 
pose market excellence. Quality, 
price and prompt delivery are im- 
portant among these. It is our aim, 
by organization, to be in a position 
to stock proper parts, to sell them 
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E. P. Chalfant Predicts Parts Replacement : 
Protit Records Will Be Surpassed in 1929; 
Duggan Sees All-Y ear Car Driving a Boon 








EDWARD P. CHALFANT 


at a reasonable price which is uni- 
form to all, and to make prompt 
delivery from warehouses located at 
Strategic distribution points. 

Our system of operation is highly 
organized. We divide our activities 
into three major sections—motor 
parts, chassis parts and general 
parts and materials. The latter in- 
cludes items like small tools and 
portable shop equipment, washers 
and solder, abrasives, tire chains, 
lubricating systems, lacquers, in- 
cluding removers, spray equipment 
and even metal bins and shelving. 
That is our idea of complete service 
with a man who ha a repair job to 
do, no matter where he is located in 
the United States or Canada. We 
have even extended our activities to 
include some of the overseas terri- 
tory, and this branch of.our activi- 
ties is one that we find is constantly 
growing, as more of the American 
cars operating in remote parts of 
the world require service that the 
manufacturer may not be able to 
furnish. 

We have undertaken, and with 
success, to help our jobbers avoid 
litigation, through the operation of 
an arbitration system. This plan 
is sponsored by the American Ar- 
bitration Association and provides 
for the settlement of disputes with- 
out resorting to the courts or to law- 
yers. Our arbitration committee is 
well manned, and I think I am safe 
in saying that its decisions have 
been uniformly fair and satisfac- 
tory to both sides of the matter at 
issue: 

It is our feeling that with the 
increasing production of motor 
vehicles and their longer con- 
tinued operation, made possible 
by the prevalence of good roads 
and the high standards of ma- 
terial and workmanship in their 
working parts, we shall continue 
to play an enlarged part in serv- 
ing the manufacturer of cars and 
trucks, the member-makers of re- 
placement parts and our jobber 
organization. Certainly, the fu- 
ture of our oyganization has never 
before presented the present op- 
portunity for an expanded and an 
improved functioning. 


HARTFORD CO. TO ISSUE 
AUTOMOBILE INSURANCE 


Hartford, Conn., Jan. 7.—The Tra- 
velers’ Insurance Company of this 
city will issue automobile insurance 
in 1929 on the deferred or install- 
ment plan basis, according to the 
announcement just made by the 
company. The idea, it is said, per- 
mits some seventeen million owners 
in this country to buy protection 
which they do not have at present, 
on the budget plan. 

The plan, it is said, will enable 
owners to secure liability, property 
damage, collision and plate glass 
coverage by monthly payments. 
The plan is also said to make avail- 
able coverage at standard rates, the 
only additional charge being 25 
cents per installment. Standard 
policies, identical with those sold 





Factory: M 


is 


on the single premium basis, will 
be issued to installment buyers. 


Huge Production 
Boosts Sales, Says 
Service Director 


By TOM O. DUGGAN 


Merchandising Service Director of 
the National Standard Parts 
Association 


growing production has 
naturally come a growing 
replacement volume, and with 
this come a host of problems con- 


ples 

Even if the manufacture of cars 
and trucks were to stop today, there 
would continue to 
be a market for 
replacement parts 
and our business 
would go on. It 
must, of course, 
be administered in 
accordance with 


them away from 
making grave bus- 
ness errors. They are being shown 
that profit in the jobbing trade 
comes largely from the exercise of 
economies, perhaps apparently petty 
in their individual size, but in the 
aggregate spelling the difference be- 
tween profit and loss. 

Distribution, generally, costs too 
much, because of faulty methods. 
It used to be that a man on a 
repair job who wanted a certain 
part would telephone as many as 
five possible suppliers of it—and 
take the first one that got there. 
That meant that four suppliers 
had gone to the expense of at- 
tempted delivery, sometimes of a 
very small item, without making 
the sale. This is one of the con- 
ditions that we have remedied. 
Supervision of traffic department 
costs has been another important 
feature of our work. We have ma- 
chinery for auditing freight bills for 
our members, filing claims @nd se- 
curing settlement where the facts 
justify it. Supervision of bookkeep- 
ing methods and stock control sys- 
tem is an important branch of our 
work. We have done a great deal 
to improve credit conditions and 
service among our members, and a 
market survey service enables them 
to take advantage of supply and 
price. Another interesting branch 
is the maintenance of a metallur- 
gical laboratory. so that jobbers may 
know exactly the character of the 
parts they are buying to sell. And 
our annual N. S. P. A. Show is the 
biggest public event of the year in 
the replacement parts industry. The 
manufacturer-members show) their 
products to every bona-fide jobber 
in the country, so that they may 
make comparisons and select the 
stock that is best fitted to their in- 
dividual needs. 

And we protect our members 
by furnishing them at frequent 
intervals with lists showing de- 
linquents in payment, so that we 
are steadily eliminating the 
crooked or incapable man from 
the repair end of the industry. 
Our “green sheet” keeps the men 
posted on where to draw the 
line on credits and we have found 
that this has had a most bene- 
ficial effect in cutting down losses 
from bad accounts—another item 
that may be small individually 
but of far-reaching importance in 
the general operation of our mem- 
bers’ business. 

There is constant change in the 
automotive picture, from every point 
of view. Constant study of these 
changes and of how they may be 
used to advantage constitutes one 
of the most important of all our 
activities. We undertake to keep our 
members informed of every impor- 
tant development and to give con- 
structive suggestions-as to how to 








handle the new situation. 
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Chromium Plating Now 


Widely Used, but Process 
Still Presents Problems 


By F. E. RICHARDSON 
Vice-President of National Chromium Corporation 


URING the past year chromium plate has been adopted | sistance to scratching. 





is, that such a light coating of | 
chromium is applied as to give it | 
practically no value so far as re- | 
sistance to abrasion 
| When it is considered that chro- 
|mium is deposited at the rate of 
less than one-half a thousandth of 
an inch in an hour and that a 
nickel-plated article is usually 
plated anywhere from a minute and 
|a@ half to four minutes, it can be 
seen that the thickness of the plate 
|is too slight to offer any real re- 
The aver- 


is concerned. 





by automobile manufacturers to such an extent as to) 28¢ thickness of plate put on a 


make its application almost universal in the industry. 


Its 


| radiator shell or head lamp, for in- 
| Stance, is between two and three 


many advantages over nickel plate are so outstanding that it|one hundred thousandeths of an 


could not have been otherwise. 


Unfortunately, however, the prog-@ 


ress made in the development of 
the process itself has not matched 
strides with its greater adoption. | 
While it is a fact that the solution | 
used is operated and _ controlle 
with greater success, it is never-| 
theless also a fact that the solution | 
itself has not greater efficiency. | 
The resulf is that uniformity of re- | 
sults can be obtained only through | 
this very operation and control. 
Compared with a certain type 
of copper plating which is recog- 
nized as a standard in the plat- 
ing industry, chromium plating is 
only about 15 per cent efficient. 
Because of this inefficiency, the 
usual methods employed in plat- 
ing all metals other than chrom- 
jum cannot be adopted and be 
successful. 
Aside from the proper equip- 
ment, it is very necessary that 
technical knowledge and practical 
experience be employed. Each of 
the many factors to be considered 
must be in proper balance or else 
the resultant plate will not be 
successful. And when it is con- | 
sidered that these factors vary 
with every different article to be | 
plated, it can be seen why care- | 
ful operation and control can re- | 
sult only from knowledge gained | 
through experience. | 
But because of the comparative | 
youth of the industry, the number | 
of individuals who possess these two | 
qualifications is limited. Organiza- 
tions manufacturing a limited num- | 
ber of articles in production quan- | 
tities are not handicapped in this 
respect to as great an extent as are | 
those manufacturers who produce | 
a large variety of articles in smaller | 
quantities. The volume pro- | 
ducers of limited products have | 
only a small number of problems 
to overcome, but the manufacturers | 
of varied lines of articles must over- | 
come the problems each article pre- | 
sents. The job chromium platers, 
however, are the ones who have the 
real problems to overcome and it 
is usually from this source that the 
greatest number of unsatisfactor- 
ily plated articles reach the market. 
In the average job chromium 
plating plant, the plater of neces- | 
sity processes articles for various 
manufacturers and as a result can- | 
not become as proficient on the! 


| 


plating of such articles as is the |] 


manufacturer who processes his 
own product in his own plant. Be-| 
sides this handicap. the job plater | 
is usually confronted with another | 
which is even more serious. Be-| 
cause of his experience with other | 
plated metals, which require no 
technical knowledge, he refuses to 
recognize that the same methods 








|} worth considering. 
| resisting 
| plate, and the other is its resistance | 


cannot be employed when depositing 


chromium, and flounders on as best 
he can. In the vast majority of 
cases he has not the necessary tech- 


q | nical knowledge, nor has he even | 


the practical experience. Small 
wonder, therefore, that his work is 


as a rule so unsatisfactory. 

Aside from the handicaps which 
must be overcome in the process- 
ing, there are two other factors 
One is the rust 
qualities of chromium 
to abrasion. The statements are 
often made that chromium plating 
is rust proof and that it is so hard 
that one cannot scratch it, even 
with a file. Both of these state 
ments are erroneous and are worthy 
of further discussion. 

While it is a fact that chromium 
in itself is rust proof. it cannot 
be deposited on another metal 
without being porous. If chro- 
mium plate were put under a mi- 
croscope and magnified 500 times 
it would look like a sieve. This 
condition arises because of _the 
high electrical current densities 
which it is necessary to employ 
in order to get a satisfactory de- 
posit of the metal. The result is 
that the moisture seeps through 
the pores of the plate and attacks 
the base metal on which the 
chromium has been applied. To 
overcome this condition it 1s 

necessary to protect the base 
metal by applying other coatings 
before applying the chromium. 

The kind and number of prior 
coatings which a base metal re- 
ceives will vary, according to what 
the base metal is and how lasting 
a plate of chromium is required. 
On a base metal of steel, labora- 
tory experiments and actual serv- 
ice tests have shown that specific 
thickness of nickel, copper, nickel 
and chromium plate give the best 
resulis. On brass a specific thick- 
ness of nickel plate is usually ap- 
plied before the chromium 1s de- 
posited if the best results are 
looked for. 

Because chromium is the hardest 
metal known, 
that when chromium is deposited on 
another metal that it gives a sur- 
face hardness which cannot be 
scratched. The truth of the matter 
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Now Nearing Completion 








LOCATED ONLY ABOUT 600 FEET 
from GRAND CENTRAL STATION 








25-STORY 


1050-CAR CAPACITY 


GARAGE 





The first of a chain of specially engi- 
neered units—to be operated by a 
centralized organization 








LESS THAN 


Cars delivered in an average of 


2 MINUTES 














350 Madison Avenue 


If interested in the engineering or financial details 
see Mr. Kent or Mr. Sidney R. Dresser, 


ROOM 617—BILTMORE HOTEL 


THE KENT GARAGE INVESTING CORP. 


New York City 





it is often presumed | 





| inch. Surely no one would expect 

| that this slight deposit could not be 

very readily scratched. 

| 

AMERICAN INFLUENCE IS 
SEEN IN NEW DUTCH CARS 


Washington, Jan. 7.—The influ- 
;}ence of the American automobile is 
| strikingly reflected in the new mod- 
els which are appearing on the 
Dutch market, according to report 
today to the Department of Com- 
merce. 

Colors are brighter. lines are more 
harmonious and equipment is more 
extensive. In Many cases prices 
have been reduced to a level mak- 
ing them competitive with American 
makes of similar specification 

Sales organizations are being re- 
vamped and lined up for more ac- 
tive competition with American 
cars, which, incidentally. from all 
present indications, wil] take a high- 
er percentage of total sales this 
| year than last 


| 
CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 


G. A. Richards Lists 
Appointments for 
Richards-Oakland | 


Detroit, Jan. 7—G. A. Richards, 
president of the Richards-Oakland 
Company. announces the appoint- 
ment of H. A. Grubb as first vice- 





M. A. Hollinshead H. A, Grubb 


president and general manager, J 
H. Dutch as vice-president in charge 


of wholesale and Melvin A. Hollins- 
head as vice-president in charge ol 
advertising and sales promotion 

With the exception of Mr. Hol- 
linshead, who comes from the Camp- 
bell-Ewald Company, all have been 
with the Richards-Oakland Com- 
pany for some time 

Mr. Grubb has been in charge of 
the used car department of the 
Richards-Oakland Company since 
joining it as a vice-president three 
and a half years ago. Since joining 


the Rickard-Oakland organization 
he has built up its used car business 


until today it is one of the largest 
in the United States 

Mr. Dutch joined the Richards- 
Oakland Company last September 


as wholesale manager in charge of 
the company’s dealings with its as 


sociate dealers. With fourteen years’ 
experience in the automotive trade, 
Mr. Dutch was well qualified 1&6 
the position, and in the short time 
he has been with the company he 
has done much to expand its busi- 
ness. 

Mr. Hollinshead, who becomes 
vice-president in charge of adver- 
tising and sales promotion. is well 
acquainted with the policies and 
activities of the Richards-Oakland 
Company, through several years of 
association with it in the capacity 
of account executive for the Camp- 
bell-Ewald Company. In this posi- 
tion, he directed generally the ad- 
vertising activities of the Richards 
Oakland Company. 


DEMING TO DISTRIBUTE 
DUNLOP IN MIAMI, FLA. 


(U. T. P. S.).—The 
Company. with 
headquarters at 100°S. W. 2d Ave., 
has taken over the distribution of 
Dunlop automobile tires. manufac- 
tured by the Dunlop Tire and Rub- 
ber Company for the Greater Miami 
Branch tire and service ‘stu- 
maintained at Miami 
in Coral Gables 


Jan 7 
Service 


Miami, 
Deming 


area 
tions will be 


Beach and 


DURANT SHOWS TRUCK LINE 


AT LOCOMOBILE BUILDING 

New York, Jan. 7—The Durant 
Motor Company this week is hold- 
ing a display of its complete line 
of Ruby trucks, commercial road- 
sters and coupes on the second 


floor of the Locomobile Building. 16 

West 6ist St.. which will again be 

he headquarters of the Locomobile 
ipaby after the show. 
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NOW COMES 


1929 


The Hayes Body Corporation begins 1929 with greatly 
expanded operations, more wheels turmng, more men em- 


ployed, and increased production of finer bodies. 


The Hayes organization is peculiarly adapted to the creation 
of both luxurious custom bodies in small runs, and quanuty 
production bodies of better-than average quality. 
more car builders discovered this during 1928, it has been 


a year of gratifying expansion. 


Companion advantages to the prosperity that naturally 
follows this amazing increase in business are proportionate 
increase in facilities, in technical staff, the ability to attract 
production men who car give the customer more for his 
every dollar, and designers who know what the style trend 
will be—dbecause they will create w. 
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Hayes master craftsmen are available for 
consultation at anytime. They will be 
giad to assist with your body problems. 
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Get Ready for the 
Chicago Show 


Special distribution of Automotive Daily News, 
in addition to the regular net paid circulation, 
will be similar to the distribution of the New 
York show issues as follows: 


1. Every shop equipment, parts and 
accessory wholesaler in the United 
States. 


2. Every exclusive truck wholesaler 
and retailer. 


3. Important engineers and production 
managers. 


4. High-rated garages and service 
stations. 


5. Fleet owners addressed to the man 
who purchases new equipment. 


6. Highest rated passenger car dealers. 


7. At Show Booths, Dealer Meetings, 
Conventions, Hotels, etc. 


Salas 


Advertisers are requested to make reservations early, 
particularly so if any special position is desired. 


Automotive Baily News 


H. A. Tarantous, Bus. Mer. Graybar Building, New York City 


DETROIT OFFICE J. Edward Schipper BOSTON OFFICE PACIFIC COAST 

Geo. M. Slocum, Mgr. Eastern Manager Metz B. Hayes, Mgr. Blanchard, Nichols & Coleman 
Little Building Am. Nat. Bank Building 
Boston, Mass. San Francisco, Cal. 


Willard R. Cotton 

Western Manager g 

168 No. Michigan Ave. General Motor Building Graybar Building 
Chicago, Ill. Detroit, Mich. New York 











‘Competitive Year 
Ahead, Says Cole 


By R. S. COLE 
Vice-president Hupp Motor Car 
Corporation 


E year 1928 was an outstanding 

year in the motor industry, not 
only considering 
the volume of 
units manuf ac- 
tured, but the 
outstanding suc- 
cess of certain 
manufacturers. 

The year will 
undoubtedly be 
even more com- 
petitive than 1928, 
with success as- 
sured to manu- 
facturers who 
continue to im- 
prove their product and meet the 
wishes of the buying public through 
“eye appeal.” 

At this time we can see nothing 
on the horizon which would lead us 
to believe that the first six months 
of 1929 will not continue the pres- 
ent progress of the motor industry, 
with the greatest success coming to 
those whose products meets the de- 
Sire of the buying public through 
“eye appeal.” 


|Splendid Outlook 
| Seen by Franklin 





R. S. Cole 





| 

| By H. H. FRANKLIN 

| President Franklin Automobile 
| Company 

T= outlook for the automotive 
} industry for 1929 is splendid. 


Litchfield Predicts 
| Continued Prosperity 





P. W. LITCHFIELD 


President Goodyear Tire and 
Rubber Company 


66 is our opinion that prosperity 

in the United States will con- 
tinue well into 1929, and we also be- 
lieve there will be a continued in- 
crease in the use 
of automobiles in 
nearly all the 
countries of the 
world. 

“For these rea- 
sons we are adding 
to all our existing 
factories and 
building a new 
factory in the new 
industrial South. 
| i “We are also 
P : looking forward to 
| P. W. Litchfield the development 
|of transoceanic airships in the near 
| future and in keeping with the rapid 
| progress air transportation is mak- 
jing we are rushing our airship fac- 
| tory to completion. 
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| Rickenbacker Looks 
| For Peak 6 Months 


| By E. V. RICKENBACKER 
| Assistant Generai Sales Manager 
| Cadillac Motor Car Company 


| ITH the closing of the greatest 
year that the automobile in- 
| dustry has enjoyed 
in its brief his- 
tory, it is only 
|matural that we 
‘turn to the year 
| of 1929 with the 
greatest optimism 
;and enthusiasm, 
which must be 
| tempered with 
| judgment _iresult- 
| ing from past ex- 
periences. a 
| There is little E. V. Rickenbacker: 
| question about the 
| prospects for the first six months, 
| and, in the writer’s opinion, will de- 
velop into the largest first six 
months of any in the industry’s his- 
| tory. 
| The last six months depends in a 
|great measure upon the judgment 
and discretion of the executives on 
the manufacturing side of the in- 
dustry, as well as their interest and 
effort in the merchandising of used 
|cars in the field. 

To say there are no hazards lurk- 

ing around the corner for the indus- 
try as a whole during 1929 would be 
blinding one’s self to the ever- 
increasing necessity ,of the manu- 
| facturers’ co-operation and interest 
in the welfare of their distributors 
and dealers, whose importance and 
partnership responsibilities are con- 
|} stantly melting into the same ideals 
and single interest. 
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ACCESSORIES ARE 


MARKET LEADERS STOCK AVERAGES " 


Rubbers Ease Off After 


Setting Pace for 
Three Weeks 


By CONRAD J. ALEXANDER 


EW YORK, Jan. 7.—Au- 
tomotive stocks some- 


what disappointed their 


friends at the end of the past 
week, after having held up 


great promise the day before 


and the day after New 
Year’s. 

The Automotive Daily News group 
averages, with the exception of the 
accessory section, failed to make any 
headway, and the rubbers, which 
for three consecutive weeks led the 
whole automotive list, fell back. 

The accessory group distinguished 
itself in the past week, after a month 
in which it had surrendered the lead 
to other groups. This division was 
the automotive market leader for 
fully half the weeks of 1928 and has 
started 1929 as the pace setter. The 
high mark for this group in 1928 
was 73.91, attained in the week end- 
ed December 1. The average at 
Saturday's close, 75.30, thus was at 
the highest point of the past fifty- 
three weeks, and that means for all 
time. 

The rubber group was due for a 
backset. Its record of the three 
weeks immediately preceding will 
probably stand for a long time. 
The group advanced nearly 15 
points in this short period. It was 
hardly to be expected that such a 
pace could be maintained and the 
group still stands high in spite of 
a loss of 2.32 points in the past 
week. 

The passenger car section made a 
slight gain in the week. But the 
gain, slight as it was, was sufficient 
to set a new high mark for 1928 and 
1929. The group now stands at 
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t 
Dec. 29. Jan. §. Ch'g 


60 automotives. 63.14 63.93 + .79 
20 pass. cars .. 61.15 61.88 + 73 
20 accessories . 72.96 75.30 + 2.34 
10 rubbers .... 67.54 65.22 — 2.32 
10 trucks 43.05 43.91 S¢ 
50 industrials 158.00 161.00 + 3.00 
ACTIVE STOCKS 

Gen. Motors 195% 198 2% 

oOo, new 79% 79% 4 
Chrysler 131% 127% 3 Ss 
Nas . 105% 105% \ 
Elec. Auto-Lite ...134 140% 6% 
Goodrich ‘ 100% 98 — 2% 
U. S. Rubber .... 42% 44% + 2% 











61.88, more than one point above 
the mark of December 1, just pre- 
ceding the last “break” in the 
market. 


| T he Outlook 


Those who have perused the busi- 
ness forecasts for 1929 have per- 
haps noted that while record auto- 
motive production is forecast, there 
has been little said about the pos- 
Sibilities for material increase in 
profits. In fact some forecasters, 
notably among the brokerage 
houses, have advised that the 
average prices of motor stocks will 
be lower at the end of the first six 
months of 1929 than they are now. 

Regardless of what happens, the 
year is pretty sure to be inter- 
esting from a financial standpoint. 
Of course, the financial writers 
will go through the year compar- 
ing prices with those of the year 
just ended, which saw the great- 
est bull markets in the history of 
the country. It has not been the 
usual thing in the past for two 
such big years to come in succes- 
sion—but how many times in the 
past year have those who de- 
pended on precedent been disap- 
pointed. 











The most general advice (and the} 


|best advice for all time) is that no 
lone should fear to hold on to good 
|stocks, but that uncertain securities 
| Should be disposed of. By that, the 
jexperts mean that there will prob- 
ably not be in 1929 the general ad- 





STEWART-WARNER GROUP 
AT DULUTH HAS MEETING 


Duluth, Minn., Jan. 7—Duluth 


| CEDAR FALLS DEALERS 
EXCHANGE FRANCHISES 


| Cedar Falls., Ia., Jan. 7.—The Bos- | 


lough Chevrolet Sales and Service 
;}Company has changed its firm 





| vance of stocks regardless of intrin- 
| Sic value such as marked the course 
of 1928, when stocks paying no div- 
idends or next to no dividends 
| doubled and tripled in value. 


One thing is certain and that is | 


jthat the automotive manufacturers 
| are entering this year with higher 
|} production schedules than marked 
the beginning of 1928. Just how 
long this will keep up is a question. 
| Two cars that are certain to have 
materially greater production in 
| 1929 than in 1928 are Chevrolet and 
Ford. But this fact may be felt 
|by the other producers of low- 
| priced cars. 

Here are some of the gains made 
by automotive stocks between De- 
;cember 31, 1927, and December 31, 
1928 :— 


New York Stock Exchange 


Advance Rumé IS 
| Allis-Chalmers le 





American Bosch Magnet 20 % 
Briges Mfg . 35 % 
handler-Cleveland - 15% 
Chrysier coccsee O9% 
| Continental Motors 7% 
Eaton Axle & Spring 35% 
Bleect ric Storage Batters 
Gabriel Snubbers 8 
| Gardner rT TTT Ty 3 
} General Motors 165% 
Glidden 16% 
Goodrich 10 
( é 
Hudson 7% 
Hupp 46% 
Jordan 
Kelsey-Have 
Lee Tire 7 
Ma 1's 
Mar! Rock 7 
Mot Met 45 
Motor Wheel 6% 
Murray 4n° 
Nash 
Packar a7 4% 
Re 
Stewart-Warner 4 m 
St berg Carburetor 46 "s 
Siudebaker 17% 
Timken Roller Bearing 9% 
Villys-Overland 13 
NEW YORK CTRE MARKET 
| Auburr 12% 
Borg & Beck 13% 
Bullard Tool 76 
|Checker Cab 410% 
|Doehl#r Die Cast « 21% 
Durant 4 
Fedders oses 15% 
| Firestone 14°4 
|Ferd Motor of Canada 107 
General Tire 112% 
BIR TOPO cc ccc cccsvccccesoscsoce 22 
|} McCord Radiator 9% 
Manhattan Rubber eoseccce « 11 
| Stutz 13% 


Seiberling Tire 24% 


| CHICAGO TOOL EARNED 


New York, Jan. 7—Consolidated 


distributors of Stewart-Warner|/Dame to Boslough & Son Sales! net earnings of Chicago Pneumatic 


products at a recent meeting at the 
Hotel Duluth heard two representa- 
tives of the company tell of achieve- 
ments of 1928 and of hopes for 
1929. 

F. A. Forster, sales manager of the 
Stewart-Warner Sales Company, 
the principal speaker, told of last 
year’s radio business, and A. T. 


Neugrist, district representative of | 


the Stewart-Warner speedometzr 
department, told of the automotive 
angle of the business. Mr. Forster 
said that last year’s business showed 
an increase of approximately 400 
per cent. over 1927, and that the 
outlook of 1929 is even more prom- 
ising. A few distributors from 
Cloquet, Minn., and Superior, Wis., 
also were present. 


HOOD RUBBER DECLARES 
QUARTERLY DIVIDENDS 


Boston, Jan. 7.—-The Hood Rub- 
ber Company declared regular quar- 
terly dividends of $1.87 on prefer- 


ence stock and $1.75 on preferred, | 


both payable February 1 to stock 
of record January 21. The Hood 
Rubber Products Company declared 
a regular quarterly dividend of $1.75 
on preferred, payable March 1 to 
stock of record February 20. 





Adm.75¢ PALAG) é 


Company, and now represents the 
| Whippet and Willys-Knight. The 
Mether & Rasmussen Company has 
| acquired the Chevrolet franchises. 


'MARMON EARNINGS IN 
QUARTER $431,588 


Indianapolis, Ind., Jan. 7.—\Net 
earnings of the Marmon Motor Car 
Company fcr the quarter ended 
November 30, 1928, amounted to 
$431,588.99 after all charges except 
Federal taxes, F. M. Williams, presi- 
dent of the company, announced 
today. 

The practice of issuing quarterly 
earning reports based upon its fiscal 
year ending with the month of Feb- 
ruary was adopted by Marmon in 
connection with the listing of its 
common stock on the New York 


Tool Company after all charges and 
| Federal taxes were $1,270,000 for 1928 
| (December estimated), equivalet to 
| $6.76 a share on the convertible pref- 


j;erence stock and $3.07 a share on 
|the common. Earnings in 1927 were 
'equivalernt to $6.44 a share on the 


preference stock. 

The November 30, 1928, balance 
Sheet, adjusted to give effect to the 
recently authorized recapitalization, 
shows current assets of $8,762,303, 
or about 8.9 times current liabilities 
of $977,209, leaving indicated work- 
ing capital of $7,785,094. After the 
recently authorized recapitalization, 
the capital structure of the company 
will consist of $2,900.000 512 per cent 
sinking fund debentures, 188,000 
shares of no pa) convertible pref- 
erence stock, and 199,469 shares of 
no par value common stock. 


Stock Exchange December 13, Mr. 
Williams said. |GLIDDEN’S NET PROFIT 


HUSEN MOVES OFFICE TO 
529 WEST 55TH STREET 
New York, Jan. 7-—A. G. Husen, 
advertising manager for the C. H. 
Jennings Corporation and _ the 
Graham-Paige New York City Cor- 


;poration, formerly located at the 


salesroom at 1753 Broadway, has 
moved te the general office at 529 
West 55th St. 


ALL THIS WEEK) 


10 a.m. to 10:30 p.m. 


public after 5 P.M. dail 
— Two entrances — 

PAKK AVE. & LEXINGTON 

AT 46TH STREET 


AVE. 








FOR YEAR $2,261,118 


Cleveland, Jan. 7—The report of 
Glidden Company and subsidiaries 
for the year ended October 31, 1928, 
shows net profit of $2,261,118 after 
depreciation and Federal taxes 
equivalent after dividends on 7 per 
cent. prior preference stock to $4.34 
a share on 408,333 average number 
of no-par common shares outstand- 
ing during the year and to $3.54 
a share on 500,000 common shares 
outstanding at the end of the period. 
This compares with the net profit of 
$1,712,438, or $3.03 a share on 400,- 
000 common shares outstanding in 
the preceding year. 


Pressed Steel Tire Covers add to 
the beauty “of 1929° Hupmobile, 
See both these ultra-modern prod- 
ucts=in the Hupmobile booth at 
the Automobile .Show. 





FEDERAL PRESSED -STEEL COMPANY 
450 E. Ohio Street 
- CHICAGO 


Factorv: Milwaukee | 
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$1,270,000 in 1928 


Automotive Stocks Quiet as Year Opens 
3 | MONDAY’S AUTOMOTIVE STOCKS 


NEW YORK STOCK EXCHANGE 
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more than ever can do your Chicago 


With its Sunday. circulation 


advertising job ALONE! 











A MESSAGE TO EXECUTIVES OF THE AUTOMOTIVE INDUSTRY 





1929 WILL BE THE AUTOMOTIVE 
INDUSTRYW’S GREATEST YEAR— 
AND ITS GREATEST SINGLE SELL. 
ING OPPORTUNITY WILL BE THE 


Chicago Sunday 
Tribune’s Show Edition 
of January 27! 


Au signs point to 1929 as the greatest automotive 
year in history. 

The industry recognizes the Chicago show as the 
greatest selling show of the year. 

And the greatest aid to a flying start on this great 
year will be a dominating message in the one medium 
everyone at the Chicago show studies from end to 
end—the Show Number of the Chicago Tribune, 
published Sunday, January 27! 

The Tribune is the one medium known to practi- 
cally every dealer from the Alleghanies to the Rockies. 
It isthe medium they will buy and read 6n arrival in 
Chicago. It is the medium read by eight-ninths of the 
car owners in metropolitan Chicago. Its Show 
Number will reach everyone you want to reach! 

Give your 1929 sales the impetus of a dominating 


message in this greatest selling medium of the year! 


Closing Date For This Great Issune— 
January 23rd 
Wake Your Reservation Vow 








OR years the Chicago Sunday Tribune has been the favorite 
automotive advertising medium of the Chicago territory, 
reaching from 82% to 85% of metropolitan Chicago car owners,” 
Today, at the opening of 1929, the Chicago Sunday Tribune 
is even more emphatically able to reach the full automotive 
market of metropolitan Chicago without aid from any other 
medium. In August, 1928, when it was reaching better than 80% 
of the Chicago automotive market, the Sunday Tribune's city 
and suburban circulation was 694,467. In September this shot 
up to '721,870—in October to 757,047 —in November to 763,298 
-—city and suburban only. A gain of 68,831 in three months! 

And Chicago advertisers, watching their sales as Tribune cir- 
culation went up, gave the Tribune the greatest December in its 
history—which means the greatest December ever recorded by 
any newspaper in Chicago! 

What more could automotive advertisers ask? A year ago the 
Sunday Tribune reached 83% of their Chicago market—was the 
dominant medium in the Chicago territory. Today the Sunday 
Tribune, with a total circulation over 1,248,000 and reaching 
three fourths of the families in metropolitan Chicago, is more 
than ever able to do your Chicago advertising job alone! 

Go over the facts and figures with your advertising counsel — 
and decide now to make dominating use of the Chicago Sunday 


Tribune in 1929. meee 
*From independent surveys made by Community Motors, (Pontiac-Oakland distributors: ) Hud- 


son Motors, (Hudson-Essex distributors: ) Gambill Motors, (Hupmobile distributors.) 


Chicago Tribune 


THE WORLD'‘S GREATEST NEWSPAPER 
New York Office: 512 Fifth Ave., Tel. Longacre 8800 


“YOU HAVE LOTS OF TIME 
TO READ ON SUNDAY?! 
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how more 


than 1,248,000 the Chicago Tribune 









ails deal 





